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President 
Clarence E. Linz, & 


V. P. & Treas. 


H. B. Seay, 
Vice President 


P. N. Thevenet, 
V. P. & Secty. 


P. V. Montgomery, 
V. P. & Actuary 


in sales. 
Non-Medical Privilege. 


For available territory address 











Participating and Non-Participating. 
Ages 30 days through 65 years. 





Wilmer L. Moore, President 


31% increase in new business during first four months of 1928. 
20% of prospect cases handled through sales promotion service result 


E. S. Albritton, Vice-President and Manager of Agencies 


The Southern States Life Insurance Company 
ATLANTA, GEORGIA 

















The Kansas Life Insurance 
Company 


writing one hundred thousand per month 
three years ago, is now writing a million and 
better per month. This is the result of active 
campaigning, cooperation with the agent on 
the part of the Home Office, and a good clean 
selling representation. We have excellent 
territory open in the following states for the 
suitable man; Kansas, Oklahoma, Texas, 
Arkansas, Iowa, Nebraska and South Dakota. 
If you desire to connect with a live, strong, 
modern, conservative institution, apply to 


THE KANSAS LIFE INSURANCE COMPANY 
F. H. Scholle 


Secretary and General Manager 
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Writing Casualty Insurance 
Fidelity and Surety Bonds 











Is the Home Office 
Alive to Your Problems? 


T IS DIFFICULT for the man in the Home 
Office to appreciate your problems in the 
field unless he can get them from your stand- 
point. Close contact with agents, plus a readi- 
ness to be sympathetic to agents’ problems, has 
created in the U. S. F. and G. field force a spirit 
that is properly reflected in increasing premium 
volume. 


UNITED STATES FIDELITY 
AND GUARANTY 
COMPANY 


Home Office: BALTIMORE, MARYLAND 





Essentially an Agency Company 




















Cink UP ()wiru THe ()) LINCOLN) 








Question: What plan has enabled 
the agents of The Lincoln Na- 
tional Life Insurance Company 
to increase their first year com- 
missions? 





Answer: Through the practical training 
LNL men get (including the thorough 
Lincoln National correspondence course, 
which makes insurance sales technicians) 
they are fitted for greater success in their 
chosen vocation. Ask us about it! 


THE LINCOLN NATIONAL 
LIFE INSURANCE COMPANY 


“Its Name Indicates its Character” 


FORT WAYNE, INDIANA 


Insurance in Force More Than $535,000,000 














A POLICY YOU CAN SELL! 


Our Company offers complete protection 


$5,000 
ALL IN ONE POLICY 


Any natural death 
Any accidental death 
Certain accidental deaths 
Accident Benefits $50 per WEEK 
for fifty-two weeks. 
$25 per WEEK thereafter 
(non-cancellable) 
Disability Income, Waiver of 

Premiums, etc. 
Also $5,000 “Preferred Risk” Policy—high value— 
low premiums; age 35, $19.91 per $1,000. Endow- 
ment age, 85—Juveniles, age 10 years and upward 
—Monthly Income—Non-medical. 
Insures and assures your client’s future and yours. 
Are you interested in an agency? Our Vice-Pres- 
ident, Eugene E. Reed, will tell you all about it. 
Write him direct—and directly. 


UNITED LIFE 
AND ACCIDENT INSURANCE CO. 


Saag INQUIRE! 


New Hampshire 








THe SpecTATOR is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered .as second-class matter June 28, 1879, 
at the postoffice, New York, N. Y., under the act of March 8, 1879. Tue Spectator, Volume CXX, Number XXVI, June 28, 1928; $4.00 per annum. 
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THE SPECTATOR 


PLATE GLASS RATES 


LIFE INSURANCE IN 
SINGAPORE 


Manager of Great Eastern Life in 
United States 


PREMIUMS MUCH HIGHER 


Moderate Drinker Considered Better Risk 
Than Teetotaler 

A very large, very British and very genial 
man, Horace W. Raper, managing director of 
the Great Eastern Life Assurance Company, 
Ltd., of Singapore, Federated Malay States, 
stopped in at THE Spectator office on Tuesday. 
He was on a round-the-world trip to pay a visit 
to England, and though his office is a number of 
thousand of miles from New York he was very 
familiar with THe Specraror and took a part 
of the short time he had here to visit us before 
he sailed the next day on the Berengaria. 

This is his first visit to the North American 
Continent and, unlike some English visitors, he 
said he likes it very much. Since he came from 
Vancouver to Montreal, Quebec and other Can- 
adian cities before coming to New York he did 
not have a chance to visit and form an opinion 
of Chicago, or to meet Mayor Thompson. 

Mr. Raper’s company was founded in 1908 by 
A. H. Fair of Canada, at which time Mr. Raper 
Ten years later he was made 
upon Mr. 


became secretary. 
superintendent of agencies and 
Fair’s retirement in 1923 he succeeded him. The 
company does business in Malasia, the British 
East Indies, the Dutch East Indies, Burmah, 
China and Ceylon. 

Life insurance, like human nature, is funda- 
mentally the same the world over, but there 
naturally are certain differences to be observed 
between the conduct of business in the United 
States and in the Far East. For one thing the 
life insurance premium rates are something like 
50 per cent higher where Mr. Raper’s company 
operates than is the case here. The answer is 
simple, the far higher mortality rate explain- 
ing it. But the business is secured in much the 
Same way as is the case with us. It is sold, 
rather than bought, and the agent is a most 
important factor in the company’s progress. 
Furnishing protection for one’s dependents, ac- 
cording to Mr. Raper, is not so strong a sell- 
ing point among the orientals as it is presumed 
to be here. The average ‘Asiastic is mostly 
concerned with providing for his own future 
and so the endowment life insurance policy is 
the most popular there. Mr. Raper’s company 
is the only life insurance company with a head 
office at Singapore. 

For some time the Great Eastern Life Assur- 
ance Company has not done business in the 
Philippines except in collecting premiums. The 

(Concluded on page 9) 


NEW ENGLAND MEETING 


Many Subjects Discussed at Poland 
Springs 
CHARLES C. HANNAH MAKES 
IMPRESSION 

Agents Find Auto Liability Rates in North- 

ern New England a Source of Trouble 

[By aA-STAFF CORRESPONDENT | 

PoLanp Sprincs, ME., June 22.—With James 
W. Cook, of Providence, R. I., in the chair, 
the seventh annual conference of the New Eng- 
land Associations of Insurance Agents got un- 
der way here yesterday morning. There were 
well over four hundred registered, 
them ladies and guests. In his annual address 
Mr. Cook pointed out that the total member- 
ship of the New England Associations is over 
1100, or better than ten per cent of the total 
membership of the National Association of In- 


many of 


surance Agents. 

Mr. Cook detailed the work of the 
England Advisory Board during the past year, 
emphasizing the fact that the non-policy writ- 
ing agent resolution of the National Associa- 
tion had been endorsed and the endorsement 
sent to the Eastern Underwriters Association, 
since which time, he cryptically remarked, “much 
A committee 


New 


water has passed over the dam.” 
of the board has been in close touch with the 
National Bureau of Casualty and Surety Un- 
derwriters and had a recent meeting with the 
officers at which the interests of the agents 
were well brought out and a spirit of co-opera- 
tion developed. 

Warren S. Shaw, of Boston, 
tary-treasurer of the New England Advisory 
Board made a brief report as to the member- 
ship and financial standing of the board, both 
of which are in a satisfactory condition. He 
was followed by W. Eugene Harrington, presi- 
dent of the National Association of Insurance 
Agents, who reviewed the work of the Na- 
tional Association during recent months, point- 
ing out particularly the fact that the five-year 
development program has been successfully in- 
augurated with the passing of the membership 
quota nearly a month ago. 

Charles W. Varney, of Rochester, N. Y., 
led the discussion period which followed in 
which the National Association’s five-year devel- 
opment program was the subject. Mr. Varney 
himself outlined the program and its present 
progress in a brief and very enlightening talk. 

The unlicensed problem was interjected into 
the meeting by Fred R. Smith of Haverill, 
Mass., president of the Massachusetts Asso- 
ciation, who related a New Hampshire case 
which involved the North American Agency, 

(Concluded on page 15) 
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Countrywide Cut of 10 Per Cent Is 
Suggested 


COMMITTEE WILL CONSIDER 


Conference of Bureau Members Also Dis- 
cusses Lowering Commissions 


A conference of companies writing plate glass 
insurance was held in New York city last week 
at the call of one of the leading casualty com- 
panies, and the proposition that a reduction of 
the plate glass rates outside New York would 
be advantageous was discussed. This is in di- 
rect line with the intimation contained on this 
page of THe Spectator for June 14 in an 
article entitled “Thumb Screws on Plate Glass 
—More Rate Reductions in the Offing.” 

The suggested rate reduction would amount 
to a countrywide cut of 10 per cent outside New 
york State and the conference which considered 
the idea was attended by members of the plate 
glass department of the National Bureau of 
Casualty and Surety Underwriters and of the 
W. F. Moore Plate Glass Bureau. It was 
pointed out that the countrywide reduction of 
rates in this line might be of benefit to the 
business as a whole. On a call for opinions on 
the question, some were distinctly against any 
reduction of rates at all, while others favored 
reductions ranging from 5 to 15 per cent be- 
low the present level. The majority are said 
to have felt that about 10 per cent represented 
the desirable figure. 

At the conclusion of the discussion, the entire 
problem was turned over to a special commit- 
tee for investigation and the drawing up of a 
definite plan for the proposed revision which 
can be submitted to both the National Bureau 
and the Moore Bureau jor action in the very 
near future. 

The question of reduced commissions on plate 
glass business also came up. Companies oper- 
ating on the branch office basis are said to have 
come out in favor of the rate reduction idea, 
one company in particular desiring its adop- 
tion. The branch office companies are operat- 
ing through salaried managers and generally 
pay 25 per cent commission to brokers who, 
on their part, do not make inspection and take 
care of adjustments and losses. It is alleged 
that agents of non-branci: office companies can 
broker their writings through the branch offices 
of companies on the branch office plan and, 
thereby, would not be bothered about inspec- 
tions and settlements and would still get 25 per 
cent. 

Companies operating on a general agency 
basis pay a commission of 35 per cent but, in 

(Concluded on page 29) 
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HE fact that the best productive hours for 

life insurance come after 6 P. M. and be- 
fore 10 A. M. was revealed in an analysis of 
reports made by the field force of the Mutual 
Trust Life of Chicago during the company’s 
anniversary campaign in May. The agents 
were urged to send in daily progress reports of 
their work. 

The analysis showed that only 6.7 per cent 
of the field sent a report for every working day 
and yet this small number numerically produced 
40 per cent of the business of the month, a total 
of $1,198,950. This was an average production 
of $32,400 for the members of the reporting 
agents and an average sale of $2600. Out of 
the many calls made each by the members of the 
group an average of 3.11 interviews was re- 
ceived and one sale resulted from each six inter- 
views. 

The reporting agents earned an average of 
$18.50 a day or $2.31 for each hour worked. 
Twenty-eight per cent of their business was ob- 
tained before 10 A. M. and 37 per cent was ob- 
tained after 6 P. M. 

ok * * 
FTER some months of investigation, the 
Los Angeles City Employees’ Association 
has adopted a group life insurance program, 
recommended by the Equitable Life Assurance 
Society of the United States, which provides 
each subscribing member with about $2500 of 
life and total permanent disability protection. 
More than 3000 employees have subscribed for 
a total of $6,355,500 of insurance. The De- 
partment of Water and Power of Los Angeles 
is also covered by an Equitable group program 
taken by its employees last year, so that this 
second policy completes Equitable group cov- 
erage for all Los Angeles city employees except 
temporary workers and members of the police 
and fire departments. 
* * * 
ORACE W. RAPER, general manager of 
the Great Eastern Life Assurance Com- 
pany, of Singapore, Straits Settlements, origi- 
nally became interested in life insurance through 
the early death of his elder brother. The 
brother had taken a policy for £600 and died 
within six months thereafter. Mr. Raper’s 
father immediately insured his younger son, 
paying the premiums for a few years until the 
young man could handle them himself. At age 
25 he went to Singapore with the then new 
Great Eastern Life and has grown up with the 
company. 
* * * 
M R. Raper is now making his first trip to 
4 this country and was much interested in 
the large New York life insurance companies. 
His company operates on what might be called 
the American system, as do most of the compa- 
nies doing business in the Far East. He visited 
one of the largest offices, spending most of an 
afternoon there. 





ELL, the job of general counsel or man- 
ager or what have you to the Associa- 
tion of Casualty and Surety Executives is still 
open. At the meeting on June 14 it was ex- 
pected that “an important announcement in this 
connection”—to use the stereotyped phrase— 
would be made, but nothing doing! I just can’t 
figure out whether the post is waiting for the 
man or the man is waiting for the post. The 
possibility of acceptance has been discussed pro 
and con for some time now with two names 
prominently in the foreground. One of the can- 
didates (?) is not an insurance man and the 
other is—well, of course you know him. If I 
were in the latter’s shoes, I’d sit down largely 
and solidly in that particular position. The 
voice of the “peepul” has a way of changing 
its pitch with disconcerting rapidity and the 
heart of the public is a fickle organ. On the 
other hand, the current of business may have its 
ups and downs, but the force of the descent, 
when it does come, is broken by the cushion of 
tangible assets and the motor of progress soon 
begins normal revolution again. Yes, sir! Me 
for business as against the ballot box. 
*x* * * 
OW that “the boys” have been swapping 
yarns and other things out in Kansas City, 
and now that the fracas at Houston is in our 
midst, so to speak, the insurance companies are 
beginning to cast a speculative eye on the horses 
that will run in November. ‘S fair enough. 
After November the horses may have some 


effect on the present spectators. 
x * * 


UST when my faith in the government is 
beginning to recover from the shocks re- 
ceived during the regime of the man who popu- 
larized “normalcy,” along comes the testimony 
of Lieutenant Lester Maitland, co-hero with 
Lieutenant Hegenberger of the Army flight to 
Hawaii. Lieutenant Maitland appeared before 
a government committee considering “An act 
to promote the efficiency of the Army Air 
Corps” and, discussing the chances for advance- 
ment under existing conditions, declared that 
after ten years in the army he was still a 
lieutenant, that according to present calcula- 
tions he might possibly become a captain by 
1932 and that his rate of pay was something 
less than that of commercial pilots with a year 
or two of experience. What action was taken 
on the bill? Didn’t I just tell you it was a 
government committee? The bill for improve- 
ment of opportunities died right there. 
x * * 
RUST the ambulance chaser to dig up the 
best sources of income. Jerome G. Locke, 
deputy compensation commissioner in charge of 
the administration of the longshoremen’s and 
harbor workers’ compensation act, has an- 
nounced that ambulance chasers have made their 
entry into the field of marine compensation with 
the usual adverse effect. 


4 


ERHAPS I do H. C. Hafey. manager of 
the Hafey Inspection Bureau of Harris- 
burg, Penna., an injustice, but anyway the New 
York Times quotes him as saying that in 1925 
women smokers cost the insurance companies 
of the nation more than $17,000,000, practically 
all of which was caused by the careless throw- 
ing away of cigarettes. I do not object to Mr. 
Hafey’s generalization about the careless man- 
ner in which women dispose of cigarette butts: 
in fact, from my own observation I would be 
inclined to endorse his inference that women 
are a greater hazard in this respect than men 
but I am puzzled by the $17,000,000 item and 
wonder just how it was arrived at. The cal- 
culations and permutations of actuaries and 
statisticians are something to be taken on faith 
by the laymen, I suppose, but occasionally we 
grow bold and ask, in our vulgar way, “How 
do you figure that?” Edson Lott, president of 
the United States Casualty Company, tells of 
an actuary snapping out a quick estimate of the 
number of sheep in an enormous flock and when 
questioned as to his method by an awe-stricken 
companion he replied, “Oh, I just counted the 
legs and divided by four.” 
ee 
‘ ‘—* a rule,’ Mr. Hafey says, “women 
smoke in a sense of braggadocio and 
not because really enjoy it. * * * 
Women are amateurs at the practice. * * * 
Now I know he’s kidding me. Doesn't he think 
I read the paper? Why, countless women of 
prominence in society and on the stage have 
distinguished their favorite brand from an in- 
ferior weed, blindfolded, and in the presence of 
Can Mr. Hafey do it? If 
that is amateurish then Tunney and Dempsey 
engage in their annual chin-chucking contest 
for the exercise. * * * Coffee is sipped be- 
fore each i:halation, however, to abolish the 
taste. 


they 


” 


> * ok 


witnesses. 


xk x x 


iain of statistics, it is reported that 
at the Annual Field Day of the Travelers 
Insurance Company the “Gargantuan feast” con- 
sumed over two tons of juicy tenderloin steaks, 
countless barrels of potatoes, 150 gallons of 
mushrooms, 550 dozen ears of corn, 680 pounds 
of salted almonds and 22,000 frankfurters 
encased in fresh baked rolls. The Life Exten- 
sion Institute has not been told about the frank- 
furters. 
* x* x 
NE of the wide-awake companies recently 
circularized clients with a description of 
its inland marine policy covering motor boats 
and secured a surprising volume of good busi- 
ness for its pains. 
*x* * * 
F your company or agency is placing any 
Good Will” advertising this week, a re- 
minder that a safe and sane Fourth is the most 
glorious Fourth would make appropriate copy. 
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FAIRNESS OR IMPOSITION? 

O the person who holds that the 
T fundamental purpose and_ proper 
reason for any taxation are to get all that 
possibly can be got from anyone who has 
it, it may appear perfectly correct that 
the stock insurance companies doing busi- 
ness in Connecticut must pay, on or be- 
fore July 15, more than $1,290,000 into 
the State treasury under the item “fran- 
chise taxes.” Others may not feel so 
certain that such a tax is either proper 
or just. 

The franchise tax is levied at a rate 
of two mills on the market value of the 
capital stock outstanding. The tax pay- 
able next month is based, we understand, 
on “a fair market value of’ the capital 
stock outstanding as of October 1, 1927.” 
Connecticut will collect from the stock 
insurance companies this year nearly 
$500,000 more than the same tax pro- 
duced a year ago. The increase is due 
to the fact that some of the companies 
have increased their capital stock and 
that the market value of the stock of 
many of them has risen. 


Residents of Connecticut may well re- 
joice and be exceeding glad that, as 
vet, in spite of efforts along such lines, 
their Legislature has not imposed upon 
them the burden of a personal income 
tax. In part, at least, they may thank 
the taxes received from insurance com- 
panies for this happy situation. What 
part of the $1,293,828, which the insur- 
ance companies must pass over next 


month in the way of franchise tax, 
will go to pay the expenses of the State 
insurance department we do not know. It 
will not all be needed there, we suspect. 
Some of it will be used, we infer, to meet 
other financial obligations of the State 
government. Members of the Legisla- 
ture are accustomed to having brought to 
their attention many opportunities for 
the appropriation of State funds. 

How the insurance franchise tax works 
is strikingly shown in the case of the 
Aetna Casualty and Surety Company, 
one of the Aetna Life’s affiliated com- 
panies. On October 1, 1926, its stock 
was quoted at $710 a share on the market. 
Just a year later the quotation was 
$1,150. Its 20,000 shares will thus, under 
the Connecticut franchise tax, be taxed 
$46,000. In other words, the company 
a year ago paid the tax on about $14,000,- 
ooo and this year will pay on $33,000,000. 
It need hardly be added, regarding the 
advance in the market price of the stock, 
that this does not mean that the company 
had 20,000 shares of its stock, valued at 
$710 on October 1, 1926, which it sold 
for a little over twice that amount on 
October 1, 1927. 

Under the franchise tax, according to 
the figures sent last week to the Con- 
necticut State treasurer by the State tax 
commissioner, the Travelers Insurance 
Company will pay $435,000, the Aetna 
Life Insurance Company $234,000, the 
Hartford Insurance Company 
$135,000, the Phoenix Insurance Com- 
pany $85,800, the Connecticut General 
Life Insurance Company $69,000, the 
National Fire Insurance Company $50,- 
zoo, the Aetna (Fire) Insurance Com- 
pany $64,000 and so on. Stockholders in 
the old Hartford Life Insurance Com- 
pany may take such comfort as they can 
from the fact that that company will 
only have to pay $200 on the Connecti- 
cut franchise tax this year, which is 
exactly what it paid a year ago. 

There may be plausible reasons ad- 
vanced for the imposition of such a tax 
but none we have heard appears very 
plausible. Fire insurance companies had 
a good year, and much life, health, acci- 
dent, casualty and other forms of insur- 
ance was written. The public believes in 
the value of insurance stocks and buys 
them from other persons who are will- 
ing to make a profit by selling them. Soak 
Sure! 


Fire 


the insurance companies. 


PLENTY OF ROOM IN THE AUTO 

INSURANCE FIELD 

A S nearly as we recall without having 

immediate access to the multitudi- 

nous statistics now gathering dust on 

dark shelves, the point of saturation for 

the automobile industry has been just 
about a year ahead since 1912. 

Even some of those agents who, pos- 
sibly with a slightly personal interest, 
were inclined to picture automobile acci- 
dents as taking place at the rate of a half 
million or more a day frequently and 
lugubriously pointed out that the time 
was not far distant when there would be 
more automobiles than the public could 
or would absorb. Then the manufac- 
turers would have to shut down their 
plants or so greatly reduce their output 
that there would be practically no new 
automobile insurance to be written. 

Despite this, production continued to 
increase from year to year. More and 
more automobiles were made and bought 
and, since the automobile does not re- 
semble the brook in its eternal going on, 
the process did not represent a constant 
accumulation with no decrease of a part 
of the supply at hand. However, cars 
were made in greater numbers than they 
were scrapped, and at the beginning of 
the present year the cry seemed even 
louder than usual that the long-feared 
saturation point was just around the 
corner. 

It seems still to be decidedly around 
the corner. Automobile production in 
May of this year was the greatest in any 
month since August, 1926, and that state- 
ment is made on the authority of the 
United States Department of Commerce. 
The figures for that month are 425,990 
cars, of which 375,798 were passenger 
cars and 50,192 were trucks. While, 
May has been the banner month of the 
year so far—we have not the figures for 
June—the other imonths were hardly 
to be classified aS lean ones. In January, 
231,693 cars were made; in February, 
323,809; in March, 413,379; and in 
April, 410,189. The total number of cars 
for the first five months of the year was 
1,805,060. That is some 57,953 more than 
the figures for the same period a year 
ago, which were, by months: January, 
238,927; February, 304,763; March, 
394.443; April, 404,759; May, 404,115. 

The total production of automobiles in 
the United States for last year was more 
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than three and a quarter million cars, 
and there is every reason to assume that 
1928 production will be greater. The 
agent who fears there will be little new 
automobile insurance to be written is 
crossing a bridge long before he is any- 
where near it. The saturation point is 
not yet, by any means. The automobile 
insurance agent may postpone his worry 
and go after the business. 





DEATH OF ORVILLE THORP 
Former President of National Life Under- 
writers Succumbs to Heart Attack 
Orville Thorp, former president of the Na- 
tional Association of Life Underwriters, died 
June 19 at his home in Dallas, Texas, follow- 
ing a heart attack. He was the State agent 
for Texas of the Kansas City Life Insurance 
Company and was one of the best known life 

insurance men in the country. 

Mr. Thorp’s insurance career was begun in 
a somewhat unusual fashion. In 1903 he was 
teaching school when the enthusiasm for the 
insurance business on the part of an agent who 
called upon him to persuade him to take out 
a life policy caused him to decide to leave 
school teaching for insurance selling. At the 
end of the school year he joined the Kansas 
City Life. He began as a solicitor in August, 
1903, and in May, 1905, was made Texas gen- 
eral manager where he built up a large and im- 
portant agency. He was elected president of 
the National Association of Life Underwriters 
at the Boston convention in 1920. He has also 
been on the executive committee of that organ- 
ization and has served on other of its com- 
mittees. 


Death and Birth Rates Both Lower in 1927 
Than 1926 

The Department of Commerce has _ an- 
nounced that birth rates for 1927 were lower 
than for 1926 in 23 of the 33 States for which 
figures for the two years are available. The 
highest 1927 birth rate (28.8 per 1000 popula- 
tion) is shown for North Carolina and the 
(13.6) is for Montana. 


lowest 

Death rates for 1927 were lower than for 
1926 in 28 of the 33 States for both years. The 
highest 1927 death rate (13.9 per 1000 popula- 
tion) is shown for Vermont and the lowest 
(7.1) for Idaho. 

Infant mortality rates for 1927 were lower 
than for 1926 in 30 of the 33 States shown 
for both years. For States the highest 1927 
infant mortality rate (125.8) appears for Ari- 
zona and the lowest (47.5) for Oregon. 

Infant mortality rates are available for both 
vears for 48 cities of 100,000 population or 
more in 1920. For 42 of these cities the 1927 
infant mortality rates were lower than those of 
the previous year, the lowest 1927 rate (41.4) 
being for Seattle, Wash., and the highest (87.1) 
for Norfolk, Va. 


Guardian Life Leaders to Meet in Montreal 

Field representatives and leading producers 
of the Guardian Life Insurance Company of 
America, New York, will hold their annual con- 
vention at Montreal on August 14, 15 and 16. It 
is expected that about 250 of the company’s 
leaders and their families will attend the 
meeting. 


Guardian Life Appoints A. J. Merkle, Jr., 
at Savannah 

The appointment of A. J. Merkle, Jr., as 

manager of its Savannah agency is announced 

by the Guardian Life Insurance Company of 

America, New York, Mr. Merkle’s headquarters 

are in suite 201-202 Realty Building, Savannah. 


David F. Houston Receives Honorary De. 
gree from Washington University of 
St. Louis 
Honorable David Franklin Houston, president 
of the Mutual Life Insurance Company of New 
York and former Cabinet member, received the 
honorary degree of Doctor of Laws from the 
Washington University, of St. Louis, at a 
celebration of its Seventy-Fifth Anniversary on 
June 5. For eight years, from 1908 to 1916, Mr. 
Houston was Chancellor of the University, and 
played his part in placing this educational in- 

stitution upon its present high plane. 

At the convocation exercises of the Univer- 
sity, Monday, June 4, Mr. Houston delivered 
an address upon Training for Citizenship. 
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STRENGTH OF’ 
CIBRALTAR 








WALLS OF SPARTA 


Lycurgus had little faith in battlements of brick and 
When he was asked why Sparta had no walls 


he made a classic reply, after waving a hand toward his , 


“There,” he said, “thou beholdest the 


walls of Sparta, and every man a brick!” 


There is a great wall protecting the Amer- 
But neither is it of brick 
It is erected of millions of 
Life Insurance policies on millions of 
lives—a protective barrier of impreg- 


nable strength. 


The Prudential Ordinary Agencies 
invite brokers to avail 
themselves of their 
cooperation 


The Prudential 


Insurance Company of America 
Epwarp D. DuFFIELD, President 
Home Office, Newark, New Jersey 
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FRANK L. JONES ELECTED 





Becomes Agency Vice-President of 
Equitable Life 





TAKES OFFICE SEPTEMBER 1 





Former President of National Life Under- 
writers Is Experienced Executive 

Frank L. Jones has been elected a vice-presi- 
dent of the Equitable Life Assurance Society 
of New York. He will have charge of the 
agency affairs at the home office. For the past 
fifteen years Mr. Jones has been in charge of 
the Equitable agencies in the State of Indiana 
where he has had a remarkable success in deal- 
ing with the problems of life insurance under- 
writing as well as of personal achievement in 
that field. He was formerly president of the 
National Association of Life Underwriters, has 





FRANK L. JoNES 


traveled extensively, and is highly thought of 
by insurance men throughout the country as an 
authority on agency matters. In addition, he 
is a successful personal producer. 

Mr. Jones will take office September 1. He 
succeeds Frank H. Davis who resigned because 
of an illness from which, however, he is rap- 
idly recovering, and whose resignation was re- 
luctantly accepted by the board of directors 
who granted him a leave of absence until Octo- 
ber 1 when he will take up work as an agency 
manager for the Equitable in the West in order 
to be out of doors as much as possible. 


Sun Life to Open Cincinnati Office 

CincinnatI, Ouro, June 26—W. G. MclIn- 
tosh, vice-president of the Sun Life Insurance 
Company, Montreal, Canada, telegraphed to the 
Cincinnati Chamber of Commerce, June 20, re- 
serving 1000 square feet of floor space for an 
office to be opened in that city. The company’s 
rooms in Cincinnati will be at 716-717 Cham- 
ber of Commerce Building. 





JOINS OLD LINE LIFE 
W. Rolla Wilson Assistant to President 
Rupert Fry 

The Old Line Life Insurance Company of 
America, Milwaukee, Wis., announces the ap- 
pointment of W. Rolla Wilson as insurance as- 
sistant to the president, Rupert F. Fry. 

Mr. Wilson plans to devote several months to 
agency work out of the home office after which 
he will undertake the agency directorship in 
the Northwest territory, embracing the North- 
western States, with headquarters at Minne- 
apolis. This appointment will keep Mr. Wilson 
in close touch with the home office at all times. 

Mr. Wilson was vice-president and superin- 
tendent of agents of the Northwestern National 
for a period of eight years, and vice-president 
and agency director for the Central Life of 
Illinois for the past three years. 


Dominion Superintendent Issues Question- 
naire on Lapses 

Toronto, CAn., June 22.—G. D. Finlayson, 
Dominion Superintendent of Insurance, has cir- 
cularized companies doing life insurance busi- 
ness in Canada, asking for their lapse experi- 
ence according to duration of policies. Three 
years ago the companies were asked to main- 
tain a record of this kind and many of them 
have done so. 

The Superintendent is also asking’ for infor- 
mation regarding non-cancellable accident and 
sickness policies as noted in THE SPECTATOR re- 
cently. These were discussed by the Banking 
and Commerce Committee of the House of 
Commons at the late session, and are to be 
taken up again next year. 


Sues to Bar Company’s Ownership of 
Building 

CINCINNATI, On10, June 26.—If a suit just 
filed by Robert S. Alcorn, Cincinnati attorney, 
is successful, the Union Central Life Insurance 
Company of this city will be barred from the 
ownership of the Union Central Life Insurance 
Company skyscraper or the operation of the 
company’s garage. 

Attorney Alcorn, in an injunction suit filed in 
Common Pleas Court here, as the holder of 275 
shares of stock, says the Ohio law forbids an 
insurance company to engage in any other busi- 
ness than the insurance business. 

He says that the present building is far greater 
than the company needs for its employees. At- 
torney Alcorn does not ask for a temporary in- 
junction. 


marriage of 
superintendent of 


—Announcement is made that the 
Harry Yaris, well-known 
of the Judea Life Insurance Company of New York, 
to Miss Ester Lucks, of Brooklyn, N. Y., will take 
today at the Park Manor, 450 Eastern 
Cantor Josef Shlisky will officiate. 


agents 


place 
Parkway, Brooklyn. 


After several weeks’ honeymoon they will reside in 
Brooklyn. 


POLICYHOLDERS COME 4 
FIRST 


Vice-President H. G. Scott, Reliance 
Life, Lays Success to Service 





ADDRESSES WILSON SLICK AGENCY 
CONVENTION 





Dr. O. M. Eakins, Discussing Selection, 
Calls Marathon Dancers Bad Risks 

The largest and most successful convention 
of the Wilson Slick Agency at Johnstown of 
the Reliance Life Insurance Company, Pitts- 
burgh, was held last week in the Sunnehanna 
Country Club. Among those attending were of- 
ficers of Johnstown business clubs, officials from 
the Reliance Life home office in Pittsburgh and 
members of the agency force from Johnstown, 
Altoona, Clearfield, Windber, Indiana, Portage 
and Somerset. 

Tributes to the life insurance profession, the 
Reliance Life and the Wilson Slick Agency 
were paid by the local speakers, among whom 
were: W. R. Foster, a director of the Johns- 
town Chamber of Commerce; Judge H. B. 
Mainhart, president of the Rotary Club; Rev. 
R. M. Campbell, pastor of the First Presby- 
terian Church, and Mayor Joseph Cauffield. 
Seven of the Pittsburgh officials were on the 
program. Wilson Slick, manager of the local 
agency, presided. 

Mr. Foster termed insurance representatives 
“professional men of a high order” and “min- 
isters of the gospel of deed.” He praised in- 
surance companies for spreading editorials on 
health and for contributing to the improvement 
of living conditions. 

Judge Mainhart welcomed the officers of the 
Reliance Life to Johnstown, saying, “I know 
of no greater success that has come to Johns- 
town for years than the officers of the Reliance 
Life and we like to have successful people and 
successful companies come here. The company 
shows remarkable growth and there is just cause 
to feel proud of it.” 

The Reliance Life home office representatives 
at the convention were: Vice-Presidents H. G. 
Scott, E. G. McCormack and Dr. O. M. Eakins; 
H. T. Burnett, supervisor of the Western Penn- 
sylvania department; W. J. Snodgrass, assistant 
treasurer; J. N. Jamison, actuary; R. C. Braun, 
advertising manager; B. L. Sichelstiel, an un- 
derwriter, and Saul Alexandre and P. F. Sheedy. 


Vice-President Scott spoke on “Twenty-five 
Years of Progress.” He was one of the first 
employees of the Reliance Life when the com- 
pany began busitiess May 4, 1903, beginning as a 
clerk and rising to the position of vice-president 
in charge of operations. 

“We have just started to progress, and will 
keep on going,” Mr. Scott said. 

He termed the Wilson Slick Agency one of 
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che best in the United States and paid tributes 
to Mr. Alexandre and Mr. Sheedy for their con- 
tributions to the success of the company. The 
strength of the company lies in the policyhold- 
ers, Mr. Scott said, and the agency force is 
the representative of the policyholders and 
everyone connected with the company is trained 
to look after the interests of the policyholders. 


More tributes to Wilson Slick and the local 
agency came from Mr. McCormack, the vice- 
president in charge of agencies. He said the 
accident and health business of the Slick agency 
has increased more than 100 per cent this year. 
Mr. McCormack spoke on the Perfect Protec- 
tion policy originated by the Reliance Life in 
1913 and which has been responsible for much 
of the success of the company. 

“There is no limit to opportunity,” said Mr. 
McCormack. “We're giving the best kind of 
protection and we are going to have one of the 
largest life insurance companies in the world 
because the company is built upon a solid basis.”’ 


MILLION DoLLar PRopUCER 

Saul Alexandre, known as “Alex of Pitts- 
burgh, the Million Dollar Man,” because of his 
production of more than a million dollars in 
life insurance yearly, gave an inspirational tal 
to the salesmen on the opportunities offered by 
the company not only for an income for present 
needs but also for the future through the yearly 
renewal of business. He said the life insurance 
business stands out among all others in oppor- 
tunity. 

Marathon dancers are poor insurance risks, 
Dr. Eakins, the medical director of Reliance 
Life, told the convention while explaining some 
risk selection fundamentals. Overweight old 
people and underweight young people also are 
bad risks, he said, together with flappers “‘over- 
doing the pineapple dictum,” and wearing flop- 
ping big hats while driving automobiles. The 
effect upon the heart of the strain of marathon 
dancing, running for street cars or other un- 
usual exertion and disease makes the difference 
in the insurance risk, he said. 

Mr. Burnett spoke to the agents on the possi- 
bilities of the new juvenile policy recently of- 
fered by the Reliance Life. He said the pol- 
icy was created as an educational feature to 
teach thrift to the young and outlined its ap- 
peal both from the standpoint of the policy- 
holder and the agent. 

Winners in a short sales drive conducted by 
the Slick agency force as a convention fea- 
ture were: W. C. Lentz of Johnstown and 
J. F. Metz of Windber. They were presented 
with cigar lighters by Vice-Presidents Scott 
and McCormack. 

The agents at the convention were: W. G. 
Boyce of Clearfield; Todd Cochrane, Sante De- 
Maria, W. C. Lentz, H. V. Bowers, Maurice 
Segel, Roy Mulhollen and E. E. Emerick of 
Johnstown; J. F. Metz of Windber; George 
Roos and J. L. Trostle of Indiana; E. E. 
Hughes of Portage; T. W. Sayers, of Somer- 
set; W. H. Morris, G. H. Stern, E. C. Love, 
H. L. McCartney, F. E. Grabill, F. G. Hettler, 
W. P. Riley and H. W. Hertz of Altoona. 


Membership Drive by Utah Association 
Satt Lake City, UTAH, June 26.—John 
James, former Insurance Commissioner here, 
and now president of the Utah Life Under- 
writers Association, has announced that the 
Association will hold a big membership drive 
as a result of which it hopes to more than 
double its present membership by the time the 
regular meetings are resumed next fall. 


Cincinnati Life Underwriters’ Election 

CINCINNATI, Onto, June 26—E. R. Syck, 
general agent of the State Mutual Life Insur- 
ance Company, Worcester, is the new president 
of the Cincinnati Life Underwriters’ Association, 
having been elected June 20 by a trustees’ meet- 
Commerce building. 


ing at the Chamber of 


Preston Wright was elected vice-president and 
Frank E. Crawford, secretary-treasurer. 


Joins J. Elliott Hall Agency 

John Zebulon Heizer, formerly with the Proc- 
ter & Gamble Distributing Company, and prior 
to that time vice-president in charge of sales of 
the Buckeye Soda Company, has become a full- 
time agent with the J. Elliott Hall Agency of 
the Penn Mutual Life Insurance Company in 
New York. 

Mr. Heizer is a member of the S. A. E. Frra- 
ternity, Ohio Society of New York, and is a 
member of the membership committee, and 
committee on National Affairs of the New 
York Young Republican Club. 
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Term Insurance was only about 3 1/3% 
of the Total 
Most underwriters agree that, in general, life and endow- 
ment policies are best for policy-holders. 


Nylic rules and training strengthen Nylic Agents for meet- 
Consequently they do not use 


Term Insurance as an easy 
answer to “I can’t afford 


“Is it any wonder that, measured by 
usual standards, Nylic agents are 
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New Home Office Building now being 
erected on the site of the fameus 
old Madison Square Garden 
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FOREIGN NEWS | 


Statistical figures for a city of the size of 





Greater Berlin, Germany, give a fair idea 
as to percentages in general for “frequent 
diseases” ending in death. There died in 


Greater Berlin in 1927 (exclusive of stillborn) 
48,742 persons, which is 3330 in excess of 1926. 
In comparison with the population, which has in- 
creased considerably during the last year, this 
gives a death rate of 11.7 per 1000, against 11.1 
in 1926. 

Tuberculosis is no longer leading, but can- 
cer has taken that place, a fact which has been 
observed for some time past. Official statistics 
show death from cancer as follows: 


Persons 
RBA cay cirat Iuadtee crececsnatt eter ate tees 6,443 
Beach s oni cnac hein SAA ee 6,195 
[1 2. ea ene TPN Per ae ee Ay 5,935 
| O22: ae gene Aes LNs Wea PRON ees ee 5,792 
BN sda ei or era ares aA aaa OE A 5,671 
eevee cau os ath acon Rcsicercah sanche SOA aout eater a ale 5,326 
Den cttovatev sesh Sela hen Mee c AM ate Aarti 4,465 


The second place is taken by diseases of the 
heart, which account for 5656 deaths in 1927, 
against 5204 in 1926. Diseases of the blood ves- 
sels 4518 in 1927, against 3857 in 1926 and 
paralytic strokes 5140 in 1927, against 4898 in 
1926. 

Deaths due to these three causes have been 
steadily growing; however tuberculosis must by 
no means be overlooked as it was the cause of 
4570 deaths in 1927, against 4488 in 1926. Well 
planned care for babies and children and other 
preventive measures of the public life insurance 
companies, also increase of sport activities have 
helped to lower the death rate. The increase in 
cancer and diseases of the heart gives food for 
thought, while tuberculosis has for a long time 
been one of the chief problems for preventive 
insurance medicine, according to the Duetsche 
Versicherungs Presse. 

The Germania of New York (Guardian) 
offers its assured a settlement on 18 per cent 
gold value against full release from all future 
liability. This is less than many German 
companies pay, though the Germania has suf- 
fered much less from depreciation and inflation 
than German companies. 

Aviation.—The International Congress of 
Legal Experts (Comite Juridique internationale 
d’aviation) held a meeting in Madrid, Spain, 
from May 28 to June 2, 1928. The question of 
liability of airships and their owners from dam- 
age to third parties was discussed, also compul- 
sory insurance of all airships. 

The Central Office for Aviation Insurance 
(Zentralstelle fuer Flugversicherung) in Ber- 
lin is considering the instituting of safety rules 
for air traffic and an exact control over pilots 
and other flying personnel. 

Brazil—The Brazilian Government has 
asked a committee of foreign insurance compa- 
nies, operation in Brazil, to pass on a draft for 
an insurance law; it is expected that the law 
will be submitted and enter into force in not too 
distant a future. 
Portugal.—The 


Portuguese Government 





Reinsurance Institute has begun its operations. 
All companies which are licensed for business 
in Portugal, must reinsure 50 per cent of their 
business with this Institute. 

Italy—There are rumors of a fusion be- 
tween the Instituto Italiano di Riassicurazioni 
General and the “San Giorgio.” The former is 
the Italian government institution. 

Sweden has published new aviation regula- 
tions. Flights for the transportation of mer- 
chandise and other goods, or for advertising 
purposes, need no special license. Machines 
carrying passengers for a consideration must be 
licensed. Where such a machine carries over 
five persons, including the crew, it must be 
equipped with wireless if making uninterrupted 
flights exceeding 160 kilometer over land or 
25 kilometer over sea. 


Columbus Mutual’s Michigan Agents Meet 

At the annual convention of Michigan agents 
of the Columbus Mutual Life held at Jackson, 
May 18, Robert A. Engler, agency secretary 
at the home office at Columbus, Ohio, disclosed 
that in eight years Michigan production had been 
multiplied over ten times. 

Myron Hawkins, Charlotte, Mich., “father” 
of the Michigan Agency, discussed the relative 
standing of companies graded “excellent” in 
Best's Life Chart and said, “The Columbus Mu- 
tual showing is the most remarkable ever made 
by any life insurance company in the same pe- 
riod of time.” It was the Columbus Mutual low 
cost and unique agency contract which attracted 
Mr. Hawkins to the company eight years ago. 


George J. Dobben of Jackson presided and 
other speakers included, Elmer A. Newark, 
Lansing; Arthur J. Flint, Jackson; Clyde 


Miller, Fremont; John M. Hill and Charles F. 
Durrant, Pontiac; L. E. Thompson, Greenville; 
R. P. Thelen, Fowler; Stanton Pilcher, Jack- 
son; also Irving S. Hoffmann and H. P. Bran- 
don of the home office. 





EDWARD W. MARSHALL ELECTED 
Made Actuary of Provident Mutual Life 

Edward W. Marshall has been elected actu- 
ary of the Provident Mutual Life Insurance 
Company of Philadelphia. He was appointed 
assistant actuary of the Provident in 1920 and 
was later actuary. He is a 
fellow by examination of the Actuarial Society 
of America and at the present time is a mem- 
ber of the council and chairman of the educa- 
tional committee of that organization. He is 
a fellow of the American Institute of Actuaries. 


made associate 


Old Line Life Appointment 
The Old Line Life Insurance Company of 
America, Milwaukee, has appointed Julius W. 
3arrett as State supervisor for Texas, with 
headquarters in the Santa Fe building, Dallas. 


J. Frank Lang Dead 
J. Frank Lang, vice-president of the Union 
Mutual Life Insurance Company of Portland, 
Me., died recently following an extended ill- 
ness. He had been with the Union Mutual Life 
for fifty-six years. 


TRAVELERS PRODUCERS GATHER 
Hotel Griswold Scene of Meeting of Lead- 
ing Writers 

At the annual convention of officers of agents’ 
clubs of the Travelers, which opened at the 
Hotel Griswold, Eastern Point, Groton, Comn., 
to-day it was announced that the total number 
of agents qualifying in the six clubs last year 
was 3066. Of this number, 323 elected them- 
selves by their accomplishments for official posi- 
tions as presidents, vice-presidents at large, dis- 
trict vice-presidents, or members of the Presi- 
dent’s Club. Twenty-seven agents qualified for 
more than one office. 

The club officers proved themselves outstand- 
ing producers of multiple lines, as is shown by 
the statement that the average premium volume 
per agent of the 323 club officers was $51,642, 
and that the business reported showed a good 


volume from every line written by the three 
Travelers companies. 
New life insurance paid for by the club 


officers in 1927 was $110,157,000, and the total 
life premiums paid in amounted to $8,837,000. 
The total accident and health premiums of the 
323 club officers was $1,704,589; total casualty 
premiums, $4,494,417; group premiums, $1,390,- 
759, and fire premiums, $253,648. The total 
premiums which the 323 officers paid to the 
Travelers in 1927 amounted to $16,680,486. 

The membership in the life clubs was the 
largest, with a record enrollment of 1488. Wil- 
liam G. Thayer Shedd, of Johnston and Col- 
lins Company, New York, qualified as presi- 
dent of the Life Leaders Club in 1927 for the 
second consecutive year. The 1488 members 
of the life clubs produced in new life insur- 
ance during the year $343,722,000, an average 
production per member of $231,000. 

Last year was the first official year of the 
President’s Club. There were 58 who qualified 
for this highest of Travelers honors. The pres- 
ident of the President’s Club is Conrad C. Klee, 
of Binghamton, N. Y. Mr. Klee has been the 
winner of many distinctions and prizes, and has 
represented the Travelers more than 20 years. 





Life Insurance in Singapore 
(Concluded from page 3) 
increasing rights in the form of self govern- 
ment may have been a gain to the patriotic 
aspirations of the natives, but they did not 
make greatly for the stability of business enter 
prises. The large reserve deposits demanded 
and the general uncertainty of conditions caused 
Mr. Raper’s company to withdraw from that 

territory. 

Mr. Raper will get back to Singapore about 
the first of next year. Business is good, he 
said, and the fact that his company has grown 
100 per cent during the past five years is one 
proof of that. At the present time it has some 
$30,000,000 of life insurance in The 
average policy is for about the equivalent of 
$500 in our money. Without bias we repeat Mr. 
Raper’s statement that the experience of his 
company has shown that moderate drinkers of 
alcoholic beverages were better risks than were 
total abstainers. 


force. 
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Why You 
Should Represent 
the Missouri State Life 


Its multiple line of Life, Accident 


and Health, Salary Savings and 
Group multiplies the 


Agent’s opportunities for success. 


Insurance 


Its new, liberal policy forms offer 
unusually attractive selling plans. 


Its Branch Office service, avail- 
able in twenty-six of the principal 
cities of the country, extends to 


HE progressive, pioneering spirit of the Missouri State Life 
makes strong appeal to live, aggressive, forward-looking Agents. 


It’s the kind of Company they like to represent. 


field men the personal co-operation 
of trained representatives in each of 
its multiple lines. 

Its rapid growth and expansion 


means corresponding growth and 
development for its representatives. 


Men of high character and ability 
are offered a real future with the 
Missouri State Life.—The Progressive 


Company. 


INgdiC3s 


MISSOURI STATE LIFE 


INSURANCE COMPANY 


Hillsman Taylor, President 


Life 
Accident - Health 
Group 


Home Office, St. Louis 


Missouri StaTeE Lire Insurance Co. 
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Send me your Agency proposal 


S666 @ oo 4 


+246 2 4 6.4.4 6% 




















Io 









































nile ieasdi a Chetek Nears. 


aA ti ayaa 


is 








+ sista aaa S272 

















Supplement to Tue Spectator, June 28, 1928 


CAREY G. ARNETT 
PRESIDENT, INTER-SOUTHERN Lire INSURANCE CoMPANY, 
Louisville, Kentucky 


























ee ee ee 
_ ¢ ST  Y seeemiiiie 











re oat eee 





Jeeta hetRin i 


' 
} 
; 





Jun 


Car 


Ove! 
ca 
A 
trigu 
ance 
Inter 
This 
every 
pany 
been 
whicl 
Cald 
whicl 
comn 
and | 
Mr. 
insur 
tion 
Missi 
ably 
Sout! 
for t 
nity 1 
is Ca 
comp 
Soutl 
retail 
new 
carrit 
Sir 
in 19, 
outst 
$147, 
achie 
all w 
life 1 
trait 
this 1 
Mr 
has t 
princ 
succe 
policy 
whos¢ 
at a 
practi 
prom 
Arne 
direct 
to ha 
financ 
ticipa 
long 
comp: 
Inter- 
has p 
of De 
mente 
by re 
ance 
Nort 
pany 


Sets, < 

















June 28, 1928 





Life Insurance 








THE SPECTATOR_ 








INTER=SOUTHERN‘S 
PROGRESS 


Carey G. Arnett Making Record as 
President 


COMPANY IMPROVING POSITION 


Over $8,000,000 Written in March Indi- 
cates a Rate of $96,000,000 Annually 

A trifle over a year ago one of the most in- 
triguing questions which faced the life insur- 
ance world was “What is the future of the 
Inter-Southern Life Insurance Company?” 
This company, after reaching the first goal of 
every soundly organized and ambitious com- 
pany with $100,000,000 of insurance in force, had 
been subjected to a vicious fight for control 
which had resulted in its purchase by the Rogers 
Caldwell interests of Tennessee, a purchase 
which had met the endorsement of insurance 
commissioners throughout its field of operation 
and life insurance men throughout the country. 
Mr. Caldwell, though a newcomer to the life 
insurance business, had established his reputa- 
tion by his handling of the strong and virile 
Missouri State Life Insurance Company. He 
ably began his administration of the Inter- 
Southern by his selection of a general manager 
for the company, and the life insurance frater- 
nity now knows that the answer to their question 
is Carey G. Arnett, the present president of the 
company, under whose able leadership the Inter- 
Southern Life Insurance Company has not only 
retained its former position but has reached a 
new eminence which ranks it with the leading 
carriers of ordinary life insurance in America. 

Since the induction of Mr. Arnett into office 
in 1926, the company has increased its insurance 
outstanding over 40 per cent, or $41,410,376, to 
$147,994,221 on December 31 last. This is an 
achievement which merits the commendation of 
all who are interested in the progress of sound 
life insurance organizations. An excellent por- 
trait of Mr. Arnett appears as a supplement to 
this issue of THE SPECTATOR. 

Mr. Arnett, in accomplishing this achievement 
has built up his agency organization upon the 
principle that a life insurance company to be 
successful must afford to its prospects and 
policyholders a fair and equitable contract, 
whose provisions are to be liberally interpreted 
at a rate commensurate with sound actuarial 
practice backed up by unstinted service and 
prompt payment of just claims. When Mr. 
Arnett accepted his appointment as managing 
director and president of the Inter-Southern Life 
to have complete supervision over all business, 
financial and otherwise, it was confidently an- 
ticipated by THE Spectator that, because of his 
long experience and proven capabilities, the 
company would prosper. The record that the 
Inter-Southern Life has made since that date 
has proved the foresight of this prophesy. As 
of December 31, 1927, the Inter-Southern aug- 
mented its business and increased its resources 
by reinsurance of the Cotton States Life Insur- 
ance Company of Nashville, Tenn., and the 
North American National Life Insurance Com- 
pany of Omaha, Neb. Under that date its as- 
sets, admitted, amounted to $17,962,065 ; the prin- 


cipal item of assets was first mortgage loans on 
real estate amounting to $5,171,875. They com- 
prised a well-selected list of farm and city prop- 
erty, for the most part located in Kentucky, 
Tennessee, Indiana and Florida. and 
stocks aggregated $3,515,540, made up of high- 
grade government, railroad, and public utility 
securities. Loans to policyholders total $3,363,- 
594; real estate was listed at $4,078,780 and in- 
cluded the company’s home office building. This 
building is one of the largest and most modern 
brick and stone fire-proof buildings in the City 
of Louisville. Cash in office and banks 
amounted to $957,567; other assets, including net 
premiums in course of collection, collateral 
loans, interest and rents due and accrued, aggre- 
gated $874,719. The principal item of liabilities 
was the policy reserve which amounted to $15,- 
882.811; capital stock was $1,049,816, which, 
with the unassigned surplus, gave a surplus to 
policyholders of $1,657,166. The results of the 
1927 operations of this company, eliminating 
therefrom reinsurance of the Cotton States Life 
and the North American Life, show that the 
company had a premium income of $3,223,996. 
This was an increase of $288,393 over the 
amount received in 1926. Other income brought 
the total to $4,132,666, to which might be added 
income from reinsurance of $3,345,561. Policy- 
holders were paid $1,915,329, which was an in- 
crease of $493,239, while the total disbursements 
aggregated $3,596,409. leaving excess of income 
over disbursements of $536,257. During the year 
there were 14,182 policies written for $35,024,- 
623 of insurance, exclusive of $25,171,558 of re- 
insurance acquired. Of the amount written and 
revived 38 policies covering $5,041,825 was 
group insurance and 14,144 policies for $29,982,- 
798 was ordinary insurance. On December 31 
last, the total policies in force were about 6/7,- 
000 for $147,994,221. Of this amount there 
were 62 group policies for $8,810,655, 56,097 pol- 
icies covering $114,012,008 for ordinary insur- 
ance and 11,000 policies for $25,171,558 of re- 


3onds 


insurance. 


GROWTH OF THE COMPANY 


As an example of the growth of the Inter- 
Southern Life Insurance Company in_ its 
eighteen years of operation the following table 
indicating this record of progress is illuminat- 
ing: 





Total Reserve 
Admitted and Surplus to Insur- 
Dec. 31 Assets Policyholders ance in Force 
1916... $ 326,508.78 $ 271,952.37 $ 3,182,597.00 
1912.. 706,081.53 672,976.76 7,959,837.00 
1914 3,543,067.26  3,412,796.01 37,352,226.00 
1916 4,448,369.16 4,400,350.69 36,260,221.00 
1918 4,820,779.76 4,803,670.12 37,800,000.00 
1920. 6,143,069.31 6,045,958.52 57,901,271.00 
1922. 7,371,274.27 7,332,928.21 62,591,398.00 
1924. 11,685,943.98 11,548,817.36 102,409,408.00 
1926.... 14,034,948.29 13,563,462.03 106,583,845.00 
1927. 17,962,075.86 17,539,977.75 147,994,221.00 


As further evidence of the rapid strides that 
this company is now making and as an indica- 
tion of the aggressive management policy that 
is now directing the destinies of the company 
and inspiring the agency organization to re- 
doubled efforts, it may be noted that during 
March of 1928 the company wrote $8,000,000 of 
new insurance, which is at the rate of $96,000,- 
000 annually, while the gain in insurance writ- 
ten during the first quarter of 1928 was 40 per 


If 


cent over last year’s first quarter and 376 per 
cent over the first quarter of 1926, while the 
gain in new business paid for for this same 
quarter was 49 per cent over that of last year 
and 285 per cent over that of the first quarter 
of 1926. 

The new impetus given to the development of 
the Inter-Southern Life is directly traceable to 
the administration of its official family headed 
by Carey G. Arnett as president, W. W. Moore, 
vice-president and R. J. Albachten, vice-presi- 
dent and director of agents, as well as to C. B. 
Nordeman, secretary, W. B. Stanfield, treasurer, 
Burton Van Dyke, actuary and Dr. W. T. Mc- 
Kinney, medical director, Ernest Woodward 
and Elwood Hamilton, general counsel, and 
Julien Erwin, assistant secretary and assistant 
counsel. The company now offers an attractive 
line of life insurance policies which are supple- 
mented by disability and double indemnity pro- 
visions as well as by a well-established accident 
department. It has sound financial strength of 
assets, remuneratively invested, with adequate 
reserves and an ample operating surplus. All 
business is written on the non-participating plan 
at rates which make the coverage attractive 
from an economical standpoint. 

The growth of this company, particularly 
during the past year and a half, is an outstand- 
ing achievement and the agency organization is 
to be congratulated upon its ability to grasp 
the opportunity afforded by the management of 
the company to sell sound life insurance pro- 
tection on an equitable basis for a company 
which has a record of prompt and liberal pay- 
ment of claims. 


George W. Baker, Jr., Elected Director of 
Brooklyn National Life 

The Brooklyn National Life Insurance Com- 
pany has announced the election to its board of 
directors of George W. Baker, Jr., who, since 
his father’s death, has had charge of the George 
W. Baker Shoe Company, located at 343 Clas- 
son avenue, Brooklyn, N’? Y. Mr. Baker's father 
was one of the charter members of the Brook- 
lyn National Life Insurance Company and up 
to his death, which occurred recently, was a 
member of its board of directors. 

The Brooklyn National Life Insurance Com- 
pany now reports $9,500,000 of business in 
force. During the first five and one-half 
months of this year the new business paid for 
amounted to $3,250,000. The month of May, 
1928, was one of the largest in the history of 
the company, there being $975,000 of new busi- 
ness applied for and $897,000 of new business 
paid for. 


Carlos Mejia Visiting United States 

Carlos Mejia, inspector of the A Sul America 
of Rio de Janeiro, South America, is visiting 
the United States on a study of life insurance 
conditions in this country. He is spending six 
weeks in New York, Chicago and New Orleans 
and will pay particular attention to inspection 
methods as used by successful companies here. 
The company with which Mr. Mejia is con- 
nected is probably the largest life insurance or- 
ganization in South America. 
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WANTS FULL EXPERIENCE 


James A. Beha So Notifies Fire Insur- 
ance Companies 


DATA MUST BE AVAILABLE 


No Decision as to Classification Yet—An- 
nouncement to Come Later 

The fire insurance companies have been no- 

tified by the superintendent of the New York 

State Insurance Department, James A. 

that they will be required to furnish their 1928 


Beha, 


experiences on the basis of the classification 
heretofore in use. The notification is as fol- 
lows: 

On February 4, 1928, in response to the pro- 
posal to amalgamate the present fire classifica- 
tion into twenty-eight (28) classes, I addressed 
a communication to the National Board of Fire 
Underwriters, part of which read as follows: 

“It is my intention to require fire insurance 
companies to furnish their experience data for 
the State of New York, in accordance with the 
classification heretofore in force, pending such 
time as this department can formulate a classi- 
fication plan which will more nearly conform 
to the requirements of our law. An immediate 
and further study. of this problem is being made 
by this department with a view of preparing 
as speedily as possible such a classification plan.” 

No decision has been reached regarding a 
suitable classification for experience purposes 
but when the classification system to be used is 
determined, you will be promptly notified. 

Pending such decision and in order to pre- 
serve the continuity of the experience thus far 
collected, the fire insurance companies will be 
required to report their 1928 experience 

(a) for the State of New York and 

(b) for the entire United States as a 

whole 

on the same basis as the preceding year. In 
due time, I will advise you further as to the 
time and place for the submission of this data. 
Kindly issue the necessary instructions to your 
statistical department in order that this infor- 
mation may be promptly furnished when re- 
quired. 


Fred S. James & Co. Represent Rochester 
American 

Fred S. James & Co. of New York have been 
appointed metropolitan agents of the Rochester 
American Insurance Company of New York, 
one of the youngest members of the Great 
American group. It was recently organized 
with $1,000,000 capital, $1,000,000 surplus and 
$500,000 reserve, to succeed the Rochester de- 
partment of the Great American as announced 
in THE Specrator of last week. 


Death of Fred W. Right 
Fred W. Right of Morrisville, Penna., vice- 
President and treasurer of the Standard Fire 
Insurance Company of Trenton, died last week 
oi an internal hemorrhage. He was 51 years 
of age and is survived by his wife, two sons 
and a daughter. 





CONTROL OF FIRE LOSS ADJUSTMENTS 
National Board Postpones Action on Cen- 
tralization Plan 

At a special meeting of the National Board 
of Fire Underwriters held last week in New 
York it was decided to postpone action on the 
proposed plan for centralization of control of 
fire loss adjustments. The plan has been pro- 
posed to the National Board at its annual meet- 
ing by its committee on adjustments and now 
has been referred back to that committee with 
the request that it present it later in detailed 
form. 

Paul L. Haid, chairman of the committee on 
adjustments and the criginator of the plan, was 
unable to attend the special meeting and while 
there was considerable discussion concerning it 
and only a few of those speaking showed any 
real opposition to it while many present were 
in full accord with its general purpose, it was 
thought that it should be worked out in more 
detail before the companies were asked as a 
body to endorse it. It is expected that the com- 
mittee on adjustments will not be able to pres- 
ent such a detailed report before fall. 

ORGANIZES FIRE RUNNING MATE 
U. S. F. & G. Will Have Company With 

$1,000,0000 Capital 

A fire insurance company to be owned and 
operated by the United States Fidelity and 
Guaranty Company of Baltimore is now being 
organized in that city. It will have $1,000,000 
capital and a surplus of $3,000,000 or $4,000,000, 
probably the latter. This will make it one of 
the largest fire companies in Baltimore and 
one of the largest south of Philadelphia. 

It is said that a fire insurance man of na- 
tional prominence will become president of the 
company. R. Howard Bland, president of the 
United States Fidelity and Guaranty, will be 
chairman of the board of directors. The par 
value of the stock will be $10 a share and its 
subscription price will be such as to furnish the 
surplus desired. The United States Fidelity 
and Guaranty will control the company through 
a majority ownership of the stock. 

The field force of the United States Fidelity 
and Guaranty numbers about 10,000 and it is 
estimated that something like $1,000,000 will 
be saved the fire company in organization ex- 
penses by having this force to represent it 
throughout the United States. 


Anchor Fire Enters New York 

The Anchor Fire Insurance Company of 
Providence has entered New York State and 
has appointed Fred S. James & Company, New 
York city, as general agents. The company, 
which was recently organized, is the running 
mate of the Providence-Washington Insurance 
Company of Providence and its officers are all 
officers of that company. 
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H. D. LEWIS RETIRES 


Western Manager of Northern of 
London Will Return to Chicago 


J. V. LANE PROMOTED 


Made Assistant Manager of Company— 
Several Other Changes 

R. P. Barbour, manager of the Northern As- 
surance Company, Limited, of London, an- 
nounces the retirement as of June 30 of H. D. 
Lewis, formerly manager of its Western De- 
partment in Chicago, who became assistant man- 
ager at the New York office when the Eastern 
and Western departments of the company were 
merged in March, 1927. 

Mr. Lewis entered the service of the North- 
ern as accountant and office manager of its 
Western department at Chicago in 1905; he be- 
came assistant manager when J. C. Corbet was 
appointed manager on the death of G. H. Ler- 
mit, and on the retirement of Mr. Corbet in 
1922 Mr. Lewis was advanced to the position of 
manager of the Western department. Prior 
to his connection with the Northern, Mr. Lewis 
had been in the service of the Manchester In- 
surance Company since the establishment of its 
United States branch in Chicago under the late 
W. W. Dudley. 

Although the company would have been glad 
to retain his services, Mr. Lewis strongly de- 
sired to return to his home in Chicago; hence 
arrangements were made to release him with a 
retiring allowance in recognition of his long 
and faithful service. 

Announcement is also made of the following 
changes in executive supervision at the New 
York office: 

J. V. Lane, who for many years has been 
assistant manager of the New York Depart- 
ment with especial supervision over Middle and 
Southern States, has been promoted to the wider 
duties of assistant United States manager. 

J. D. Erskine, general agent, who has had 
supervision of the New England States, New 
York and New Jersey, will now have Pennsyl- 
vania, Delaware and West Virginia added to his 
department. 

E. A. Clark, who has for many years been 
special agent of the company in Virginia and 
North Carolina, has been promoted to the posi- 
tion of General Agent in New York with super- 
vision over the Southern department, including 
Maryland and District of Columbia. 


Heads Chartered Insurance Institute 

At the annual conference of the Chartered In- 
surance Institute held at London, on Friday, 
June 15, 1928, J. G. Nicoll, F.C... gen- 


eral manager of the Scottish Union and Na- 
tional Insurance Company, was elected presi- 
dent. 
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DOWN TO BRASS 
TACKS 


HIS remarkable volume was compiled 

by Chauncey S. S. Miller and is based 
on actual experience and proved ideas. 
Agents, field men, company executives and 
publicity and advertising directors who 
have seen advance proofs call it the prac- 
tical answer to a definite problem. 


WHAT OTHERS SAY OF 
THIS NEW BOOK 


Alan C. Reiley, Advertising Manager 
of Remington Typewriter Co. and for- 
mer President, 2nd District, Associated 
Advertising Clubs of the World—It is 
the most thorough treatment of the sub- 
ject that I have ever seen from any 
source, and | have been specializing in 
direct-by-mail for over twenty years. 
Although it is written for those in the 
fire and casualty insurance business, it is 
full of ideas which almost any line of 
business can apply with profit. 


PRICE $2.85 
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New England Agents’ Meeting 


Inc., of Jersey City, and an apparently un- 
known concern in Philadelphia under the name 
of W. B. George. The incident was brought 
to the attention of the New Jersey and Penn- 
sylvania departments and the former is endeav- 
oring to bring about a settlement by refusing 
to license the North American Agency until 
its action in the New Hampshire case is closed. 
Meantime the agent retained his license only 
through the influence of the New England board 
and has been put to considerable expense to 
meet the taxes, etc., and may yet have to pay 
the loss from his own pocket. 

Albert Dodge, president of the New York 
State Association, was recognized and spoke 
briefly concerning the influence of the recipro- 
cals in the American Automobile Association 
and the value of the identification certificate of 
the National Association in combating it. 

Charles C. Hannah, Eastern manager of the 
Fireman’s Fund of San Francisco, represented 
the Eastern Underwriters Association in place 
of Sumner Rhoades, manager, who was un- 
able to be present. He announced as his sub- 
ject “The Community of Interest Between 
Companies and Agents.’’ Mr. Hannah pointed 
out that agents and companies interest should 
either merge or run parallel lines, otherwise 
there must be a misunderstanding on one side 
He advocated careful thought by 
each side in every case in order that there be 
no such misunderstanding. He detailed the New 
commission situation extremely 
frank and interesting manner, stating that the 
present rate is effective only until October 31, 
since the companies hope by that time to have 
the New Jersey law be declared unconstitu- 
He explained carefully that the present 
scale must not be considered as a bid for busi- 


or the other. 


Jersey in a 


tional. 


ness but is only a temporary arrangement high 
enough to permit the agents in excepted cities 
to continue in business and simultaneously not 
overpay the ordinary agents. 

Mr. Hannah’s talk was both frank and 
straightforward and made an excellent impres- 
He handled a somewhat delicate subject 
in a manner that won him a cordial round of 
applause upon the conclusion of his talk. 

James L. Case, of Norwich, Conn., former 
President of the National Association, led a 
discussion period on the subject of co-opera- 
tion. Vice-President J. C. Hever, of the Me- 
tropolitan Casualty Company, and R. H. 
Thompson, vice-president of the Maryland Cas- 
ualty Company, both talked briefly on the sub- 


sion, 


(Concluded from page 3) 


ject. Mr. Thompson suggested a committee 
to meet with the National Agency Committee 
on Casualty Acquisition Costs. 

The question of automobile rates in 
England, which has been a vexing one was 
raised by Ivan E. Long, of Maine. On motion 
of C. W. Varney, president of the New Hamp- 
shire Association, a resolution was passed urging 
the companies writing liability insurance in 
Maine, New Hampshire and Vermont to bring 
about an adjustment of the present difficulties. 

Addresses by H. E. Newell, of the engineer- 
ing staff of the National Board of Fire Un- 
derwriters, and the Rev. John Nicoll Mark, 
of Arlington, Mass., concluded the day’s pro- 
gram. 


New 


Frmay’s SESSION 

Service contracts for automobiles offered by 
private organizations were discussed at Friday’s 
session, under the leadership of Charles B. Mac- 
Kinney, president of the Rhode Island Asso- 
ciation. 
have been organized in New England recently 
and some question has arisen as to whether 
or not they properly come under the super- 
vision of the insurance departments has arisen. 

Spencer Welton, president of the New York 
Indemnity Company, was introduced and spoke 
briefly. 


It appears that several such companies 


Chauncey S. S. Miller, publicity manager of 
the North British and Mercantile Insurance 
Company, made the first official address of the 
day. His subject was “Why Not Make the 
Mailman Your Salesman.” Mr. Miller is the 
author of “Down to Brass Tacks,” a text on 
mail advertising for insurance agents recently 
published by The Spectator Company, 
which most of his talk was taken. 

John W. Downs, counsel for the Massachu- 
setts Association of Insurance Agents, dis- 
cussed the situation in that State with refer- 
ence to the compulsory automobile liability in- 
surance law. He pointed out that the legislators 
are very jealous of it and are much more 
likely to make it more drastic than to liberalize 
it. Due to the operation of finance companies 
for premiums, there are about 2000 cars in 
operation in the State upon which the insurance 
was cancelled after the first payment but from 
which the licenses have not been recovered. 
The evil is growing and is apparently without 
a remedy. Automobile accidents in the State 
increased the first five months of 1928 over the 
coincidental period in 1927 by 20 per cent and 
fatalities from them similarly increased 23 per 


trom 


cent, according to figures submitted by Mr. 
Downs. 
WorcESTER SITUATION OUTLINED 

The non-policy writing agent got a thorough 
airing under the leadership of E. J. Cole, of 
Fall River, Mass., whose discussion period was 
largely occupied by H. Ward Bates, president 
of the Worcester (Mass.) Board, who outlined 
the grievances of that organization against the 
Eastern Underwriters Association and_ the 
Travelers Fire Insurance Company. R. W. 
Wight, superintendent of agents of the com- 
pany, was given the privilege of the floor and 
announced that his company was willing to do 
everything possible to heal the breach. The 
matter seems now to have reached a stage where 
agreement is possible and it is to be presumed 
that the New England Advisory Board will 
soon bring it about. 


SPLENDID ENTERTAINMENT OFFERED 
The annual get-to-together dinner of the 
Associations was held at the hotel Wednesday 
evening and was in the customary informal 


style. Brief addresses were made by Mr. Har- 
rington and Governor Ralph Brewster, of 
Maine. Dr. Mark enlivened the occasion with 


his famous Scotch humor. Dancing was en- 
joyed later in the evening. 

The golf tournament held Thursday after- 
noon resulted as follows: Low gross, Richard 
H. Thompson, vice-president, Maryland Casu- 
alty Company, 82; second low gross, Donald G. 
North, New Haven, 84; low net, Arthur L. 
Tash, resident vice-president, Boston, Fidelity 
and Deposit Company, 70; second low net, Wil- 
liam Baker, Baltimore, Eastern agency super- 
visor, Fidelity and Deposit, 71; high gross, C. 
H. Gordon, Manchester, 145; selected nine holes, 
Percy Godale, Boston, 37. 

Mrs. Jack Yost, of Baltimore, wife of the 
assistant secretary of the Fidelity and Deposit 
Company, won the ladies putting contest with a 
score of 41, second place going to Mrs. L. H. 
Arnold of Willimantic, whose score was 44. At 
the bridge tables first prize went to Doris C. 
Smith and second to Ola Williams. 


W. O. Richardson Dies 
William O. Richardson, second deputy com- 
missioner of insurance of Massachusetts, died 
in Boston, June 17, following an operation. For 
thirty-three years he had worked in the State 
House. He was 65 years old. His wife sur- 
vives him. 





Has paid losses for 
over 50 years 


J.HARRIS LENKER, President. 





City Insurance Company of Pennsylvania 


SUNBURY, PEN NA. 


A strong, conservative Company, noted for 


Organized 1870 
Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manager 


fair and prompt adjustment of losses 
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PHILADELPHIA AGENCY 
AGREEMENT 





Prospects of Early Settlement in 
View 





CONFERENCE MEETING TO BE HELD 
SOON 





Differences Between Eastern Underwriters 
and Local Fire Agents Will Be 
Reconciled 


PHILADELPHIA, PENNA., June 26.—Prospects 
of an early settlement of the differences between 
the Eastern Underwriters and the Association 
of Fire Insurance Agents of Philadelphia on 
the new agency agreement appeared bright to- 
day following the meeting here on Monday of 
the Association and the scheduled conference in 
the immediate future of the Association’s com- 
mittee of seven and the territorial committee 
of the Eastern Underwriters. The date of the 
meeting will soon be decided. 

The meeting of the Association was called 
by the committee which reported the result of 
last week’s 5-hour session with the Underwriters’ 
committee. 

Just what happened at last week’s meeting 
is being kept secret. Company officials and 
agents alike refuse to discuss the matter. They 
are even shying clear of publicity that in no 
way concerns the fight, feeling that any pub- 
licity whatsoever may be construed in a wrong 
light. 

However, from all the state- 
ment that “it will soon be over.” This fact, 
coupled with the long session last week and the 
early call for the associatian meeting, has 
tended to the belief that a compromise basis 
was arrived at last week’s conference and that 
tentative draft of a new agency agreement will 
be adopted at the next meeting of the two com- 


sides comes 


mittees. 


Agree to Proposal of Eastern Underwriters 
Association 

Boston, Mass., June 25.—Boston agents, 
members of the Boston Board, met last week 
to discuss the latest proposition of the Eastern 
Underwriters Association, and adjourned to 
Monday of this week. It is understood that at 
the adjourned meeting it was decided to accept 
as of October 1st, the Eastern Underwriters’ 
commission arrangement provided that proper 
care for branch offices will be made. Nothing 
further could be learned. The arrangement, 
which was to become effective July 1, has every 
probability of of being postponed. 


Heads Underwriters Salvage Company 

G. F. Stratton has been elected vice-president 
of the Underwriters Salvage Company of New 
York. He is at present manager of the Boston 
branch of the General Adjustment Bureau of 
New York and expects shortly to assume his 
new duties. 

Mr. Stratton was graduated from Harvard 
University in 1913 and did post-graduate work 
at Columbia University. During the World 
War he was superintendent of a power plant. 
He entered the service of the General Adjust- 
ment Bureau in 1919. 


National Liberty Appointment 
The National Liberty Insurance Company, 
New York, has announced the appointment of 
Harry W. Seller as manager of its uptown 


branch located at 41 East 42nd street. The ap- 
pointment will take effect on July 1. 
Mr. Seller was formerly associated with 


Ogden & Fay, having been in charge of its un- 
derwriting department since 1920. His experi- 
ence in the insurance business dates back to 
1906 when he joined the firm of John D. Wyeth 
& Company. A year later he went with W. L. 
Perrin & Son as junior clerk and served that 
concern in various capacities. 
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The Fireman’s Fund 


was the first insurance com- 
pany to write automobile in- 
surance generally throughout 
| the United States and today is 
a leader in the business. 


Fire, Automobile and 










Marine Insurance 








GOOD WILL THROUGH 
ADVERTISING 


W. W. Ellis Advises Paid Explanation 
of Stock Fire Insurance 








TELLS GEORGIA AGENTS PUBLICITY Is 
NEEDED 





Urges Use of Magazine and Newspaper 
Space to Win National Confidence 


Create and foster the family tree of good will 
for the stock fire insurance business by adver- 
tising and explaining the position the business 
occupies in all civilized life was the advice given 
to fire insurance agents by W. W. Ellis, assist- 
ant to the general manager of the National 
Board of Fire Underwriters, at the meeting of 
the Georgia Association of Local Agents at 
Tybee Island, Ga., last Friday. 


Advertising, said Mr. Ellis, gives products 
or service a pedigree that is endorsed by the 
people and while the family trees of most 
businesses are young they are rooted deep in 
the memory of man. The insurance man, he 
said, should make the public understand the 
functions of the insurance business, should add 
prestige to his product and his service, should 
proclaim its worth and build its pedigree, all 
of which can be done by certain forms of ad- 
vertising. 

Mr. Ellis pointed out that to some extent. 
at least, the fire insurance business has suffered 
because it is universally needed. For some sur- 
prising reason, he said, it is possible for the 
public to attain a genuine affection for a com- 
pany manufacturing a product that is entirely 
a luxury, while a business producing a commod- 
ity that must be purchased may be misunder- 
stood or even criticized. He referred to the 
luxurious automobile that will be purchased 
without the slightest hesitation over the exact 
price. “A difference of $50 or even $100 will 
not stand in the way of the sale and the sur- 
prising thing is that the company manufactur- 
ing the car will be liked and respected by the 
buyer, whereas the purchaser of insurance may 
object to the cost of his policy, even though it 
is generally understood that the insurance com- 
panies are working on a smaller margin of 
profit than practically any other class of busi- 
ness. We are forced to conclude, therefore, 
that the transaction is resented merely because 
the commodity is a necessity to a purchaser.” 


He advocated what he termed a new kind 
of message to fire insurance clients. If a 
manufacturer, he said, realized that because of 
the protection it affords insurance is really 4 
silent partner in his business, that it enables 
him to buy his raw materials cheaper and there- 
fore sell his finished product for less, that it 
stabilizes prices for him, is his only safeguard 
when he consigns merchandise to dealers, and 
continues to protect him until his bill is paid 
and his merchandise belongs to someone else; 
if he realizes that insurance not only keeps 
prices normal but by investment in sound securi- 
ties makes for the progress and further pros- 
perity of America he will be convinced that 
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stock fire insurance is an important factor in 
his own progress. 

And also, according to Mr. Ellis, it is an 
important and necessary part of the agent’s 
business to show to his clients the danger of 
what is called cheap insurance, insurance to be 
obtained at a less premium cost. He said: 
“You can tell your manufacturer or your mer- 
chant that insurance can only be sold jor less 
money by removing the factors of safety and 
that it is to secure safety that he is interested 
in insurance. Yo can tell him that your form 
of insurance has only one price—only one stand- 
ard of safety and service. You can show him 
that every price tag in his store reflects a dis- 
tinct value in the service of stock fire insur- 
ance.” 

Insurance, he said, is not bought and sold 
like a plow—the agent’s service is a part of the 
transaction. Fire insurance is negotiated rather 
than sold and the service of the agent and of 
the company remains constant until the last day 
the policy is in force. “If the agents of Amer- 
ica pictured insurance as a broad economic 
factor in the progress of their country there 
would be less misunderstanding on the part of 
the public or of legislators.” 

Mr. Ellis mentioned briefly the extensive plan 
being developed by the National Board of Fire 
Underwriters, through its committee on public 
relations, of educating the public regarding fire 
insurance which, he said, should help materially 
in cutting down sales resistance for the local 
agent. It is not feasible at this time or any 
other, he said, for the companies singly, in 
groups, or under the direction of the National 
Board to do all the advertising. It was his 
opinion that local agents secure better results 
when the advertising belongs to them. But he 
added that individual companies and the Na- 
tional Board are ready and anxious to help the 
local agents advertise locally and already have 
helped many of them to do so. 


Death of Mrs. Paul Haid 

Mrs. Anna Beach Haid, wife of Paul L. 
Haid, president of the Continental Insurance 
Company of New York and other fire insurance 
companies of the America Fore group, died 
Monday morning at her home in Montclair, N. 
J., following a long illness. She leaves, be- 
sides her husband, a son, Paul L. Haid, Jr., 
and three sisters. 


Chief Adjuster for Fireman’s Fund 

Alfred A. Muller has been appointed chief 
adjuster of the New York city automobile claims 
department of the Fireman’s Fund. Home Fire 
and Marine and Occidental Insurance companies, 
succeeding Gilbert L. Kerr whose resignation 
was recently announced. Mr. Muller will also 
have supervision of and act as special agent 
for the Automobile Division of the three com- 
panies in the State of New Jersey. 


National Liberty Appoints Harry W. Seller 

Harry W. Seller has been appointed by the 
National Liberty Insurance Company of New 
York as manager of its uptown branch at 41 
East 42d street, to become effective July 1. Mr. 
Seller has been in charge of the underwriting 
department of Ogden & Fay of New York since 
1920. Previous to that he had been connected 
with Newman & MagBain, W. L. Perrin & 
Sons and John J). Wyeth & Co. 








Assets $2,813,006.69 





TORNADO 
Reinsurance 


PRO-RATA 


INTER-OQCEAN REINSURANCE 


COMPANY 
CEDAR RAPIDS, IOWA 


Surplus to Treaty Holders $1,015,032.69 
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Reserves $1,797,974.00 



































| Organized 1859 


NATIONAL LIBERTY INSURANCE COMPANY OF AMERICA 


Home Office: 709 6th Avenue, New York City 


Summary of 69th Annual Statement, January Ist, 1928 








CAPTEAE 6 cvisciccccsccvccccccccccccvcces -++++ $2,000,000.00 
PREMIUM RESERVE ........ccccccee mareietes --++ 9,637,599.00 
RESERVE OF ALL OTHER LIABILITIES.......... 1,458,105.00 
NET SURPLUS ...ccccccccccccccccccccccces 14,689,493.00 
TOTAL ASSETS ....... Sialieio/areiaieiaie-qieia! als .---$27,785,198.00 
| SURPLUS TO POLICYHOLDERS ..............++. $16,689,493.00 





INSURANCE ISSUED 





Fire . Automobile 
Windstorm - Tornado 
Sprinkler Leakage 
Explosion 
Rent & Rental Values 
Use & Occupancy 
Tourist Baggage 
Property Damage by Aircraft 
Riot & Civil Commotion 
Inland Marine - Parcel Post 
Registered Mail 
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Great American 
Insurance Company 
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Company 





Compan 
_— INCORPORATED - 1872 


STATEMENT JANUARY 1. 1928 


$12,500,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


23,422,855.2 1 


NET SURPLUS 


21.066,1 19.35 
56,982,974.56 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$33,560,119.35 


LOSSES PAID POLICY HOLDERS 


$194,691,909.09 


HOME OFFICE 
ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 

310 South Michigan Avenue, Chicago, Ill. 
GC. R. STREET, Vice-President 
PACIFIC DEPARTMENT 

233 Sansome Street, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 


MARINE DEPARTMENT 


NEW YORK—Wwm.H. McGee & Go., General Agents, 11 So. William Street 
SAN FRANCISCO— George L. West, Manager, 233 Sansome Street 
CHICAGO—Wwm. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 




















AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


100 BROADWAY 








Company’s Home 
Office Building 


Fidelity and Surety Bonds Burglary Insurance 
Check Forgery and Alteration Insurance 
Plate Glass Insurance 











INSURANCE OFFICE ORGANIZATION 
MANAGEMENT AND ACCOUNTS 


By T. E. Young, B. A., F. R. A. S., and Richard Masters, A. C. A. 
Second Edition—Revised 


A valuable guide to the proper organization and conduct of an 
insurance company. Sets forth the best methods to be followed 
in the formation and management of an insurance company’s staff. 
Practical features of operation are comprehensively discussed, 
including the general principles of bookkeeping. 

Price, $1.75 





Physiology and Anatomy. By Dr. Harold Gardiner. A 
concise and clearly written treatise, with numerous illustrations. 
It also contains chapters on the common diseases and accidents 
(including industrial diseases), and a list of everyday medical 
terms. ‘The book is designed particularly for insurance men and 
lawyers. 414 pages; cloth binding. 

Price, post paid, $3.00 


Principles of Insurance. By J. E. Exe. A book which 
will aid in a clear understanding of the principles and practices of 
accident, fire, marine and life insurance. 


Price, post paid, $1.50 





Accountancy. By Francis W. Prxiey. An entirely new 
work dealing with Accountancy from a theoretical and practical 
point of view. ‘The latest exposition of the science. 318 pages. 


Price, post paid, $2.25 





Dictionary of Fire Insurance. A Comprehensive Encyclo- 
pedia of the Law and Principles of Fire Insurance, and British 
and Foreign Practice. Edited by BERNARD C. REMINGTON, F. C. 
I. I. Contains contributions by prominent officials of fire in- 
surance companies and other experts. Subjects are arranged 
alphabetically and well cross-indexed. Important subjects are 
given ample space and full explanation, and a great amount of 
serviceable knowledge is presented in condensed form. 


480 pages, half leather binding, price, $8.50 





Dictionary of Accident Insurance. A new, Encyclopedic 
Work Dealing with the Principles, Law and Practice of Every 
Branch of Accident Insurance. Edited by J. B. WELSON, L.L. M., 
F.C.I.1., F.C.I.S. Contains many contributions by well-known 
authorities on British Accident Insurance Law and Practice, with 
numerous forms and documents. In each particular section, sub- 
jects are arranged alphabetically. Covers all classes of insurance 
except life, fire and marine. 


814 pages, half-leather binding, price, $17.50 





Insurance. A Practical Exposition for the Student and Busi- 
ness Man. By T. E. Younc, B. A., F. R. A. S. Third Edition, 
Revised and Enlarged. A lucid, simple exposition of the princi- 
ples and practice of life, fire, marine and other branches of insur- 
ance. Adopted asa text book by Yale University. 


424 pages, third edition, price, $3.00 


Principles of Marine Law. By LAWRENCE DuckworTH. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features. 


Price, post paid, $2.25 





Office Organization and Management. By LAWRENCE R. 
DicksEE, M. Com., F. C. A.,and H. E. Buatin. This volume gives 
in detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and 
organization under the most improved and up-to-date methods. 
315 pages, cloth. 

Price, post paid, $2.25 





SOLE SELLING AGENTS of the above works for the Insurance world 


THE SPECTATOR COMPANY 


INSURANCE ExCHANGE 135 WitttAm STREET 
CHICAGO NEW YORK 
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Also issued as a part of The Insurance Year Book Service, which includes the privilege 
of obtaining special reports during the year 
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UNDERWRITING AND INVESTMENT PROFITS AND LOSSES OF 100 LEADING FIRE INSURANCE 


In the accompanying table is shown the dis- 
position made of over $7,000,000,000 of under- 
writing and investment earnings of the 100 
largest fire insurance companies operating in 
the United States, during the past decade. For 
the foreign companies the figures shown are 
those of their United States branches, and 
amounts given for such companies in the divi- 
dend column represent sums remitted by them 
to their home offices. 

In the ten years ending December 31, 1927, 
it is shown that the underwriting income earned 
was $6,280,677,811, and on this huge volume of 
business the net underwriting loss was $34,098,- 
042, or fifty-four one-hundredths of one per 
cent of the underwriting income. Though the 
underwriting loss exceeded $34,000.000, the in- 
vestment earnings in the period were $722,155,- 
800, which was sufficient to cover the under- 
writing loss; the sum of $289,208,937 of divi- 
dends paid by American companies and remit- 
tances to home offices of foreign companies, in 
excess of surplus paid in to American companies 
and receipts from home offices of foreign com- 
panies; an increase in special reserves, etc., of 
$43,320,667, and an addition of $355,528,154 to 
the surplus funds for the protection of policy- 
holders. 

It will be remembered in this connection that 
the National Convention of Insurance Commis- 
sioners recognizes 5 per cent of underwriting 
income earned as being a fair profit to be 
derived from insurance transactions, and, in 
addition, a company should obtain a further 
profit of 3 per cent to provide against future 
conflagration losses. It is obvious, however, 
that the 100 companies listed fell far short of 
the 8 per cent indicated as the percentage which 
they should have earned, and, in fact, lost over 
one-half of one per cent on their underwriting 
transactions, so that there was a deficit of over 
8'4 per cent in the underwriting earnings for 
the last decade, compared with the proportion 
which should have been earned. 

It should be borne in mind, also, that in the 
calculation of underwriting profits and losses 
on the convention basis, no consideration is 
given to two factors which, in the opinion of 
some underwriters, should be considered in com- 





COMPANIES IN A DECADE 


puting underwriting profits and losses. One of 
these factors is the amount included in the un- 
earned premium fund representing the expense 
of placing the business upon the books, the re- 
serve being calculated according to fractions of 
the gross premiums written, and not upon the 
net writings after deducting acquisition costs. 
The second factor referred to is the interest 
earned on the investment portion of the un- 
earned premium reserve, which, some under- 
writers contend, should receive consideration as 
a portion of underwriting earnings, because, ex- 
cept for the underwriting transactions, such in- 
terest would not have been received. 

The nature of the fire insurance is so in- 
herently hazardous, in that the capital and sur- 
plus may at any time be wiped out by a con- 
flagration, that it is reasonable to expect that 
it should yield at least a moderate profit on the 
insurance transactions. It is evident, however, 
that during the last decade the business has not 
yielded an adequate return to investors. 

In the San Francisco conflagration alone, in 
1906, the losses of 67 of the 100 tabulated com- 
panies aggregated $119,153,724, or two and one- 
half times the underwriting loss of the 100 com- 
panies in the last 10 years. 

Of the 100 companies listed, only 42 were 
able to show underwriting profits during the 
last 10 years. This unsatisfactory condition is 
emphasized when it is considered that a worse 
disaster than that in San Francisco in 1906 is 
liable to happen at any time. 


The protection afforded by fire insurance is 
relied upon by all commercial and manufactur- 
ing businesses. It would be impossible to tran- 
sact the huge business of the country without 
its protective aid, and the thoughtful business 
man realizes that business in general depends 
upon the continued solvency and strength of the 
fire insurance companies for their own safety in 
case of fire losses. 

The business of fire insurance accomplishes 
great good in stabilizing and protecting the 
business and the property of the nation, and is 
manifestly, therefore, entitled to fair treat- 
ment and a reasonable return upon the capital 
placed at the risk of the business. 
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PROSPECTS OF 1928 


From what can be gathered by a canvass of 
some of the larger fire insurance offices it ap- 
pears that results from 1928 operations, at least 
for the first six months, are going to show some 
deviation from the banner year of 1927. A 
slight falling off in premium volume has been 
experienced in some quarters which, coupled 
with the fact that the fire losses for the first 
five months in the United States and Canada 
exceeded the amount for the corresponding fig- 
ure in 1927 by more than $12,000,000, would 
seem to indicate that the companies are not go- 
ing to maintain the favorable underwriting ratio 
they established last year. 

Such a situation, however, should be cause for 
neither alarm nor pessimism. The year 1927 
was outstandingly successful and it is a little 
too much to hope for a repeater. In every re- 
spect, underwriting results in 1928 appear to be 
an improvement over 1925 and 1926 and the 
prophets of optimism are not yet ready to recant 
from their declaration to the effect that 1927 
ushered in a new era for the fire insurance busi- 
ness and that heavy underwriting losses will 
never again be accepted with equanimity. 

According to one executive, the decline in pre- 
miums in the regular fire lines could more 
than be made up if agents would turn their 
attention to some of the so-called side lines. He 
was speaking particularly in reference to use 
and occupancy insurance, a line, in his opinion, 
which has been deplorably neglected in view 
of the fact that it is a peculiarly important cov- 
erage at this time. Changing economic condi- 
tions, he avers, have tended to make the actual 
value of a manufacturing plant, for example, 
exceed by many times its intrinsic worth be- 
cause of the increased demand for quick turn- 
over. A million-dollar plant now turns out a 
product which brings in five million dollars 
yearly when marketed, just the reverse of the 
situation a decade or so ago when the plant 
represented a heavy investment which required 
several years of operation to net a return. It is 
not loss of contents, but loss of use which is 
going to impose the most serious penalty on the 
owner. 
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UNDERWRITING AND INVESTMENT PROFITS AND LOSSES IN A DECADE OF 100 LEADING 
FIRE INSURANCE COMPANIES 


tIncrease (+) 


Name and Location of Company 


Thirty Companies of New York State 
Agricultural, Watertown. ... .. 
American Alliance, New York. 
American Eagle, New York... . 
American Equitable, New York. 
Buffalo, Buffalo. ............. 


City of New York, New York....... 
Commerce, Glens Falls............. 
Commonwealth, New York....... : 
Continental, New York............ 
Fidelity-Phenix, New York......... 


Glens Falls, Glens Falls. . bite a 
Globe and Rutgers, New York. ..... 
Great American, New York.. A 
Hamilton, New York 
Hanover Fire, New York......... 


Bomb: NOW VOR. icc. sissies cscs se 
Imperial, New York. 
International, New Moth oc osccas 
Mercantile, New York. 
Merchants Fire, New York......... 


National Liberty, New York Tei voces 
Niagara Fire, New Yo 

Northern, New York............... 
North River, New “7 eee 
ee 


CS 
Star, New York..... 

Stuyvesant, New York 
United States Fire, New York...... 
Westchester, New York 


Forty-Seren Companies of Other States 
Aetna, Hartford 
Allemannia, Pittsburgh............. 
Alliance, Philadelphia... ........... 
Amerftan Auto, St. Louis.......... 
American C entral, ee ere 


American, Newark................. 
Automobile, Hartford.............. 
Boston, Boston. . 
California, San Francisco........... 
ee ee 6 


Central, Baltimore................ 
Concordia, Milwaukee............. 
Connecticut, Hartford............. 
Detroit F. & M., Detroit. .......... 
Dubuque F. & M., Dubuque........ 


Eagle Fire, Newark. 

Equitable F. & M., Providence...... 
Federal, Jersey C ity Neos Rae aes 
Fire Association, Philadelphia...... . 
Firemans Fund, San Francisco. ... .. 


Firemoen’s, Newark... ........s.02.5 
Franklin Fire, Philadelphia. ........ 
Girard F. & M., Philadelphia. ...... 
Hartford Fire, Hartford... . 
Home Fire & Marine, San Francisco. 


Ins. Co. of No. America, Philadelphia. 
Ins. Co. of State of Pa., Philadelphia. . 
Lumbermen’s, Philadelphia shiscaioes 
Mechanics, Philadelphia. . ; 
Mechanics ‘and Tr aders, New Orleans. 


Milwaukee Mechanics, Milwaukee. . 
National-Ben F ranklin, Pittsburgh. . 
National Fire, Hartford. ........... 
National Union, Pittsburgh......... 
Newark Fire, Newark.............. 


New Hampshire Fire, Manchester. . . 
Northwestern National, Milwaukee. . 
Old Colony, Boston................ 
Orient, Hartford.................. 


Phoenix, Hartiord.....-.....-..... 
Providence Washington, Providence.. 
Rhode Island, Providence.......... 
Security, New Haven 
Springfield F. & M., + eV Mass. 
St. Paul F. & M., St. Paul...... 
Superior Fire, Pittsburgh Seok ewia 


Twenty-three Foreign Companies 
Atlas, London. 
Caledonian, Edinburgh............. 
Christiania General, Oslo. 
Commercial Union, London....... 
Eagie, Star & Brit. Doms., London. . 


Liverpool & London & Globe, Liv’ ae 
London and Lancashire, London... 
London Assurance, London a“ 
No. British and Mercantile, London.. 
Northern, London.............---- 


Norwich Union, Norwich........... 


Jan. 1, 


Losses and Un- 


Underwriting 
Income Jan. 


, 1918 to 
1928 
$ 


43,984,329 
13,351,323 
34,096,288 
14,388,494 
11,262,837 


19,187,365 





i740 


65,207,959 
240,396,217 
180,841,591 

9,354,356 

42,380,851 


412,696,367 
9,495,030 
41,934,257 
22,872,188 
29,609,752 


64,866,447 
91,119,934 
18,325,972 
70,388,377 


22,921,669 


89,127,245 
16,564,218 
17,976,676 
98,551,908 
72,288,051 


227,084,244 
16,740,292 
27,047,298 
41,121,083 
40,594,811 


99,301,605 
147,287,842 
67,725,667 
18,506,911 
43,015,339 


4,397,165 
26,527,379 
67,966,331 
12,034,962 
15,641,123 


10,849,708 
11,651,590 
40,981,049 
83,464,559 
166,079,527 


70,278,131 
31,300,390 
16,812,239 
451,902,085 
18,716,400 


254,906,787 
24,070,416 
4,437,807 
12,646,503 
12,025,737 


41,445,285 
24,441,991 
165,117,555 
65,804,161 
28,022,305 


46,803,020 
44,544,055 
16,739,578 
24, 477,703 

52,638,953 





105,842,815 
63,769,126 
19,857,778 
45,192,667 

120,954,398 

120,503,810 
18,934,647 


36,059,452 
25,819,998 
30,046,244 
97,050,334 
36,982,182 


119,120,356 
35,411,260 
44,875,510 
76,929,170 
54,187,856 


40,018,199 


derwriting 
Expenses In- 
curred Jan. 1, 
1918, to Jan. 


1, 1928 


$ 


44,962,766 
11,586,840 
34,812,137 
16,104,779 
11,828,788 


19,631,048 
5,700,892 
25,101,817 
183,365,002 
154,871,447 


66,331,379 
243,267,893 
181,251,877 

8,621,982 

42,056,966 


409,018,674 
9,385,401 
42,160,993 
22,740,065 
29,108,405 
66,057,040 
91,819,148 
18,300,147 
2,428,507 





22,432,662 


85,165,922 
17,436,682 
18,604,647 
101,746,381 
74,477,515 


229,434,667 
17,390,007 
26,909,085 
40,632,027 
42,445,893 


100,743,202 
164,461,785 
67,515,180 
19,123,844 
44,086,251 


4,471,852 
26,858,338 
66,809,056 
12,289,158 
15,880,197 


11,428, 982 





169, 737,1 137 


75,761,464 
30,045,405 
17,249,220 
457,514,626 
19,909,855 


41,619,032 
24,794,489 
165,411,971 
69,277,384 
26,974,176 


46, 349, 334 
31% 





52,137,709 
103,294,709 


63,242,059 
20,878,17 6 
7 





116,841, 030 
19,703,315 





118,687,097 
33,254,563 
43,745,804 

73,629,511 
53, 862,408 


40,862,907 


Underwrit- 
ing 
Profit Jan. 1, 
1918, to Jan. 
1, 1928 


s 


1,764,483 


176,413 
4,600,438 
463,905 


3,677,693 
109,630 


"132,123 
501,347 


489,007 
3,961,323 


314,414 
2,668,319 


1,048,129 


453,686 
1,387,740 
285,101 
749,603 
501,244 


2,548,106 
527,067 


1,580, 818 
3,662,780 





Underwrit- 
ing 
Loss Jan. 1, 
1918, to Jan. 
1, 1928 


978,437 


715,849 
1,716,285 
565,951 


443,683 
97,363 


1,123,420 
2,871,676 
$10,286 


1,190,593 
699,214 


2,040,130 


3,194,473 
2,189,464 


2,350,423 
649,715 


1,441,597 
17,173,943 

"616,933 
. 1,070,912 


74,687 
330,959 
"254,196 
239,073 
579,274 


1,357,699 
3,657,610 
5,483,333 
"436,981 
5,612,541 
1,193,455 


= 416 





768,668 


1, 289, 719 
2,736 
719,311 


Net Earnings 
from Invest- 
ments Jan. 
1918, to 
n. 1, 1928 
$ 


5, reed 908 


46,315,810 
34,349,474 


6,213,435 


40,210,458 
29,960, 290 





44,506,441 
1,481,252 
3,856,720 
2,014,120 
6,867,951 


17,304,987 
11,072,975 
2,731,274 
11,507,417 
2,287,473 


8,152,112 
1,695,055 
1,704,131 
16,990,284 
6,751,885 


22,577,334 
1,983,023 
3,274,660 
2,537,791 
3,890,011 


9,635,692 
5,849,718 
10,424,358 
1,475,603 
5,048,699 


2,008,706 
2,443,710 
7,527,470 
1,684,999 
2,219,192 


1,513,552 
2,549,004 
3,617,452 
8,627,592 
12,043,056 


7,700,386 
3,968,652 
2,274,911 
35,044,797 
1,869,279 


23,588,852 
3,619,382 
1,322,907 
1,763,000 
1,534,962 





9/324) 306 


5,652 Hal 





Ry 746, 256 
Saisie 


19,132,925 
10,956,695 
2,181,824 
4,234,297 
12,574,674 
9,498,883 
1,656,288 


2,439,160 
1,760,505 
2,240,533 
6,129,835 
2,994,461 





+Dividends 
Incurred Jan. 
1, 1918 to 
Jan. 1, 1928 
> 
kk2,140,000 
42,040,000 
i 390,000 
780,024 
71,706,000 


c520,296 
§122,000 
550,000 
u27,500,000 
114,949,971 


71,400,000 
10,094,000 
17,550,000 

1,139,940 
£1,762,500 


m30,030,000 
@188,000 
yy1,380,000 
950,000 
n3,126,000 


n4,099,660 
n5,207,675 
p595,000 
@2,825,000 
1,452,000 


79,500,000 
zz—360,000 
1+-48,000 
3,617,750 
12,000,000 


12,150,000 
31,004,000 
01,421,250 
22926,000 
450,000 


w4,650,000 
ss—13,400,000 


yi,411 025 


2935,000 
783,750 
3,587,500 
$1,291,000 
81,120,000 


{—411,875 
dd387,500 


2,7 p 
ee3,275,000 
£f5,207,188 


99—8,602,461 
hh1,720,000 
it460,000 
11,078,841 
480,000 


kk10,595,000 
530,000 
Ah490,000 
W127,500 


mm 1,885,564 
1,220,000 
004,147,832 
nn—506,275 
£805,198 


3,047,500 
3,145,000 

724,000 
1,400,000 
2,443,750 


10,025,173 
vr4,309,967 
pp377,077 
tt837,000 
n5,695,000 
26,822,000 
ww—71,000 


—101,714 
1,065,735 
393,045 
7,366,479 
—944,909 


7,592,004 
3,833,493 
3,508,904 
6,231,511 
2,832,457 


657,643 


or Decrease 


(—) in Special 
Reserves, ete., 


Increase (+-) 
of Dec 5 
(—) in Net 

Surplus, Jan. 1, 








Jan. 1, 1918, 1918, to Jan. 
to Jan. 1, 1928 1, 1928 
$ 3 
+537,704 +1,651,767 
ee +3, 412 2. 2 9 
+764,075 +2,772,7 712 2 
—341,969 


+260,060 


+223,110 
+154,516 
+32,792 
+5,867,246 
+4,083,314 


+965,290 
+5,181,542 
+45,000 
+500,477 
+11,454 


+4,533,869 


+728,453 


—5,923 
—42,286 
+201,500 
+74,334 
+1,350 


+47,245 
+16,394 
+109,793 
—6,205 


+2,333,994 
+50,435 
—195,228 


+1, 856 


+644,107 
+766,593 
+867,321 
+53,805 
+23,953 


+463,213 
+1,814 
+932,837 


—40,949 
+223,472 
+189,490 
—141,477 

—82,027 


+328,016 
+260,000 
—7,333 
+3,330,065 
—717,833 


+1,222,849 
+312,269 
+29,305 
—24,511 
+94,468 


+597,474 
—44,316 
+6591,248 
—1,008 
+58,341 


+28,804 
+1,732,519 
—401,024 
+202,497 
+71,916 


+1,609,110 
+16,393 
+10,652 
+84,930 
+571,259 
+720,173 
—42,994 


+25,433 
+34,928 
+200,510 
+118,060 
+271,212 


+235,888 


+584, 100 
+1,176 





+1,243,526 
+749,594 
+1,865,852 
+17,549,002 
+15,780,094 


+2,724,725 
+22,063,240 
+11,955,004 
+2,160,190 
+5,305,848 


+13,620,265 
+1,402,882 
+2,249,483 
+1,156,592 
+3,514,845 


+12, 020,657 
+5,208,372 
+1,960,599 
+6,567,953 
+1,323,130 


+2,566,190 
+1,166,197 
+1,124,160 
+10. 068,268 
+2,568,626 


+5, 742,917 


+2,100,847 
+1,587,073 


+2,899,988 
+1,309,182 
+6,347,524 

+574,865 
+2,542,809 


+535,806 
+1,327,187 
+4,164,408 
+139,803 
+860,119 


+1,387,102 
+2,252,446 
+3,331,281 
+4,136,370 
+3,260,285 


+10,491,498 
+3,243,637 
+1,385,263 
+15,023,350 
+913,657 


+14,540,018 
+2,358,358 
+474,469 
+1,115,460 
+1,075,355 


+2,075,499 

+804,650 
+10,339,903 
2, 29 909 
+2,508,896 





+3,029,639 
+2,106,586 
+3, 507, 177 
+1,893,362 

+3,900,063 





+10,646,748 
+7,157,402 
+773,697 
+1,990,331 
+7,889,233 
+5,619,490 
+1,001,614 


+1,225,722 
+657,106 
+927 ,667 
+3,006,791 
+945,165 


+759,925 
+1,869,540 
+1,341,612 
+2,767,453 
+889,219 


+1,356,688 


Ratio Un- Ratio Un- 
derwriting derwriting Re-ins. 
Reserve 


Gain to 
Under- 
writing 
Income 
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Income 
pi 


70 


bo 
2 


— 
ore bo 
ow 


03 


- mb 
iw) 
— 


_ 
s Rom ag 
* worn 


~ Co me 
wo: + 
a+ + 


_ 
Nw: ee 
w 
Se) 


oat gue 
- 
_ Oo 


 hO- 
-_ 
_ 


ay 
>: 
o- 


Dero. aa 
= 
o 


Ce ee 
yom) 
oc) 


» tows 


2.11 


Ratio 


Jan. 1928 
to 
Jan. 1918 


243 
280 
1422 


282 


333 
619 
218 
230 

226 


250 
263 
176 
228 
148 


Net Losses 
Incurred in 
San Fran- 
cisco Con- 
flagration, 
1906 
$ 


868,848 
256,537 
275,000 
"73,610 
1,749,925 
a2,988,122 
997,330 
875,561 
2,297,830 
1,376,542 
2,248,904 
468,147 


156,000 
153,931 
952,242 


2,910,893 


1,610,803 
1,109,836 





264,750 
787,000 
1,835,930 
h11,100,000 


1,325,882 
753,687 
6,766,937 
uu 
3,315,000 
332,208 


1,405,010 
2,538,246 
1,181,097 


582,076 


639,694 


1,233,397 


1,721,387 
2,477,481 
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Losses and Un- ftIncrease (+) Increase (+) Ratio Un- Ratio Un- Ratio Net Losses 

derwriting Underwrit- Underwrit- Net Earnings or Decrease of Decrease derwriting derwriting Re-ins. Incurred in 

Name and Location of Company Underwriting Expenses In- ing ing from Invest- {Dividends (—)inSpecial (—)in Net Gainto Lossto Reserve San Fran- 

Income Jan. curred Jan.1, Profit Jan. 1, _ Loss Jan. 1, ments Jan. Incurred Jan. Reserves, etc., Surplus, Jan.1, Under- Under- Jan. 1928 cisco Con- 

1, 1918 to 1918,toJan. 1918, to Jan. 1918, to Jan. 1, 1918, to 1, 1918 to Jan. 1, 1918, 1918,toJan. Writing writing to flagration, 

Jan. 1, 1928 1, 1928 1, 1928 1, 1928 Jan. 1, 1928 Jan. 1, 1928 to Jan. 1, 1928 saa _ ee Jan. 1918 ag 
$ $ (7) 0 7] 

Palatine, LOMGOM . isso cc ceccssess 29,796,273 29,514,127 ba re 2,138,697 1,405,381 +33,670 +981,792 95 does 102 1,943,717 
PROMS, LONGO. 6. +. oacccensecoes 41,191,081 40,854,903 336,178 Pe 2,915,808 2,259,742 +115,157 +877,087 82 Poe 190 2,518,803 
Prudentia Re. and Coins., Zurich... . 33,445,804 ORO 1 2,747,715 3,105,877 —1,953,637 +1,450,000 +861,799 .... 8.21 ioe = C(t 
Royal, PAV DOOs. «cca sco cescscs 134,922,397 132,092,601 ys. |) , ere 10,172,270 7,942,592 +101,543 +4,957,931 2.09 conn 146 1,595,179 
Royal Exchange, London........... 29,842,384 30,520,255 eedien 677,871 1,488,857 204,584 +24,064 +582,338 .... 2.27 151 2,968,637 
Scottish Union & Nat'l, Edinburgh. . 38,772,619 37,396,070 i. 6 ree 4,038,224 5,572,954 +66,321 —224,502 3.55 ‘eae 164 1,046,657 
Birth, Miles avo is onsite ep cines ates 41,624,678 41,389,701 , |: nee 3,227,484 2,398,748 +81,096 +982,617 .56 see 152 1,692,832 
Swiss Reinsurance, Zurich.......... 31,277,310 32,915,882  ......6. 1,638,022 2,474,251 —305,229 —920 +1,142,3878  .... 5.24 Se 8 8484§© | eaaane 
Tokig Ms GG sy, ROMO. os6.03.cs evens 20,061,989 20,550,245 kc eee ee 488,256 3,163,773 —3,093,864 +48,837 +5,720,544 .... 2.43 Me > Samana 
Velen RANE on cos kad oeiscs vi eedins 41,792,766 44,510,494  ........ 2,717,728 3,092,539 —613,396 +-40,833 «947,374 .... 6.50 5 ti‘(‘“‘é wn 
Western, Toronto. ... 2... .cccccces 24,718,282 26,010,095 ........ 1,291,813 2,357,555 435,692 +16,076 +613,974 .... 5.22 143 1,740,770 
Workstire, VOU. ¢ <o<0cusie vivsiess ce 19,154,587 po) Ss ee 1,026,591 1,493,176 —576,098 +125 +1,042,558 .... 5.36 See* ©.) Wateass 
Totals (100 Companies), 1917-1927 6,280,677,811 6,314,775,853 ........ £+34,098,042 722,155,800 -+289,208,937 £+43,320,667 $+355,528,154 ... .54 119,153,724 


N. B.—Figures are mainly compiled from reports to the New York Insurance Department and include marine business. { Dividends are net after consideration of surplus funds paid in. Amounts in dividend 
column for foreign companies represent net remittances to or (—) receipts from home offices. § Includes $200,000 stock dividend, less $200,000 surplus paid in. { Surplus paid in $1,112,500, less dividends. tt Div- 
idends (including $300,000 stock dividend), less gain by merger of manufacturers, $214,684. t Net. _a Losses of Phenix of Brooklyn. 6 Dividends less $250,000 premium on new stock. c Dividends less $400,000 
premium on new stock. d Dividends including $2,500,000 stock dividend) less $1,500,000 premium on new stock. e Marine only. f Includes $500,000 stock dividend. g Dividends (including $300,000 stock 
dividend), less surplus paid in, $522,000. A Including losses of Home F. & M., and the Pacific Underwriters. i Dividends (including $5,000,000 stock dividend), less $1,000,000 premium on new stock. j Dividends 
including $1,000,000 stock dividend), less $3,250,000 premium on new stock. k Includes $2,800,000 stock dividend. J Surplus paid in, $300,000 less dividends. m Includes $6,000,000 stock dividend. n Includes 
$1,000,000 stock dividend. p Dividends less $125,000 premiums on new stock. g Dividends (including $500,000 stock dividend), less $225,000 premium on new stock. r Includes $3,000,000 stock dividends. 
3 Includes $300,000 stock dividend. ¢ Dividends less $1,000,000 premium on new stock. u Includes $5,000,000 stock dividend. » Dividends less $125,000 premium on new stock. w Dividends less $1,000,000 
premium on new stock. z Includes $2,000,000 stock dividends. _y Dividends less $500,000 premium on new stock. z Includes $250,000 stock dividend. dd Dividends less $500,000 premium on new stock. eeDiv 
dends (including $1,000,000 stock dividend) less $2,600,000 premium on new stock. ff Dividends less subscription forfeited $57,812, and premium on new stock, $1,750,000. gg Dividends (including $750,000 stock 
dividend) less $15,033,146 premium on new stock. hh Dividends less $500,000 premium on new stock. ii Dividends less $275,000 premium on new stock. kk Dividends less $1,000,000 premium on new stock. 





ll Dividends less $385,000 premium on new stock. mm Dividends less $375,000 premium on new stock. mn Premium on new stock and surplus paid in, $2,125,000, less dividends. 00 Dividends less $1,000,000 pre- 


mium on new stock. pp Dividends less $350,000 surplus paid in. _ss Surplus paid in, $15,000,000 less dividends. t Dividends less $300,000 premium on new stock. 
ww Premium paid on new stock, $775,000, and $250,000 transferred from capital to surplus, less dividends. zz Surplus paid in $900,000 less dividends. yy Includes $200,000 stock dividend. zz Div- 


stock dividend. 


idends (including $700,000 stock dividends), less $450,000 surplus paid in. 


: Copyright, 1928, by The Spectator Company, New York. 


uu See Fireman’s Fund. vv Including $2,000,000 





Historical and Statistical 








AMERICAN INSURANCE COMPANY 
Newark, N. J. 


Adds $1,000,000 to Capital 


At a meeting of the board of directors of the 
American Insurance Company of Newark, N. 
J., held on June 14, it was voted to increase the 
capital stock of the company from $4,000,000 to 
$5,000,000 and add $2,000,000 to surplus. 

The new issue of stock will consist of 200,- 
000 shares (par value $5 each), which will be 
offered for subscription at $15 per share to 
stockholders of record at the close of business 
June 30, 1928. Such stockholders will be en- 
titled to subscribe for one new share for each 
four shares then held. The subscription rights 
expire on October 1. 

In 1924 the American Insurance Company 
purchased and now owns all of the capital stock 
of the Columbia Fire Insurance Company of 
Dayton, Ohio. Under the American’s manage- 
ment the Columbia’s business has expanded to 
such an extent that the directors feel that addi- 
tional capital and surplus is necessary to sup- 
port its growth. Accordingly, $1,000,000 of the 
proceeds of the American’s new stock issue will 
be invested in the Columbia. The latter com- 
pany’s capital and surplus will each be increased 
by $500,000. 

This increase is in conformity with the Amer- 
ican’s policy of increasing the company’s capital 
stock from time to time commensurate with its 
growing business. In December, 1922, the au- 
thorized capital of the company was placed at 
$5,000,000 and was subsequently paid-up as fol- 
lows: In 1923 capital increased by $50,000 to 
$3,000,000; in 1924 to $3,500,000; in 1926 to 
$4,000,000. 


AMERICAN FiRE AND MARINE INSUR= 
ANCE COMPANY 


Galveston, Texas 
Will Double Capital Stock 


An amendment to the charter of the American 
Fire and Marine Insurance Company of Gal- 
veston, Texas, has been filed authorizing the 
increase of the company’s capital from $300,000 
to $600,000. 


FIRST KENTUCKY FIRE AND MARINE 
INSURANCE COMPANY 


Louisville, Ky. 
Bank Interests Behind New Company 


Interests identified with the First National 
Bank of Louisville, Ky., are behind the organi- 
zation of the First Kentucky Fire and Marine 
Insurance Company of Louisville, Ky., which 
will start business with a capital of $100,000. 

The Pope McAdams Insurance Agency of 
Louisville is identified with the bank interests 
and will probably be active in the management 
of the insurance company. 

The incorporators, most of them prominent 
financiers of Louisville, are as follows: Owsley 
3rown, George R. Bickel, S. E. Booker, Joseph 
3urge, W. E. Caldwell, William Crawford, 
William C. Dabney, Ralph C. Gifford, Ernest 
S. Clarke, John M. Monahan, Otis W. Pick- 
rell, John W. Price, Jr.. Hugh L. Rose, W. K. 
Stewart, C. C. Stoll, Arthur E. Mueller, E. L. 
Swearingen, T. P. Taylor, Jr. 


2I 


GERMANIC FIRE INSURANCE COMPANY 
OF NEW YORK 


New York, N. Y. 
Important New Company Projected 


Articles of incorporation have been filed for 
the Germanic Fire Insurance Company of New 
York. The company proposes to write fire and 
marine insurance under section 110 of Article 
III and section 150 of Article IV of the New 
York Insurance Law. 

The company will start with a paid-up capitaf 
of $1,000,000 and a surplus of $2,500,000. 

Many prominent names are noted among the 

incorporators who are as follows: C. E. Al- 
bright, H. Henemeir, H. C. Montgomery, Oscar 
Heyman, Harold G. Aron, J. D. Maquire, Ar- 
thur W. Little, Rudolf Pagenstetcher, S. Walter 
Kaufmann, Julian B. Beaty, A. Jordahl, Wm. 
H. Brudi, John H. Kliegel, A. D. Berning, 
James T. Bryan, Oscar Schwarz, L. Gold, 
*George W. Retz, Louis G. Sehr, Julian Gerad, 
Woolsey A. Shepard, David W. Kempner, Al- 
merindo Portfolio, Robert Badenhop, Jesse 
Spier, George F. Handel, Mason B. Starring, Jr., 
Herman A. Metz, Max W. Stoehr, Eugene A. 
Widdman, R. H. Johnston, W. O. C. Keine and 
Fred C. Pritzlaff. 





HAMBURG-AMERICAN INSURANCE 
COMPANY 


NORTH STAR INSURANCE COMPANY 
New York, N. Y. 


Capital Increases for Meinel & Wemple 
Companies 


An increase in capital has been effected by 
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two of the companies in the Meinel & Wemple, 
Inc., group. 

The Hamburg-American Insurance Company, 
which was incorporated in 1925 under the laws 
of New York State to do a fire and fire rein- 
surance business, has added $100,000 to its capi- 
tal and $900,000 to its surplus. As of Decem- 
ber 31, 1927, this company had a capital stock 
of $200,000 and a net surplus of $301,034. At 
that time the Hamburg Assurance Company of 
Hamburg, Germany, owned 1935 shares of the 
company’s capital stock. ; 

The other Meinel & Wemple company to in- 
crease its capitalization is the North Star In- 
surance Company. This company was also in- 
corporated under the laws of the State of New 
York in 1925 and writes fire reinsurance. It has 
added $500,000 to its resources, of which $100,- 
000 goes to capital and $400,000 to surplus. As 
of December 31, 1927, the North Star had a 
capital of $300,000 and a surplus over capital 
and liabilities of $1,032,249. All the stock of 
the North Star is owned by the American Sala- 
mandra Corporation except 65 qualifying shares. 


ILLINOIS HOME TRAVELERS 
ANCE COMPANY 

Chicago, Ill. 

Company Placed in Liquidation 
The Illinois Home Travelers Insurance Com- 
pany along with the National Lumber Mutual 
Insurance Company, both of Chicago, IIl., have 
been placed in the hands of H. U. Bailey, di- 
rector of Trade and Commerce, for liquidation. 
The petitioner for receivership was Attorney 
General Carlstrom, who declared that both com- 

panies were insolvent. 


INSUR- 


George R. Hess, of George R. Hess & Co., is 
president of the Illinois Travelers Home Insur- 
ance Company and vice-president and underwrit- 
ing manager of the National Lumber Mutual 
Insurance Company. 

Examiners report the Illinois Travelers Home 
Insurance Company as being in possession of 
$59,710 admitted assets and liabilities of $257,- 
559. The admitted assets of the National Lum- 
ber Mutual, according to the examiners, were 
$40,631 and liabilities $128,460. The assets ad- 
mitted by the examiners were considerably below 
those claimed by the companies in both cases. 


INDEPENDENCE FIRE INSURANCE 
COMPANY 
Philadelphia, Penna. 

Stockholders Approve Capital Increase 

The capital of the Independence Fire Insur- 
ance Company of Philadelphia, Penna., will be 
increased from $500,000 to $1,000,000. Stock- 
holders have ratified the proposal of the direc- 
tors to so act and 50,000 shares of new stock, 
having a par value of $10 each, have been issued 
and offered to stockholders of record, June 14, 
at a price of $21 per share. Such stockholders 
are entitled to subscribe for one new share for 
each share then held. 

When the new stock is fully paid in the com- 
pany, in addition to increasing its capital by 
$500,000, will also have added $550,000 to its 
surplus account. 


As previously announced in the Casualty and 
Surety Monthly Bulletin for June, the Indepen- 
dence Indemnity, running mate of the Inde- 
pendence Fire, is increasing its capital from 
$1,500,000 to $2,500,000. At the time of this 
writing the method of effecting the increase had 
not been announced. 


INDUSTRIAL FIRE INSURANCE 
COMPANY 
Akron, Ohio 
Frelinghuysen Company Increasing Capital 

The Industrial Fire Insurance Company of 
Akron, Ohio, is increasing its capital from 
$300,000 to $500,000. ‘The increase will be ac- 
complished by the issuance of 20,000 new shares 
(par value $10) at a price of $20 per share. 
Present stockholders will be privileged to sub- 
scribe for two new shares for wach three now 
held. In addition to adding $200,000 to capital, 
the proceeds of the new issue will increase the 
surplus by a like amount. 

The Industrial Fire Insurance Company was 
organized in 1910. In 1915 J. S. Frelinghuysen 
became identified with the company and is at 
present vice-president and a director. Other 
officers of the company are: F. R. Ormsby, 
president, and G. F, Hutchings, treasurer. 


INSURANCE COMPANY OF NORTH 
AMERICA 
Philadelphia, Penna. 
Stockholders Ratify Capital Increase to 
$10,000,000 

As forecast in the Fire Insurance Monthly 
Bulletin for April, stockholders of the Insur- 
ance Company of North America, Philadelphia, 
Penna., at a special meeting on June 12, ratified 
the proposal of the directors to increase the cap- 
ital from $7,500,000 to $10,000,000. 

The increase is to be brought about by the is- 
suance of 250,000 new shares having a par value 
of $10 each. One hundred thousand shares of 
this issue will be used to acquire the ownership 
of the Alliance Fire Insurance Company of 
Philadelphia, Penna., which is managed by the 
Insurance Company of North America and 
backed by interests identified with it. This will 
be effected by the exchange of the 100,000 
shares, on a share for share basis, for the out- 
standing capital stock of the Alliance. The 
remaining 150,000 shares will be subscribed for 
by present stockholders of the Insurance Com- 
pany of North America at a price of $30 a 
share in the ratio of one to five. The rights ex- 
pire on October 1. 

The majority of the stockholders of the Alli- 
ance have already indicated their approval of 
the transfer. 


LONG ISLAND FIRE INSURANCE 
COMPANY 
New York, N. Y. 
Company Secures Its License 
The Long Island Fire Insurance Company, of 
New York, which was first projected in April, 
1927, has now been licensed by the New York 
State Insurance Department. 
The company planned to start with a capital 
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of $200,000 and a surplus of like amount. At 
the time it received its license the company 
showed a capital of $200,000 and a net surplus 
of slightly less than $175,000. 


The underwriting of the Long Island Fire 
will be in the hands of George Leiste, president 
of Georgie Leiste, Inc., a prominent fire insur- 
ance agency in New York. Mr. Leiste has had 
almost thirty years’ experience in the fire in- 
surance business and is well qualified for the 
post he holds with the Long Island. 

Officers of the company are as follows: 
President, Corbin Wheeler; vice-president, 
George Leiste; secretary, Alan B. Hudson, Jr., 
treasurer, Harold C. Hodgson. 

The board of directors include the follow- 
ing: J. F. Bermingham, W. F. Brunner, 
George H. May, Max L. Weil, Colley E.. Wil- 
liams, Herman Ringe, George Stotlander, John 
D. Cosgrove, D. Lacy Dayton and Chester E. 
Wilcox. 


MAJESTIC FIRE INSURANCE COMPANY 
New York, N. Y. 
New Company Gets Under Way 

The newly organized Majestic Fire Insur- 
ance Company of New York has received its 
license from the New York State Insurance 
Department. The company has an authorizel 
capital stock of 50,000 shares having a par value 
of $10 each. This has been fully paid in at $15 
a share, $10 going to capital and $5 to surplus 
account, so that the company starts business 
with a capital of $500,000 and a surplus of $250,- 
000. 

The chief organizer of the company was F. 
H. Ross, Jr., active head of the F. H. Ross 
Agency, fire underwriters, established in 1884. 
The F. H. Ross Agency represents several 
strong American fire insurance companies and 
controls a considerable volume of fire premiums 
in the New York Metropolitan district, and it is 
expected that the Majestic Fire, through this 
connection, will acquire a good volume of de- 
sirable business as a nucleus. The company 
will confine its operations to the East at first 
with the extension to Western territory to fol- 
low later. The company will become a member 
of the New York Rating Organization and the 
New York Board of Fire Underwriters, but 
will operate as a non-affiliated company in other 
sections of the country. 

No organization expense was entailed by the 
company and the stock was over-subscribed. 

The officers of the company are: President, 
F. H. Ross, Jr., head of the F. H. Ross Agency 
and a director of the Independence Fire Insur- 
ance Security Company; vice-president, J. 
Hector McNeal, attorney, former vice-president 
and director of the People’s National Fire In- 
surance Company of Philadelphia, Penna.; sec- 
retary, James J. Baia, deputy manager of the 
F. H. Ross Agency; vice-president and treas- 
urer, Thomas K. Ober, Jr., president of the In- 
dependence Fire Insurance Security Company. 

The directors of the Majestic Fire, in addi- 
tion to the officers, are: Jacob Davis, president, 
Davis Yarn Company, and vice-president, Globe 
Exchange Bank, Brooklyn, N. Y.; Jules A. 
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Kerle, member of firm of Firth & Foster, Phil- 
adelphia, Penna.; Owen J. Prior, president, 
Standard Fire Insurance Company, Trenton, 
and director, Mechanics National Bank of Tren- 
ton; Edward Robinson, general agent, Equitable 
Life Assurance Society of the United States; 
Saul E. Rogers, vice-president and general 
counsel of Fox Film Corporation, and George 
Kean, New York city real estate operator. 


MERCHANTS INSURANCE COMPANY 
Providence, R. I. 
Stockholders Approve Capital Increase 
Directors of the Merchants Insurance Com- 
pany of Providence, R. I., have received the 
stockholders’ approval of their plan to augment 
the capital stock of the company. The present 
capital of the company is $750,000 and the new 

proposal calls for a capital of $1,000,000. 

The Merchants Fire of Providence was origi- 
nally incorporated in 1851 and did business con- 
tinually up until 1900, at which time the business 
was reinsured and the company liquidated. The 
ocmpany has since been reorganized and under 
the leadership of E. G. Peiper has increased 
regularly each year in assets and surplus. 





OLD DOMINION FIRE INSURANCE 
COMPANY, INC. 
Roanoke, Va. 
Will Have $1,000,000 Capital 

The Old Dominion Fire Insurance Company, 
Inc., Roanoke,. Va., is adding $200,000 to its 
capital stock. Following a considerable capita] 
increase in 1927, this latest move brings the 
Old Dominion’s capital up to $1,000,000. 

The Old Dominion Fire was organized in 
1923 with an authorized capital of $500,000, of 
which $100,000 was paid in. Its growth in as- 
sets and financial resources has since been con- 
sistent. The company is owned and operated 
by interests identified with the Shenandoah Life 
Insurance Company of Roanoke. 


PRUDENTIAL FIRE INSURANCE 
COMPANY 
Oklahoma City, Okla. 

New Braniff Company to Start Soon 

The Prudential Fire Insurance Company, an 
organization fostered by the T. E. Braniff Co., 
widely insurance agency located at 
Oklahoma City, Okla., is progressing rapidly 
with its organization plans and will commence 
actual writing of business early in July. 

The Prudential Fire Insurance Company is a 
ocmpany owned entirely by agents who repre- 
sent it. Neither the public nor any investment 
house has had anything to do with the sale of 
stock, 

Oklahoma, Texas and Kansas comprise the 
territory of the Prudential and it is not the 
present purpose of the organizers to extend the 
company’s operations to a nation-wide basis. 

The officers of the company in addition to 
Mr. Braniff, who is president, are: Ed. Over- 
holser and G. A. Nichols, vice-presidents; E. E. 
Dodgett, secretary, and G. Tom Beaver, treas- 
urer, 


known 


The board of directors, in addition to the of- 
ficers, includes Frank Buttran and W. R. Ram- 
sey. Other members will be added to the board 
at a later date. 


PUBLIC FIRE INSURANCE COMPANY 
Newark, N. J. 
Important New Company’s Progress 

Plans for the expansion and development of 
the Public Fire Insurance Company of New- 
ark, N. J., which began actual writing of busi- 
ness on May 9, are progressing rapidly. The 
company is at present licensed in New Jersey, 
New York, Illinois, Florida, Minnesota, Ken- 
tucky, Delaware and Maryland. Applications 
are pending in almost every State in the Union. 

On June 15 the company had written $187,150 
in premiums. The company is represented in 
New York city by Hooper & McDaniel, fire 
agency, and W. S. Mays & Co., Inc., general 
agents, who are handling the automobile busi- 
ness. The company also maintains a binding 
and brokerage office at 28 Platt street, New 
York. 

W. J. Throckmorton, formerly assistant man- 
ager of the Atlantic marine department of the 
Fireman’s Fund Insurance Company, has been 
made head of the marine department of the 
Public Fire. The more profitable inland marine 
lines will be written; the company will not un- 
dertake any ocean marine business at present. 

The Public Fire was organized without pro- 
motion expense upon the sale of its stock which 
consisted of 200,000 shares having a par value 
of $5 each. The stock was sold at $26 per share, 
$1,000,000 going to capital and $4,200,000 to sur- 
plus. It is believed that the Public Fire is the 
first fire insurance company ever to be organ- 
ized with a starting net surplus of four times 
the amount of its authorized, paid-in capital. 

The company’s home office is on the 11th 
floor of the Essex Building, 31 Clinton street, 
Newark, N. J. 

Arthur T. Vanderbilt is chairman of the 
board of the Public Fire. Other officers are: 
President, J. T. Dargan, Jr., formerly vice- 
president and general manager of Windle, Bur- 
lingame & Dargan, Inc.; vice-president, Fred A. 
Rye, formerly manager of Western department, 
Commercial Union Assurance Company, Ltd.; 
vice-president, David N. Inverson, formerly as- 
sistant manager of United States branch, Liver- 
pool & London & Globe Insurance Company ; 
secretary, Ulric S. Atkinson, formerly United 
States assistant manager of Union Insurance 
Society of Canton, Ltd.; secretary, brokerage 
department, Paul Kennedy, formerly with 
Marsh & McLennan; Hugh W. Allen, secretary 
automobile department, formerly secretary, Fire 
Association of Philadelphia. 

The directors and their affiliations are: Wm. 
Torrey Baird, president, Baird Rubber and 
Trading Company, New York; S. Sloan Colt, 
vice-president, Farmers’ Loan and Trust Co., 
New York; Carl Egner, Clark, Dodge & Co.; 
William S. Gray, Jr., vice-president Central 
Union Trust Co., New York; Alfred Hurrell, 
vice-president and general counsel, Prudential 
Insurance Company of America; Henry W. 
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Leeds, president, Leeds & Lippincott, Atlantic 
City, N. J., John T. Madden, director, Institute 
of Finance, New York, Clarence McDaniel, 
Hooper, New York; Jay Monroe, president, 
Monroe Calculating Machine Co., Orange, N. 
J.; Daniel E. Pomeroy, chairman, finance’ com- 
mittee, American Brake Shoe and Foundry 
Co., New York; Howell M. Stillman, vice- 
president, Interstate Trust Co. New York; 
Harry H. Thomas, president, Savings Invest- 
ment and Trust Co., East Orange, N. J.; Ed- 
mund W. Wakleee, vice-president, Public Ser- 
vice Corporation of New Jersey, Newark; Mor- 
ris White,- president, Morris White, Inc.; 
Charles G. Wilson, president, Virginia-Caro- 
lina Chemical Corp., Richmond, Va.; J. T. 
Dargan, Jr., and Arthur T. Vanderbilt. 


ROCHESTER AMERICAN INSURANCE 
COMPANY 
New York, N. Y. 
Great American Subsidiary Licensed 

A license has been issued by the New York 
State Insurance Department for the Rochester 
American Insurance Company, New York, or- 
ganized by the Great American Insurance Com- 
pany of New York. 

The purpose of the new company is to handle 
the Rochester department of the Great Ameri- 
can, which resulted from the merger of the 
Rochester German Insurance Company of 
Rochester with the Great American in May, 
1911. 

The capital stock of the new company con- 
sists of 100,000 shares, having a par value of 
$10 each. The stock was sold at a price of $25 
per share, giving the company a capital of $1,- 
000,000 and a surplus of $1,500,000. In addition 
the company has set up a special reserve of 
$500,000. 

The Great American Insurance Company 
owns 98,800 shares of the capital stock. 

The incorporation papers list William H. 
Koop, president, and George E. Kretch, secre- 
tary of the Great American, as holding the same 
offices with the Rochester American. 


CHRISTIANIA GENERAL INSURANCE 
COMPANY, LTD. 
Oslo, Norway 
United States Branch Examined by the 
New York Insurance Department 

The New York State Insurance Department 
has examined the United States branch of the 
Christiania General Insurance Company, Ltd., of 
Oslo, Norway. The examination made 
as of September 30, 1927. 

This company was organized under the laws 
of the Kingdom of Norway in the year 1847, 
being known as the Christiania Almindelige 
Forsikrings-Aktieselskap, also called ‘“Store- 
brand.” The United States branch was author- 
ized and established on January 21, 1918, to 
transact the business of fire insurance under 
Article 3 of the Insurance Law. 

The United States manager is John M. Wenn- 
strom; the United States trustee is the New 
York Trust Company, 100 Broadway, New 
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The following quotations, as of June 26, 
1928, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SPECTATOR will endeavor to supply the data: 


Bid Offered 
American Alliance 
Arthur Atkins & Co., N. Y.......... 550 590 
American Equitable (ex rights) 
Henry G. Rolston & Co., N. Y...... 30 32 
J. Roy Prosser & Co., N. Y......... 30 33 
American Equitable (Rights) 
Henry G. Rolston & Co., N. Y...... 19 21 
J. Roy Prosser & Co., N ie ae 20 22 
American Insurance Co. of Newark 
Arthur Atkins & Co., N. Y.......... 31 33 
Miliken & Pell, Newark, N. J....... 3214 33% 
J. S. Rippel & Co., Newark......... 3214 334 
L. A. Hollander & ‘Co., Newark...... 321% 33% 
American Ins. of Newz ark’ (rights when issued) 
Miliken & Pell, Newark............. 3 334 
American Surety 
Lewis & Co,, Martiond..........c.c00 315 320 
Bankers & Shippers 
Dace amiey Ge 0,, Ne © cao s sc secce ces 550 eek 
Arthur Atkins & Co., N. Y.......... 550 560 
Bankers Indemnity (Newark) 
Miliken & Pell, Newark, N. J....... 22 221% 
J. S. Rippel & Co., Newark......... 22 23 
L. A. Hollander & Co., Newark...... 22 2214 
Baltimore-American 
pay eromeet Gr 150., N.Y... 0060 82 84 
Henry G. Rolston & Co. pate Si 80 84 
Brooklyn Fire 
J. Roy Prosser & Co., N. Y......... 100 110 
Henry G. Rolston & Co., N. Y...... 105 115 
Camden Fire 
Arthur Atkins & Co., N. Y.......... 30 33 
re TEN ES a, OO OEO he Se 31 33 
Morley, W ood & RIG TRUASUR 5.5. «.'5:0'0:0'5:0 31 32 
L. A. Hollander & Co., Newark...... 31 33 
Carolina Insurance 
J. Roy Prosser & Co., N. Y......... 55 59 
Arthur Atians & Co., N. Y.......... 55 59 
City of New York Ins. Co. 
Asthur Atkins & Co., N. Y.......... 600 650 
Commercial Cas. Ins. Co. 
Miliken & Pell, Newark, N. J-...... 51 53 
J. S. Rippel & Co., Newark......... 52 55 
Constitution Ind. Co. 
Morley, Wood & Co., Phila......... 32 36 
Continental Ins. Co. 
ee ee eee 80 81 
Eagle Fire (Newark) 
J. S. Rippel & Co., Newark......... 95 100 
Excess Ins. Co. = America 
West & Co., | Ea A rs eae 16 19 
Fidelity and od alty 
Asthur Atkins & Co., N. Y........ ‘ 185 194 
J. Roy Prosser & Co., N. Y......... 185 191 
Fidelity-Phenix 
Lewis & Co., Hartford...... sane eo 6 78 79 
Fire Assn. of Philadelphia (ex rights) 
Morley, Wood & Co., Phila......... 50 51 
Fire Assn. of Philadelphia (Rights) 
Morley, Wood & Co., Phila......... 14 1g 
Firemen’ $ Insurance C O. of Newark 
Miliken & Pell, Newark, N. J........ 51 53 
Henry G. Rolston BG, IN Ws cuca 51 53 
J. S. Rippel & Co., Newz irk. re 5114 53 
L. A. Hollander & Co., Newark. See 53 54 
Franklin Capitol Corp. (Newark) 
Miliken & Pell, Newark, N. J.......- 17 18 
Franklin Fire 
A. Hollander & 5 ~~ Ne 365 380 
Arthur Beers te 450. IN. Wc e eee 360 380 
Glens Falls i 
Asthur Athins & Co., N.Y. «20.5226 56 59 
Lewis & Co., Hartionl... ............. 56 59 
Roy Prosser & Co., N. Y. Reet 56 59 
Globe & Rutgers 
Rewis & Co., Martiond:.. .........65.% 2600 2700 
L. A. Hollander & Co., Newark...... 2550 2700 
Arthur Atkins & Co., N. Y.......... 2500 2700 
Great American Ins. Co. 
L. A. Hollander & Co., Newark...... 47 49 
Henry G. Rolston & Co., N. Y...... 48 4916 
J. Roy Prosser & Co., x. , ee 4716 481, 
Arthur A OE ae Sle eae 49 51 
Lewis & Co., Hz shoo te OAR bona 48 50 
Guardian Fire "Assn. C orp. (new stock) 
Henry G. Rolston & Co., N. Y. . 105 115 
Hanover Fire (new stock) a 
Arthur Atkins & Co., N. Y.......... 77 81 
Loews & Co., Hartford... .... 200s 76 79 
Halifax Fire (ex rights) 
Morley, Wood & Co., Phila......... 45 48 
Perez F. Huff & Co., i ae Be 44 48 
J. Roy Prosser & Co; Bee Ross epee 45 48 
Halifax Fire (Rights) 
Morley, Wood & Co., Phila.......... 10 15 
Perez F. Huff & Co., N. ee 10 15 
J. Roy Prosser & Co. CS a * ei ete 12 16 
Harmonia Ins. Co. 
J. Roy Prosser & Co., N. Y......... 65 69 
Agthur Atkins & Co.,.N. Y¥ «06:00. 65 69 


Home 

J. Roy Prosser & ae _ Wis es kievuls 

MecBanley & Co. NOY 6 oss cece eee 

Lewis & Co., Tarttord TEE RL eerie gee 
Hudson Cas. Ins. Co. 

MeBiley & Co, Na Vs... so scsccc es 
Importers and Exporters 

Arthur Atkins & Co., N. Y.......... 
Independence Indemnity (new stock) 


Morley, Wood & Co., Phila......... 
Perez F. Huff & Co., 3k er 
3. Roy Proeset & Co. NOV... 66632 


Independence Fire Ins. Co. 

Morley, Wood & Co., Phila......... 
Ins. Co. of North America (ex rights) 

Morley, Wood & Co., Pnila......... 

Lewis & Co,, Bartiord.........5..0 6%. 
Insurance Co. of North Pog (rights) 

Morley, Wood & Co., Phila......... 

Lewis & Co., Hartford eater hel si Sie alatedse ie 
Maryland Casualty 

Tewis & Co., Hartford.............. 
Merchants Fire Ins. Co. 

Arthur Atkins & Co., N. Y.......... 
Milwaukee Mechanics 

Arthur Atkins & Co., N. V.......... 

Henry G. Rolston & Co., N. Y...... 
Missouri State Life 

Atthur Atkins: & Co:.N.-V...3.6066s; 

Perez F. Huff & Co., New York...... 
National Liberty (ex rights) 

Henry G. Rolston & or DRT 13 '58 ahes 

J. Roy Prosser & Co., N. Y......... 
National Liberty (rights) 

J. Roy Prosser & Co., N. Y......... 
National Surety 

McKinley & Co., N. Y............. 

Lewis & Co, Hartiord:. ......00..6000 
National Union 

J. Roy Prosser & Co., N. Y......... 
New Amsterdam Cas. 

MoeKamley 62 (60; N.Y. os cnc eeeeess 
New Brunswick Ins. Co.. 

Morley, Wood & Co., N. Y......... 
New Jersey Ins. Co. 

J. S. Rippel & Co., Newark......... 

Henry G. Rolston ’& Co., N. ney 
New York Casualty Co. 

J. Roy Prosser & Co., N. Voi ...0.5. 

Lewis 6: Co), PIMP. oo oice ccc oes 
New York Casualty (rights) 

}. Rey Prossst & Co., N.Y . chess 
Niagara Fire 

J. Roy Prosser & Co., N. V......... 

Bowie 62 'Co:; TAOiOrd | 5.5 oss6 ose ces 
North River Ins. Co. 

Arthur Atkins 8 'Co,, NV ...6. 0.0585 

Henry G. Rolston & Co. : i | ee eee 
Peoples National 

J. Roy Prosser & Co., N. Y......... 
Public Fire (Newark) 

J. S. Rippel & Co., Newark......... 
Philadelphia National Fire 

Morley, Wood & Co., Phila.... 


Reliance Fire 


530 540 Morley, Wood & Co., Phila......... 25 30 
525 540 Republic Fire, Pittsburgh 
530 540 Henry G. Rolston & Co., N. Y...... 40 42 
Security Ins. Co. of New Haven 
10 12 Asthur Atiins-@ Co., N.Y. v..:60008 115 125 
Lewis & Co., Hartfotd...........06660% 115 125 
87 92 St. Paul F. & M. Ins. Co. 
J. Roy Prosser’ & Co., No Y . ...50s0 6:0 185 195 
29 31 MickKamalty SC, ING Yn. 6: 6 ccsinccasce sine 190 200 
28 31 Stuyvesant 
29 31 Joy ‘Proseer 4: Co. NoW 6 ccs ces 275 290 
Arthur Atkins & Co., Ni Vs occ cese 280 295 
20 24 Lewis & Co., Hartford... ......66<%. 280 290 
Sun Life 
55 56 Lewis: & Co., Hartioed..........656.06 2000 2100 
55 56 Transportation Insurance 
Perez F. tiutt & Co., IN. Vo i.cciccccsce 45 50 
8 9 U.S. Fire Ins. Co. (new stock) 
8 9 Lewis & Co., Hartiord. «0 is <es.6s0 ss 88 95 
J: Roy Prosser & Co., Wo V os cacccss 88 94 
163 167 Universal Ins. Co. 
Arthur Atkins & Co:, N. VY. < 5.20064. 75 85 
370 ee United States oy mag: & Shippers 
J. Roy Prosser & Co. e N. a Br roracecaracans 485 505 
45 50 Arthur Atkins & Co., N. Y......... 450 490 
46 48 Henry G. Rolston & a XN 5 Saeencee 450 500 
Victory Insurance Co. 
94 96 Morley, Wood & Co., Phila......... 25 30 
94 96 Virginia F. & M. 
Arthur Atkins: & Co., NOW. «...066.0:0:8 125 135 
85 89 Westchester Fire 
85 89 Wiekanley: & Co. NOW sos aeindesos 79 81 
Asthir Atkins! & Co., NoiY..s.:<.8, 0:02 78 81 
9 9 Henry G. Rolston & Co. = v. 80 82 
J: Roy Prosser & Co., Nu Y «. .s56 es 78 82 
300 305 
30: 
- - HARTFORD STOCKS 
340 360 R 
Aetna Casualty and Surety (ex rights) 
73 75 Conning & Co., Hartford.........5.3: 1050 1150 
Lewis & Co., Hartiord... 2... 6. o65 6s 6 1050 1150 
58 62 Aetna Insurance (Fire) 
Conning & Co., Hartford... ......560.... 740 770 
65 70 ee ee ee 740 760 
66 70 Aetna Life Ins. Co. 
Conning & Co., Hartford............ 810 820 
87 93 Lewis 6 Co., Hartford... 65 i660 icss.- 815 830 
86 93 Automobile Insurance 
Conning & Co., Hartford...........% 350 400 
7 Lewis & Co:, Frartiord s.o.6:6.5:6.8 6: 6 0:30: 375 390 
Conn. General Life 
125 130 Conninge & Co,, Hartford ’..........6..%% 1650 1710 
126 130 Lewis & Co;, Parttotd... 5. occcv sins 1600 1700 
Hartford Fire 
330 345 Connine & Co,; Martiord:.......... .:...<: 800 820 
320 340 Bewis 6 Ce., TIAtttor < «55.6 606 0 bs0 4.0: 810 825 
Hartford Steam Boiler 
52 55 Conning & Co., Hartford............ 760 800 
Lewis & Co., Hrattiord ........65.6:55:0 906 800 
27 29 National Fire 
Conning & Co., Hartford........... 1000 1100 
24 26 Lewis & Co:, Pravtiand... . ssc ccsemes 1050 hia 
= EE — —______-.______,/ 
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Phoenix Insurance 
Conning & Co., Hartford............ 730 760 
Lewis & Co., Hartford 7% 

Travelers Insurance (ex rights) 


Conning & Co., Hartford........... 1675 1725 

Lewis & Co., Hatlote:. . 66668 6 ses. cc 1675 1725 

j. Moy Prosser & Co., N.Y osc. 1720 1740 
Travelers Insurance (rigt its) 

Conning & Co., Hartford............ 225 240 

Lewis & Co., Hartford... ;. .<.scc. 225 35 

J. Roy Prosser & Co., Ni VY. ....5 00 230 240 

NEW ENGLAND STOCKS 

American Investment Securities Co. 

Chas. A. Day & Co., Inc., Boston.... 18 21 
Boston Casualty 

Chas. A. Day & Co., Inc., Boston.... 15 25 
Boston Insurance 

Chas. A. Day & Co., Inc., Boston.... 1050 1150 

Lewis & Co., Hartford.............. 1050 1150 
Capitol Fire Ins. Co. 

Chas. A. Day & Co., Inc., Boston: 

PEM CONE ic cis oo pcre bbe ib-e- 4 Selece'e. 3 95 
CSIRO ae vowed or es oideerace rar wi sitar 290 

Columbian National Life Ins. Co. 

Chas. A. Day & Co., Inc., Boston.... 390 
Mass. Bond. & Ins. Co. (new) 

Chas. A. Day & Co., Inc., Boston.... 550 600 
Mass. Title Ins., Pfd. 

Chas. A. Day & Co., Inc., Boston... . 25 35 


New England Fire 
Chas. A. Day & Co., Inc., Boston... . 55 60 
New Hampshire Fire 


Chas. A. Day & Co., Inc., Boston.... 500 550 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston... . 275 
Providence-Washington 

Chas. A. Day & Co., Inc., Boston. ... 775 825 
Springfield Fire and Marine (new) 

Chas. A. Day & Co., Inc., Boston... . 220 240 
United Life and Accident Ins. Co. 

Chas. A. Day & Co., Inc., Boston.... 33 38 


Christiania General 
(Concluded from page 23) 
York city. The headquarters of the United 
States branch are at 75 Maiden Lane, New 
York city. 

The United States branch of the Svea Fire 
and Life Insurance Company of Gothenburg, 
Sweden, and the Hudson Insurance Company, 
of New York, are under the same management 
as this United States branch. 

The operations of the company in this coun- 
try have been confined to the reinsurance, .under 
contracts, of business originally written by other 
companies. No direct policies of the Christiana 
General Insurance Company have been issued by 
this branch. 

The company is licensed in the following 
States: Colorado, Illinois, Indiana, Iowa, 
Louisiana, Massachusetts, Michigan, Mississippi, 
Montana, Nevada, New Hampshire, New Jer- 
sey, New York, North Carolina, Ohio, Pennsyl- 
vania, Texas and West Virginia. The fol- 
lowing tabulations indicate the financial condi- 
tion of the company as of September 30, 1927. 


GENERAL STATEMENT 
Financial Condition as of September 30, 1927 
LEDGER ASSETS 


Dork WEIN OF BOUES, 56 sicce i cccrenccese: $4,461,296 
Cash AY Gti oe os c.csaisc- onde $100 
Banks—trustee account....... 306,946 

Managers account.... 22,531 


soins eR 329,577 





Company balances, net.........002eeeees 219,228 
RGtal ledger aseetss ii6i:c6 sab cdcicse ewes $5,010,101 


NON-LEDGER ASSETS 











Accrued interest on bonds.............ceee: $46,873 
Market value of bonds over book value...... 2,6: 
CSPI SRR sa sth lem cae alco ote Rees $5,149,608 
R ASSETS Not ADMITTED - 
Company balances over 90 days due......... 5,105 
Net admittediassetss c6236sccesieneecdes $5,144,503 
LIABILITIES 
U LOE cs ae eee ee $546,425 
ek Lt. ee See eee eee 27,321 
Net unpaid losses............ 519,104 
Unearned premiums. ........00ececeseseees 3,500,901 








ERECMERGE RIOTS ia. 5-* arg au dig onal bide Sera aaa 615 
Contingent con imissions. SER res eee re 4,549 
PGial Holaies. os. iacccnedene maaan. $4,025,469 


Statutory deposit............ $200,000 
Surplus el ell tcerar araire al oh an eta ark tee 919,033 
Surplus as regards treaty 


1,119,033 


$15,144, 503 


bei 
WS ose ds Relranewe cas —— 


CAPITAL STATEMENT 


Section 27—New York Insurance Law 
as of September 30, 1927 
ASSETS 
Par Market 
Deposited with Ins, Depts. Value Value 
New York—bonds. ee $200,000 $204,000 
Ohio—bonds. ........cccccecce 100,000 100,000 
Held by United States Trustees 
WR ica cide a eee cd acer Ka bes Ehawane 4,249 300 
ISU oo a osc crerere nmratareniier on clcie are Sa ae meee 306,946 


Total gross assets in the United States de- 
posited with insurance departments or 


elel Eve Q0steee, 5 osc coe ee ee $4,860,876 


LIABILITIES 





Wipe lense irc induc awe a cacwesa es dats 519,104 
Unearned premium reserve...g........++0+5 300 901 
Credit balances due companies.............. 14,420 
Wishaien BAG Sa:5s cc ta Sees eo ove de newwd 615 
Unpaid contingent commissions............. 4,849 

ROMAN sr b-sracie = wo bes ako ee Destin ae Solewtee $4, 039,890 
BINGEN cas oteccccdwus conden ae eee 196,367 

Total liabilities in the United States. .... $ ” $3,84: 843 523 
Capital under Section 27 of Insurance Law. 1,017,353 








BGGHES i ciin downs eed ea aee ee tee mec aces $4.8 860,876 
SuMMARY OF BonpDS OWNED SEPTEMBER 30, 1927 
Book Par Market 
Description Value Value Value 
Governments: 
INGEWEE. «osc oe $30,000 $31,200 
United States..... 2 300,000 304,000 
Lo) ere 3,5 3,630,000 3,608,080 
Public utilities... ... 612 060 601,000 600,500 
Miscellaneous...... 10,300 11,000 10,150 
$4,461,296 $4,572,000 $4,553,930 


UNDERWRITING AND INVESTMENT RESULTS FROM 
SEPTEMBER 30, 1922 To SEPTEMBER 30, 1927 
UNDERWRITING 














Premiums earned... . $14,015,427 
Losses incurred..... $8,844,802 
Underwriting expens- : 
es incurred....... 5,044,852 13,889,655 
Gain from under- 
writing...... $125,771 
INVESTMENTS 
Interest earned. . $854,859 
Profits on sale of ma- 
turities . 2 $476,689 
Loss on sales or ma- ; 
turities. 7 602,688 
Net loss on sale or 
TIACUEICY::. «. 6.0:0:5:6:.8:0 125,999 
Investment expense. . 22,482 
— 148,481 
Gain from Investments. ............... $706,377 
MISCELLANEOUS 
Remittances to Home Office. .... $1,588,868 
Remittsnces from Home Office... 587,637 
Loss from remittances...... —————_ $1,001,231 
SUMMARY 
Gain from Underwriting........ $125,771 
Gain from Investments......... 706,377 
OMAN GAN oot o «sais Saete oe ——— 832,149 
Loss to surplus from remittances............ 1,001,231 


$169,082 





TE NS oi ocav cae twnned wena Wee dswes 
Surplus on September 30, 1927... $1,288,116 
Surplus on oe 30, 1927. 1,119,033 





$169,082 

William W. Gilmore, who has been agency 
superintendent at San Francisco for the 
London & Lancashire Insurance Company, 


Ltd., of London, England, has been assistant 
manager of that company’s Pacific Coast 
department. 

Harry I. Addition has been elected as- 


sistant treasurer of the New Hampshire Fire 
Insurance Company of Manchester, N. H. 
Mr. Addition is vice-president and cashier 
the Merchants National Bank of Manchester. 
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RECENT COMPANY HAPPENINGS 

Oliver R. Beckwith, who recently resigned 
as president of the London & Lancashire 
Indemnity Company of Hartford, Conn., 
has taken a new position with the tna Life 
Company and athiliated companies, the Auto- 
the Etna Casualty and Surety and 
all of Hartford, Conn. 
a newly conceived 
companies, 


mobile, 
the Standard Fire, 
Mr. Beckwith will head 
legal division for the 
which will represent the group in its rela- 


above 


tions with the various State insurance de- 
partments, supervise litigation and _ pass 
upon the legal features of the policy con- 


tracts. 
In joining the 
organization 


Seckwith 
which ‘he 
before he 


Etna group, Mr. 
returns to an with 
was associated for 
became connected with the London & Lan- 
cashire. 


many years 





Raymond S. Choate, who recently re- 
signed as secretary of the Phonix Indem- 
nity Company of Hartford, Conn., has been 
appointed manager of the new New York 
office of the American Automobile Insurance 


Company of St. Louis, Mo. 


The New York State Insurance Depart- 
ment has licensed the Anchor Fire Insurance 
Company of Providence, R. I., newly formed 
running mate of the Providence-Washington 
Insurance Company. Fred S. James & Co., 
will represent the Anchor in New York. 


G. ‘Foster Smith has been elected treasurer 
and has also been named a director of the 
newly formed Empire Fire Insurance Com- 
pany of Brooklyn, N. Y. Mr. Smith is presi- 
dent of the Nassau National Bank of Brook- 
lyn. 


Gilbert L. Kerr has been appointed man- 
ager of the joint automobile department of 
the Fire Association group of Philadelphia, 


Penna., which includes besides the parent 
company, the Reliance Fire, Victory and 
the Constitution Indemnity. Mr. Kerr’s 


most recent connection was with the Fire- 
man’s Fund Insurance Company of San 
Francisco, Calif. He is both an experienced 
adjuster and underwriter. 


‘Frank J. Andrews has been made super- 
intendent of agencies for the Fireman’s 
Fund Insurance Company of San Francisco, 
Calif. Mr. Agnew has been associated with 
the Fireman’s on the Coast for six years. 


Promotions made by the Great American 
Insurance Company, New York, include the 
election of George E. Kretch to the vice- 
presidency as well as the post of secretary, 
which he has held for some time. New sec- 
retaries named are Eugene S. Archer, Rob- 
ert S. Glass Logan J. Borland and John V. 
D. McMaster, who has been made financial 
secretary. 
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LAW 





WAIVER BY CONDUCT 


A Company, by its conduct, may waive 
that provision of the policy which fixes the 
time within which an action for recovery 
thereon must be brought at a period shorter 
than the time provided by the Statute of 
Limitations. However, where unbinding 
statements relied on were made after the 
time fixed, such conduct is held not to con- 
stitute a waiver. 

This is an action under a fire insurance policy 
which contained the following provision: “No 
suit or action on this policy, for the recovery of 
any claim, shall be sustainable in any court of 
law or equity, until after full compliance by the 
insured with all the foregoing requirements nor 
unless commenced within twelve months next 
after the fire.” 

It seems that the fire occurred on the 28th day 
of August, 1920, and the present action was not 
commenced until the 11th day of April, 1923. 
In the answer interposed by the company the 
Statute of Limitations is pleaded amongst other 
defenses. 

The provision of the policy above quoted, not 
only was contained in the policy but is also the 
law as well, as said provision is incorporated in 
the statute, Section 9199, R.C. 1919. While the 
respondent, which in this case is the insured, 
does not deny the existence of the law, he con- 
tends that the conduct of the company prior to 
the commencement of the action constituted a 
waiver of this provision, quoting various author- 
ities which hold that where a policy of insurance 
fixes a time within which an action for recovery 
thereon must be brought at a period shorter than 
that provided by the Statute of Limitations, such 
provision may be waived by the conduct of the 
insurer. The Court of Review in considering 
this element of the case said that its attention 
had not been called to any case which held that 
the time for bringing an action may be extended 
beyond the time fixed by law unless the time for 
performance had been extended by contract, 
express or implied, or unless the defendant by 
its conduct estopped itself from pleading the bar 
of the statute. The court said that the Statute 
of Limitations is a personal defense and the 
defendant by its conduct may be estopped from 
setting it up. 

However, the Court of 
Dakota in reversing the judgment of the lower 
court in favor of the plaintiff, held that the 
company by its conduct did not waive that pro- 
vision of the policy and that there was nothing 
in the record which, in law, should estop the 
defendant company from setting up the defense 
of the Statute of Limitations. The fire oc- 
curred on August 30, 1920, noted the court, and 
more than a year had elapsed before any letters 
were written or statements made on which the 
assured replied for an estoppel. The statements 
made and letters written were all done after the 


Supreme South 


bar of the statute had become complete and none 
of them contained a promise to pay. The court 
held that the record disclosed no conduct on the 
part of the insurer which induced the failure to 
bring an action on the policy within a year after 
the fire. 

(H. Kroeger vs. Farmers Mutual Ins. Co., 
Supreme Court, South Dakota, 218 Northwest- 
ern Reporter 17.) 


AMBIGUITY 


The general rule, that the courts will in- 
terpret policies favorably to the insured, has 
no application where there is no ambiguous 
provision to be construed. 

This is an action by an insured on a hail in- 
surance contract for damage to a crop of cot- 
ton. The case was submitted to the trial court 
upon two issues: “(1) What was the damage, 
if any, in dollars and cents to the unopened 
cotton? (2) What was the damage, if any, in 
dollars and cents to the open cotton?” Judg- 
ment was entered against the company on both 
questions and the company appeals on the 
ground that, though the policy nowhere ex- 
pressly states that it does not cover open cotton 
such is the necessary construction, the company 
basing its contention upon the following stipu- 
lation: “When cotton is insured the liability of 
the company shall be reduced in the same pro- 
portion in which said crop or any part thereof 
matures or is reduced by picking, pulling, cut- 
ting, or other harvesting or by being in any 
manner damaged or destroyed. When a boll 
opens it shall be considered matured.” 

In holding that the evidence does not justify 
the submission of the second issue to the jury 
and that therefore the verdict should be set aside 
as regards that second issue, the commission of 
appeals of Texas stated: “While it is uni- 
versally held in construing insurance policies 
that that interpretation most favorable to the 
insured will be adopted (Casualty Co. vs. Wade, 
101 Tex. 102, 105 S. W. 35: Dorroh-Kelly Mer- 
cantile Co. vs. Orient Ins. Co., 104 Tex. 199, 135 
S.W. 1165), yet the rule of interpretation is 
only to be invoked where there is ambiguity 
calling for construction. The specific language 
of the contract above quoted, to the effect that 
liability of the company shall be reduced in the 
same proportion in which the crop, or any part 
thereof, matures, and declaring that when the 
boll opens it shall be considered matured, makes 
definite the agreement and excludes the applica- 
tion of strict construction in favor of the insured. 
We cannot make contracts for parties, and this 
one is not attacked for fraud or mistake, and its 
express language excluding liability for loss to 
open cotton must prevail. There is a general 
provision in the policy exempting the company 
from liability for any loss or damage by hail 
resulting from the neglect or failure of the in- 
sured to cut, pick, pull, gather, or harvest over- 
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WHAT THE RECENT CASES HOLD 

The insurer upon repudiating liability to the 
owner and paying a loss to the mortgagee is 
entitled to an assignment of the policy under a 
standard fire policy issued to the owner with 
loss payable to the mortgagee, where the owner 
fails to render proofs of loss within sixty days. 
after fire in conformity with the policy pro- 
vision. (Niagara Fire Ins. Co. of New York 
vs. Fitzsimmons, N. J. Court of Chancery, 139% 
Atlantic Reporter 533.) 


Without first complying with fixed conditions, 
a State may prohibit a non-resident insurance 
company from doing business within its confines, 
and further it can refuse the aid of its courts in 
enforcing contracts which involves violations of 
its laws. (Buckbee-Mears Co., United States 
Supreme Court, 49 Supreme Court Reporter 
124.) 


In regard to that provision of the policy re-~ 
quiring that the interests of the assured be none 
other than unconditional and sole ownership, 
naked legal title outstanding will not void the 
policy if the entire beneficial ownership is in the 
assured. However, ownership of a mere life 
estate does not meet the requirements of such 
a policy provision. (Gunn vs. Palatine Ins. 
Co., Ltd., of London, Alabama Supreme Court, 
114 Southern Reporter 690.) 


It is the duty of the assured to read his proof 
of loss and ascertain what is contained therein, 
and he is bound by a statement made in sucly 
proof of loss that there was no additional in- 
surance on the covered premises, even though he 
did not know that the proof of loss contained 
such a statement. (National Union Fire Ins. 
Co. vs. Provine, Miss. Supreme Court, 114 
Southern Reporter 730.) 


Where by mutual mistake the name of the 
party protected by the policy was not inserted 
therein, no action at law can be maintained by 
the party supposed to have been protected, un- 
der the well-settled rule that an action at law 
cannot be maintained upon a fire policy by one 
not named as insured thereunder. In equity, 
however, the party at interest is entitled to a 
reformation and to a decree enforcing it as re- 
formed against the company. (Great American 
Ins. Co. vs. Johnson, U.S.C.C.A., 4 Circuit, 
April 10, 1928.) 








ripe crops. But, this limitation of liability is 
general and cannot be held to create an ambigu- 
ity as against the specific exemption from lia- 
bility for matured crops, which in case of cotton 
is stated to be when the boll opens.” 

(Potomac Ins. Co. vs. Easley, 1 S.W. Re- 
porter [2nd] 263.) 
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1927 
Notable Gain 











In Assets 


| The Bankers Life Company in- 


creased its Total Admitted As- 
sets to more than $100,000,000 


| in 1927. 


The Company’s exact total of 
Admitted Assets on December 
31, 1927, was $103,615,053.81, 
which was a gain of $12,901,- 
440.60 as compared to the total 








of Admitted Assets on Decem- 
ber 31, 1926. 


BANKERS LIFE COMPANY 


The Onward March Company 
GERARD S. NOLLEN, President 


Des Moines lowa 























OVER 30 YEARS OF INSURANCE SERVICE 


SUN LIFE INSURANCE 
COMPANY OF AMERICA 


HOME OFFICE BALTIMORE, MARYLAND 


The most liberal Ordinary Policies from age 10 to 
age 60. Insurance on men and women. Many 
unique policies; liberal Annuity contracts; sub- 
standard service to our full-time agents. 

Industrial Insurance from birth to age 65. 

THE ONLY NON-PARTICIPATING COMPANY IN THE HISTORY 


OF AMERICAN LIFE INSURANCE TO PAY VOLUNTARY DIVI- 
DENDS ON NON-PARTICIPATING ORDINARY POLICIES 


ASSETS OVER $7,000,000 
INSURANCE IN FORCE OVER $83,000,000 
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SECOND EDITION 


LIFE INSURANCE SIMPLY EXPLAINED 





By WILLIAM ALEXANDER 


Secretary of The Equitable Life Assurance Society 
of the U. S. 





Mr. Alexander has a nationwide reputation as a 
writer on Life Insurance, and speaks with author- 
ity. 

This, his latest book, will be useful to all classes 
of readers, and can be readily understood even by 
those who have had no previous knowledge of 
life insurance. 

It clearly explains the principles on which all 
sound life insurance rests, and describes the many 
important services that it renders to the public. 
It will have special value for those who are com- 
prised in the following categories: 

Business men who ought to have some accu- 
rate knowledge about this most important 
industry. 

Men and women who have capital for invest- 
ment. 

Managers who are responsible for the train- 
ing of soliciting agents. 


Agents who wish to give their important 
clients some idéa of the scope and value of 
life insurance, and the many ways in 
which it can be utilized. 


Banks, trust companies, writers, economists 
and philanthropists. 

Professors and teachers who are in charge 
of insurance classes. 

Public and private schools throughout the 
United States. 





CONTENTS 


I. A GENERAL SURVEY 
II. FounpDATION PRINCIPLES 
Ill. Tue Lire Insurance Company 
IV. Scope anp VALvuE or Lire INSURANCE 
V. Services RenpERED By Lire INsuRANCE 





[N. B. To enhance the value of this book for 
classroom use, Frank L. Jones, formerly State 
Superintendent of Public Instruction in Indiana, 
has prepared a series of LEssons (with appropri- 
ate QUESTIONS) based on this volume as a textbook.]} 


PRICES IN QUANTITIES 
Single copy....... $ 1.00 250 copies at 85c. .$212.50 
50 copies at 90c.... 45.00 500 copies at 80c.. 400.00 


N. B. Further reductions on orders for books for 
the use of schools, colleges and other educational bodtes. 
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TWO HELPFUL BOOKS FOR UNDERWRITERS 
By FREDERICK L. HOFFMAN, LL.D. 


Consulting Statistician, The Prudential Insurance Company of sun: 
Fellow Member of The American Association for the Advancement of Science; Mem- 


logical Society; 


Member American Seismo- 


ber Engineering Section, National Research Council; Member American Meteorological Society, etc. 


EARTHQUAKE HAZARDS AND 


INSURANCE 

(NOW READY) 
Now that earthquake insurance is being written by 
many fire insurance companies, the information 
given in the new book entitled EarrHquaKe Haz- 
ARDS AND INSURANCE, is of great and increasing in- 
terest to agents and others identified with companies 
writing such risks. 

Among the topics dealt with are Seismic Theor- 
ies: Data as to Earthquakes in various sections, in- 
cluding California, Montana, Oregon, The Eastern 
States, Japan, Great Britain, Porto Rico, Charleston, 
etc. Lists of earthquakes in recent years are pre- 
sented, and also chapters relating to Our Mobile 
Earth, The Theory of Earthquake Insurance, Earth- 
quake Insurance Practices, etc. 


EARTHQUAKE HAZARDS AND INSURANCE 


A book of 169 pages, contains the results of much 
research, and will prove a valuable aid to those seek- 
ing information upon this live subject. 


WINDSTORM AND TORNADO 
INSURANCE 


This excellent work covers its subject very fully 
and practically. It is invaluable for informing 
agents concerning 


WINDSTORMS AND TORNADOS 
and provides them with effective arguments to in- 
duce their clients to carry storm insurance on prop- 
erties located anywhere in the country. The eleven 
chapters discuss such subjects as Storms and their 
Occurrence; Causes of Storms; Typical Tornados; 
Destructive Storms; Wind and Hail Losses; 
Weather Bureau’s Tornado Records; Premium 
Rates; Experiences of Particular Companies; Tor- 
nado Insurance Experience; Cyclones and Hurri- 
canes, and Storm Experience by States. 
WINDSTORM AND TORNADO INSURANCE 

Contains 116 pages, including 20 illustrations, and is 
handsomely bound in full cloth. It will be found of 
exceptional service to companies and agents wish- 
ing to expand their windstorm insurance business. 


PRICES PRICES 
“ame Copy, $4.00 a Copy, $2.50 
12 Copies........ = 50 Copies........ $170 12 Copies SQ ascot $28. 50 Copies..... $106.25 
25 DD > “gipnietece nae eT 320 BB SS sas 56. 2 ec eratare 200.00 


THE SPECTATOR COMPANY 
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THE EQUITABLE CASUALTY 


THE UNUSUAL PROGRESS 
OF THIS COMPANY, IS 
PERHAPS, THE BEST 
RECOMMENDATION OF 
THE CALIBRE OF SERV- 
ICE IT RENDERS. 


AND SURETY COMPANY 


HAROLD R. CRONIN, President 
HAROLD SPIELBERG, Vice-Pres. and Gen. Mer. 


Court Square Building 
Lafayette St. New York City 














Field Annuals 


Insurance Directories 


for 


*Greater New York 

{New York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
oanies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


P. 0. BOX 617 LOUISVILLE, KY. 
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Casualty, Surety and Miscellaneous 








AVIATIONIINSURANCE 


Norman R. Moray Discusses Difficul- 
ties of Underwriting 


CITES INTER-STATE TROUBLE 


Companies Are Behind the Industry Be- 
cause of Lack of Experience, Says 
Executive 


In a certain sense it is true that insurance 
companies are lagging behind other forces 
which are helping to build the aviation indus- 
try of the country, declared Norman R. Moray, 
vice-president and general manager of the Hart- 
ford Accident and Indemnity Company, in an 
address before the New England Aviation Con- 
ference held under the auspices of the New 
England Council in Boston last week. That 
partial truth will soon pass into the realm of 
non-existence, however, since insurance com- 
panies are sincere in their desire to furnish the 
coverage that the growing aviation business 
needs. The only reason there has been any de- 
lay, is because of lack of data and experience 
on which to base forms of policies and pre- 
mium charges, inferred Mr. Moray. 

Speaking on “Insurance and Aviation,’ Mr. 
Moray reviewed the contingencies that con- 
front an insurance company in rating aviation 
hazards and discussed the flying company’s re- 
sponsibility for the death of the pilot and other 
employees; the extra-territorial difficulties in 
settling claims; the passenger hazards with their 
attendant inter-state difficulties; and the plac- 
ing of surplus lines of coverage. Elucidating 
this point, Mr. Moray said: 

There is yet another problem that must be 
solved by insurance companies. No well regu- 
lated insurance company can afford to have 
more than a certain amount at risk on one con- 
tingency. If a conservative, well-managed 
American company concluded to have at risk 
as much as $25,000 on one aeroplane and the 
aviation transportation industry is going to re- 
quire $500,000 or more insurance on one plane 
it means that the writing company must rein- 
sure or give over to other insurance companies 
nearly a half a million dollars of the risk. That 
presupposes the writing company obtaining the 
privilege of obligating other financial institu- 
tions to the extent of twenty times the amount 
it is willing to obligate itself. 


Dean of Utah Casualty Men Is Dead 

SALT Lake City, Utau., June 26.—George 
W. Peck, general agent here for the Fidelity 
and Casualty of New York for the past thirty 
years and connected with that company for 
nearly fifty in all, died at his home yesterday 
after a long illness. Mr. Peck was regarded 
as the dean of casualty insurance men in Utah. 
He was especially prominent here in personal 
accident and sickness and doctor’s malpractice 
lines and for many years had an extensive busi- 


ness. 


CENTRAL BUREAU RESULTS 
Uncollected Earned Premiums Amount to 
About $1,000,000 a Year in New York 


The Central Bureau has submitted to the 
State Insurance Department of New York a 
report covering the results of the first full 
month in which the casualty companies joined 
with the fire companies reporting under this 
system. The Bureau has control of the report- 
ing of uncollected earned premiums in the New 
York territory. The figures submitted are as 


follows: 
Unpaid 
Earned 
Items Premiums 
Fis€ COnigani€S:....o..0.<.0/e0 6. s:oc65:0 8,579 $37,096.77 
Casualty companies .......... 5,101 84,620.14 
NORRIE oes cacaneenmence ae 13,680 $121,716.91 


They indicate that the uncollected earned cas- 
ualty premiums in the New York territory aver- 
age about $1,000,000 a year. The total number 
of casualty items was but 37.3 per cent of the 
total number handled by the Central Bureau, but 
the total amount of unpaid earned premiums re- 
ported by the casualty companies was 72 per 
cent of the total, or $47,523.37 in excess of that 
reported by the fire companies. 


A. Duncan Reid Re-elected Chairman of 
Casualty and Surety Executives 


A Duncan Reid, president of the Globe In- 
demnity Company of Newark, was recently re- 
elected chairman of the Association of Casualty 
and Surety Executives. J. Arthur Nelson, pres- 
ident of the New Amsterdam Casualty Com- 
pany, Baltimore, was made vice-chairman of 
the executive committee and, in addition to Mr. 
Nelson, the incoming members of the execu- 
tive committee are: R. R. Brown, president of 
the American Surety, and William Brosmith, 
vice-president of the Travelers. 


Plate Glass Rate Reduction 
(Concluded from page 3) 


addition to this figure being only 5 per cent 
more than the rate allowed on burglary lines, 
their agents inspect and survey the risks and 
not only handle settlements and adjustments but 
take care of the company’s interests in salvage. 
Furthermore, the plate glass premium, in con- 
trast with many casualty lines, averages a small 
amount on each policy and the agent does a 
great deal more work, in proportion, for his 
35 per cent than does the broker for the 25 
per cent and no worries regarding adjustments. 

On this basis, it is alleged that if the com- 
missions are lowered, the local and general 
agents will be put in a position where it will 
not pay them to handle plate glass insurance 
and where it will be better to broker the busi- 
ness than to write it direct. 


29 


F. E. SPRAGUE PROMOTED 


Becomes Vice-President of Union 
Indemnity 


HAS BEEN WITH COMPANY SINCE 1920 


New Executive Is One of Youngest Senior 
Officials in the Business 

The Union Indemnity Company, New Orleans, 

has recently announced that Frank Ellsworth 

Sprague has been advanced to the position of 

vice-president of the company. Mr. Sprague 

has been superintendent of agencies in the home 





FRANK E. SPRAGUE 


office and will continue his duties in this capac- 
ity as vice-president. 

Frank Sprague’s rise in the Union Indem- 
nity Company has been rapid. He entered the 
surety department as an underwriter in 1920, 
just after the company was organized and soon 
rose to head of the contract bond department. 
Serving successively as assistant secretary, as- 
sistant vice-president and now vice-president, 
Mr. Sprague is one of the youngest senior in- 
surance executives in the country. Mr. Sprague 
was graduated with honors from the Engineer- 
ing Department of Tulane University in 1914, 
and served as captain in the Engineering Corps 
during the World War. 

W. Irving Moss, president of the Union In- 

demnity, in commenting upon Mr. Sprague’s 
promotion said: 
_ His advancement has been well merited and 
It 1s a source of great pleasure to the company 
that we are able to fill this position from with- 
in the organization with a young man who has 
grown up with the Union Indemnity. 
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A MONUMENT TO MISFORTUNE 


pote uncom pleted apartment house shown below represents 
the blasted hopes of a Los Angeles business man who ‘‘went broke’’as the” 
\ result of having economized at the wrong time, in the wrong way. 


§Briefly, the tale of this man’s 
misfortune is as follows: He 
had awarded the contract for 
his building to a construction 
firm which appeared to have 


when he took over the apart- 
ment house contract and the 


' strain of carrying three projects 


at the same time had exhausted, 


_his resources. §Immediately) 





the resources and 
iexperience nec- 
essary to insure| 
the completion! 
of the work. In) 
view of its ap- 
parent financial} 
strengthand past! 
record, there- 
fore, the owner; 
decided to save 
himself some 
money by not re- 








quiring the construction com-— 
pany tofurnish aContractBond. 
§Foratimeall went well: Then, 








following his! 
ifailure the cond 
jtractor's labor-;| 
‘ers and material 
men filed liens! 
against his cli-| 
ents’ properties; 
ito recover the' 
|money due them, 
for their services.’ 
‘As the first two 
contracts had. 
been let under. 


 ContractBondstheliensagainst 


those buildings were promptly 
discharged by the surety com- 





Sne day, the ; 


pany which} 








wner awoke 







iens amounting 
o several thou- 


to find his | 
ontractor in | 
ankruptcy and | 


| 
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and dollars filed 





THIS BOOK WILL HELP YOU 


Athoroughknowledge ofthe goodshe has forsale isthe basis 
of every salesman’s success. To insurance and surety agents 
who would like to increase their knowledge of Contract 
Bonds, the F & D will be glad to send a booklet containing 
the most comprehensive and instructive discussion of this 
subject ever published, entitled ‘The A BC of the Con- 
tract Bond’’. Please address the Production Department. 


|had bonded, 
| the contrac- 
| tor, The third 
| owner, however, 
being unable to 
raise enough) 








| 
| 
| 





! cash to. pay the 





gainst his uncompleted building. §It 
vas the old, old story—the contractor 
ad been too ambitious. He had al- 
ready had two large jobs under war 


claims against his property, was finally} 
forced tosell hisuncompleted building 
at a price which represented a crush-; 
ing loss. §j Need we point the moral?! 


FIDELITY AND DEPOSIT COMPANY 


bee and SURETY BONDS 


OF MARYLAND 
BALTIMORE 
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JEFFERSON AUTO MUTUAL LICENSED 
IN NEW YORK 


Will Take Over Business of Lincoln Auto 
Mutual Casualty 


In licensing the Jefferson Auto Mutual Cas- 
ualty Insurance Corporation, the State Insur- 
ance Department of New York has announced 
that the company will be authorized to take 
over the business of the Lincoln Auto Mutual 
Casualty Corporation which is now in liquida- 
tion, and that certain restrictions as to the writ- 
ing of taxicab fleets would be discontinued. The 
statement by the department is as follows: 

This is to advise you that the Jefferson Auto 
Mutual Casualty Insurance Corporation will be 
licensed to transact automobile liability insur- 
ance beginning July 1, 1928. This company has 
been organized by and for the benefit of owners 
of taxicab fleets and its quota from July 1 to 
December 31, 1928, has been fixed at 1000 cabs. 

The Jefferson Mutual has been organized by 
the same interest which was in control of the 
Lincoln Auto Mutual Casualty Corporation and 
in order to restore to this concern the cabs 
which were insured by it at the time the Lin- 
coln Mutual was taken over for liquidation in 
November, 1927, the following rulings are here- 
by promulgated: 

1. The Jefferson Mutual is authorized to ac- 
cept pro rata the taxicabs which were insured 
by the Lincoln Mutual at the time of its liquida- 
tion in November, 1927. 

2. The Jefferson Mutual is authorized to ac- 
cept pro rata at the authorized rates such fleets 
which are now insured by other companies at 
excess rates. 

3. In so far as the above taxicabs are con- 
cerned the rules regarding short rate cancella- 
tions and short rate writings are suspended for 
the month of July. 

4. Beginning with July 1, 1928, the practice 
of excluding fleets from authorized quotas will 
be discontinued. 

Items 1 and 2 above apply only to those taxi- 
cabs which the owners voluntarily desire to 
transfer to the Jefferson Mutual. Where in- 
dividual cabs are concerned there is no ob- 
jection to the substitution of fleets by mutual 
agreement between the Jefferson Mutual and 
the company insuring such individual cabs. 


Manufacturers’ Casualty Approves Capital 
Increase 

The directors of the Manufacturers Casualty 
Company of Philadelphia have approved the in- 
crease of the capital from $1,000,000 to $2,000,- 
000. As noted in Tue Spectator of January 
12 the directors had submitted such a proposi- 
tion to the stockholders of the company. It was 
then stated that the new stock would not be 
issued immediately. The plan provides for an 
issue of 100,000 shares of a par value of $10 
each to be allotted share for share to the stock- 
holders of record on September 1 at $30 a 
share. The Manufacturers Casualty is allied 
with the Manufacturers Fire Insurance Com- 
pany of Philadelphia writing automobile lia- 
bility and workmen's compensation insurance. 








| “The Insurance Man’s Restaurant” 


(46 GOLD STREET 


| Between Fulton and John Streets 
| New York City Phone Beekman 9991 

















INDUSTRIAL ACCIDENTS 





Travelers Survey Shows 98 Per Cent 
Are Preventable 





ONLY 10 PER CENT RESULT FROM 
PLANT CONDITIONS 





Cost of Loss Is Estimated at $10,000,000,- 
000—Causes of Mishaps Analyzed 

Ninety-eight per cent of the industrial acci- 
dents now occurring in the United States are 
found to be preventable according to an 
analysis of 12,000 cases taken at random from 
the closed-claim files of the Travelers Insur- 
ance Company, Hartford, and 63,000 other cases 
taken from the records of plant owners. 

Through an investigation of actuarial records 
and of engineers’ reports, and with the co-opera- 
tion of employers, it has been ascertained that 
88 per cent of all industrial accidents can be 
prevented through the enforcement of proper 
safety rules and that only 10 per cent result 
from improper physical conditions in plants. 

Unpreventable accidents constitute only 2 per 
cent of the total number which are taking the 
lives of more than 20,000 people a year, and 
costing people in this country an additional ten 
billion dollars annually in the price they pay 
for the necessities of life. 

In determining the basic accident causes of 
industrial mishaps, the analysis separates the 
factors according to supervisory or physical 
conditions. Under the heading of “supervisory” 
the seven basic causes are enumerated as faulty 
instruction, inability of employee, poor dis- 
cipline, lack of concentration, unsafe practices, 
mentally unfit and physically unfit. Likewise, 
under the heading of “physical conditions” the 
seven major factors are listed as including 
physical hazards, poor housekeeping. defective 
equipment, unsafe building conditions, im- 
proper working conditions, improper planning 
and improper dress or apparel. The point is 
emphasized that reduction of accidents can come 
only through knowledge of basic accident causes, 
and that such prevention work is a science. 

The analysis concludes with the thought that 
recognition of basic accident principles within 
a period of a few years will make possible a 
reduction of 50 per cent in the industrial-acci- 
dent frequency in the United States, and inci- 
dentally will result in an estimated saving of 
five billion dollars annually in accident costs 
which at present are borne by the employer and 
finally by the public. 


TO OPEN PACIFIC COAST OFFICE 
General Reinsurance Puts Robert B. Crof- 
ton in Charge as Manager 
The General Reinsurance Corporation, New 
York, will open a Pacific Coast branch office 
in the Russ Building, San Francisco, on July 2. 
The branch will be in charge of Robert B. 
Crofton who has recently been appointed Pacific 
Coast manager for the Corporation. Manager 
Crofton has been special representative for the 
General Reinsurance, has been located at Los 
Angeles and is a thoroughly experienced casu- 

alty reinsurance executive. 


31 








SOUTHERN SURETY TO COLLECT 
Federal District Court Favors Company in 
Carnegie Trust Company Case 

Des Mornes, Iowa, June 23.—After a long 
drawn out legal battle the United States Cir- 
cuit Court of Appeals, in session at St. Paul, 
has sustained the decision of the Federal Dis- 
trict Court in the case of the Southern Surety 
against a number of other companies, involved 
in the reinsurance of the depository bonds on 
funds in the defunct Carnegie Trust Company 
of Carnegie, Penna. 

The case began when the Carnegie Trust 
Company closed its doors on April 27, 1925. It 
had been the official depository of Alleghany 
County, Penna. In 1924 the Southern Surety 
Company had written a depository bond for 
Allegany County, guaranteeing it against loss 
of $1,100,000 deposited in the Carnegie bank. 
The Southern Surety Company, in turn, rein- 
sured $1,000,000 of this amount with the nine- 
teen other companies. 

When the bank closed, the Southern imme- 
diately settled for the full amount of its guar- 
antee, $1,100,000. It then called upon the rein- 
suring companies for settlement of their risks. 
Six companies settled soon after. 

The other thirteen banded together and re- 
fused settlement, pleading that the bond was 
written when the bank was already insolvent, 
that the Southern Surety Company knew this 
condition and did not acquaint them with the 
facts. Suit was brought against them on May 
11, 1926. 


SOUTHERN 
SURETY CO. 


Home Office, Des Moines, Iowa 














Statement as of 
December 31, 1927 


(Condensed from Statement of 
U. S. Treas. Dept.) 


Admitted Assets....... $8,857,801 
Ss 5h6 ec Baeues . 1,200,000 
en ee 1,409,037 


Fifteen Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents. 





We Solicit and Write: 
Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 

Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 
Credit Insurance 














Let the Southern Serve You 


cecoeial 
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The Employers’ 


Liability Assurance 
Corp., Ltd. 


The Employers’ Fire 
Insurance Co. 


American Employers’ 


Insurance Co. 


SAMUEL APPLETON’ BUILDING 
110 Milk Street, Boston, Massachusetts 


Practically every form of Insurance 
except Life 


SUDDEN... Startling .. . the 
accident that has been lurking 
‘round the corner takes you 
unawares. 


While you are dazed and bewil- 
dered the unpleasantness and 
expense that follow come to in- 
crease your troubles, ten-fold. 


UNLESS — 
the insurance man who serves 
you has made certain that your 
policy covers just such an 
emergency 


UNLESSj— 
he is ‘‘on the job,”’ ready to fill 
in the breach, to keep you from 
unnecessary trouble. 


UNLESS — 
your policy carries the name of 
such dependable companies as 
The Employers’ Liability As- 
surance Corporation, Ltd., the 
American Employers’ Insur- 
ance Company, or The Em- 
ployers’ Fire Insurance Com- 
pany, comprising The Em- 
ployers’ Group. 
When you deal with The Em- 
ployers Group you may be cer- 
tain that the man who directly 
serves you will plan your insur- 
ance to protect you from the in- 
convenience of needless trouble. 


The above is the message which The Em 
Ployers’ Group is giving the insuring public 
ugh the media of national magazines. 

Agency connections with The Employers’ 
Group are still available for the competent 
insurance man. 





PROTEST COMPULSORY 
AUTO LIABILITY BILL 





St. Louis Service Drivers Charge Pro- 
ponents With Bad Faith 





HINT OF LEGISLATIVE BRIBERY 





Business Agent Says $5000 Was Offered 
for Union Subscriptions 

Sr. Louis, Mo., June 25.—The Service Car 
Drivers Union of St. Louis, Mo., which claims 
a membership of 331, at a meeting held in 
Unity Hall, protested against Alderman Wil- 
liam Otto’s bill for compulsory liability insur- 
ance for service cars operated on the city’s 
streets. The measure has been reported favor- 
ably by the Legislative Committee of the Board 
of Aldermen. 

William J. Cronin, business agent for the 

Union, led the attack on the Otto bill. He 
charged members of the aldermanic commit- 
tee with bad faith in its report. 
Mr. Cronin also asserted that an attorney 
had promised him $5000 if the members of the 
Union would subscribe for insurance in a pro- 
posed mutual company, but he refused the offer. 
He also asserted that there has been no evidence 
of public demand for service car insurance, but 
that certain special interests wanted it. 

Harry J. Cantwell, counsel for the Union, 
assured the members that the Otto bill is 
class legislation and therefore, unconstitutional. 

The Union members appeared at the Board of 
Aldermen meeting in the City Hall on June 22 
to express their joint disapproval. 

There are two other measures for the regu- 
lation of service cars now pending before the 
aldermen. One bill, introduced by Alderman 
Waldman, requires the service car owners to 
provide surety bond protection for patrons while 
the stand measure is sponsored by the St. Louis 
Safety Council and provides for either liability 
insurance, a surety bond or a sufficient showing 
of financial responsibility on the part of the 
car owner. 


Amount of Accident Policy Carried by 
Mexican Good-Will Flyer Was $25,000 
The accident insurance policy carried by 

Emilio Carranza, Mexican good-will flyer, on 

his recent flight from Mexico City to Wash- 

ington, D. C., was for $25,000. The flight and 
the fact that insurance was carried were noted 
in THE Spectator of May 31. The policy, 
written by Barber & Baldwin, Inc., was issued 
by the Independence Indemnity Company of 
Philadelphia. 


Transportation Group Has Aviation De- 
partment at Chicago 

Auer, Inc., of Milwaukee, recently appointed 

western manager of the aviation division of the 

Transportation Insurance Company and _ the 


Transportation Indemnity Company of New 
York, with headquarters at Chicago, will not 
as a result close its agency office in New York. 
The transportation companies wish their West- 
ern aviation department to be conducted at 
Chicago. 


WANT FORMS STANDARDIZED 
New York Brokers Urge Uniformity in 
Casualty Contracts 
According to the General Brokers Associa- 
tion of Metropolitan District, New York, one of 
the most vexatious problems the broker has 
to contend with is the lack of uniformity in 
casualty policy forms. This condition consti- 
tutes an obstacle to the intelligent functioning 
of the broker, since it is self-evident that no 
broker can, or has the time, to read studiously 
and searchingly every casualty policy that goes 
out of his office. One company’s burglary pol- 
icy warrants that there has been no previous 
declination of cancellation for the past year; 
another warrants two years; another three 
years; another five years. and still another 
goes back to Adam! This unwarranted conflict, 
of which the public is blissfully unsuspecting, 
automatically vitiates a considerable number of 
policies that are treasured in a mistaken sense 
of security; and, in addition, it creates an un- 
fortunate number of opportunities for eventual 

denials of liability. 

A committee of this Association has long 
urged upon the Committee of Casualty Man- 
agers that uniform casualty forms would be 
a distinct improvement over the existing m/‘s- 
cellany which now constitutes a handicap to 
the broker, and, worse thar that, to the insur- 
ance public. 


Wisconsin to Investigate Case of Un- 

licensed Writing 

Maprison, Wis., June 24—Milton A. Freedy. 
Commissioner of Insurance, was advised this 
week by Attorney-General John W. Reynolds 
to begin action against the Inter-Ocean Casualty 
Company of Cincinnati, for violation of Wis- 
consin’s insurance laws. 

Commissioner Freedy informed the attorney- 
general that this company, whose license to 
transact business in Wisconsin expired March 
1, 1928, but was not renewed, had accepted in- 
surance solicited by H. L. Bice of its Cleveland 
office, who lacked a license to do this work. A 
penalty of $500 for each such offense proved 
was noted by the attorney-general, informing 
the insurance department. 
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NATIONAL 
CASUALTY 





ARE YOU MAKING PROGRESS? 


If not would you like to know why 
NATIONAL CASUALTY Salesmen forge 
ahead continually? A post card inquiry will 


0. 

We have a complete line of Commercial, 
Industrial, Group and Deferred Payment Ac- 
cident and Health policies. A connection with 
this company may be the turning point in 
your life. 


NATIONAL CASUALTY CO. 
Detroit, Mich. 
W. G. CURTIS, Pres. 
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INDIANA COMMISSIONER ON COMPUL- 
SORY AUTO INSURANCE 
Stresses Impossibiilty of Legislating Hon- 
esty and Intelligence Into Mankind 
FRANKForT, Ky., June 26—In a recent ad- 
dress, Clarence C. Wysong, of Indiana, Insur- 
ance of that State, 
compulsory automobile liability insurance said: 
Honesty, intelligence and financial standing 
cannot be legislated into mankind. The mo- 
ment the State demands that a citizen carry one 
kind of insurance, then the long march has 
started and if it be logical to demand that in- 
surance of one kind be carried, then it is just 
and proper that it be carried upon every risk 
and liability and there would be no end to the 
kinds of insurance that we must carry. In 
the face of such a demand it is obvious that if 
the people were compelied to carry insurance 
upon each and every liability for which the 
average man might be held, then the next de- 
mand would come from the people that this 
immense risk be underwritten by the State and 
that the cost thereof be paid by the people as 
a whole in the form of taxes for this purpose. 
As a result we would have an automobile fund, 
a public liability fund, a fire fund, a sick and 
accident fund, a life fund, and all other funds, 
so that the individual would be lost sight of; 
incentive for thrift would be wiped away; the 
government would be in business and the ideals 
of our national structure would be swept away. 
A copy of the statement was received here 


Commissioner discussing 


by the insurance department. 


PHILADELPHIA TAXIS MUST INSURE 
Failure to Carry Liability Coverage Will 
Forfeit Licenses 

PHILADELPHIA, PENNA., June 26.—Taxicab 
operators, and-especially independents who have 
been chief violators of the law, must carry lia- 
bility insurance or else they will be forced to 
give up their licenses. Public Service Commis- 
sioner Benn so informed fifty independent oper- 
ators at a hearing held in City Hall. The cab- 
men were obliged to appear before the commis- 
sion in connection with a State-wide checkup 
on independent cab operators who have failed 
to comply with the ruling requiring taxi oper- 
ators to carry insurance. 

Commissioner Benn announced that the rul- 
ing is being disregarded by small independent 
operators and that the commission is deter- 
mined that its regulations be observed. The 
ruling calls for a taxi operator to carry $5000 
insurance for one cab and $10,000 for two or 
more cabs. 


Erect Flagpole in Honor of George E. 
McNeill 

A sixty-foot flagpole and flag, surrounded 
by a handsome bronze fence and bronze tablet 
suitably inscribed, were recently presented to 
the town of Amesbury, Mass., by Chester W. 
McNeill, Walter L. McNeill and Mrs. Bertha 
L. Mitchell, children of G. Leonard McNeill, 
former president of the Massachusetts Acci- 
dent, in memory of their grandfather, George 
E. McNeill, the noted labor leader of his day 
and the founder of the Massachusetts Accident 
in 1883. The presentation speech was made by 
Chester W. McNeill, president of the Massa- 
chusetts Accident, the tablet being unveiled and 
the flag unfurled by Robert L. McNeill and 
Doris A. McNeill. 


MICHIGAN “STRAFES”’ 
MAIL-ORDER CONCERN 


Activities of Des Moines Mutual 
Under Fire 


COMPANY NOT LICENSED IN 
WOLVERINE STATE 


Sales Appeals to Newspaper Editors Em- 
bodied Special Offers 

LANSING, Micu., June 24—Among _ the 
classes to which a special appeal through the 
mails is being made by the Union Mutual Cas- 
ualty of Des Moines, Ia., which has recently 
been under investigation of the Michigan de- 
partment because of its extensive mail order 
operations in this State where it is not li- 
censed, are editors of the leading newspapers 
of the State. This was disclosed recently when 
the insurance department began preparations for 
a publicity drive against unauthorized insur- 
ance organizations of all sorts. 

There is some belief that the Des Moines 
mutual may have had the department's move 
in mind when it began circularizing the men in 
whose hands the company’s reputation in this 
State might be considered to lie. A thorough- 
going compliance with requests for publicity by 
department officials would undoubtedly ruin the 
business of any mail order carrier, it is be- 
lieved, and it is thought possible that the offer 
of unusually cheap insurance to editors might 
have been deemed a protective step by the 
Union Mutual management. 

The special offer to editors is a policy cov- 
ering all occupational and recreational disabili- 
ties, including aviation, at a premium of $4 per 
quarter. The policy is supposed to pay a benefit 
of $100 monthly, with special benefits for hos- 
pital confinement, $5000 for death or total dis- 
ability, and $5000 to be paid the assured upon 
the accidental death of the beneficiary while 
traveling. 


The circular letters, signed by William Shulz, 
Jr., president of both the Union Mutual Casu- 
alty and Union Mutual Life companies, include 
¢estimonials from various professional men and 
contain the statement: “Fully authorized to 
write disability insurance by mail in the United 
States and Canada.” Some of the editors are 
wondering what authority has granted the Mu- 
tual these broad powers in view of the deter- 
mined opposition of the Michigan insurance de- 
partment to the operations in this State of the 
Iowa concern. 


Massachusetts Bonding Agents Meet 

Boston, Mass. June 26.—From North, East, 
South and West the agents of the Massachu- 
setts Bonding are pouring into Boston this week, 
their ultimate destination being the New Ocean 
House, Swampscott, where the twentieth Anni- 
versary is being observed. The program, which 
starts Thursday, consists largely of entertain- 
ment, in as much as it represents a reward for 
those agents who have been competing since last 
October in a contest which closed May 31. The 
entire home office staff will join with the agents 
on Friday in an all-day outing which will be 
held at Salem Willows. The official ban- 
quet to be held this evening will be the most 
important feature of the convention. Promi- 
nent among the speakers of this occasion will 
be Congressman Charles L. Underhill, William 
S. Youngman, treasurer of the Commonwealth, 
and Wesley E. Monk, Massachusetts Insurance 
Commissioner. Representatives from the official 
staff of the company who will also speak are, 
James J. Phelan, chairman of the finance com- 
mittee; W. Burl Schmidt. general agents’ rep- 
resentative, and Wallace J. Falvey, branch of- 
fice representative. The president, T. J. Falvey, 
will preside, and give the official welcome, Dr. 
John F. O’Brien, consulting physician of the 


company, acting as toastmaster. 








EXC 





84 William St. 


THE 


| INSURANCE COMPANY 
| OF AMERICA 
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Pan-American Service Includes 


Educational Course 
Individual Sales Planning 
Aid in Organization and Business Building 


Unexcelled Policies—Life, Group, Accident and 
Health 


We have a few General Agency openings for men not 
presently attached. 


Address 


E. G. Simmons, Vice-President and General Manager 


Pan-American Life Insurance Co. 
NEW ORLEANS, U. S. A. 
Crawford H. Ellis, President 











PROMINENT PATRONS OF LIFE INSURANCE 
NUMBER OF THE SPECTATOR 
Lists about 13,000 names of large policy holders, 
with amounts carried of $50,000 and upward. 
Arranged alphabetically by city and state. 
Contains endorsements of life insurance by 
SIX PRESIDENTS of the UNITED STATES 


with their portraits 
Also presents favorable opinions on life insurance by 


PRESIDENT COOLIDGE, CABINET MEMBERS 
and GOVERNORS and Ex-GOVERNORS of STATES 
with PORTRAITS 


PRICE, $1.00 


Discounts on quantity orders 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE 
CHICAGO 


135 WiLttAM STREET 
NEW YORK 














Provident Mutual 


Life Insurance Company of Philadelphia 
Pennsylvania Founded 1865 * 


Since premiums were much reduced January 1, 
1927 the average premium per policy has been 
increased owing to a larger average policy. 


The new dividend scale, in effect January 1, 
1928, shows on the average a greatly reduced 
cost to the policyholder, which should enable 
the Provident agent still further to increase 
his production and the size of the policy sold. 











FIRE 
AUTOMOBILE 
$$ 
Admitted Assets Jan. 1, 1928 COMBINATION 
—r N $7,775,789.38 ONTRACTS 
THER “3m 
or LIFE 
iF E HEALTH 
L ACCIDENT 
QNE poticy 
; NE © REmMiIUM 
—PAYS— 
INSURANCECO. DOUBLE DEATH 
Northern Life Building BY ACCIDENT 
SEATTLE, U.S.A. Loss of a Feet, 
, : ; nen ~*~ poe 
D. B. MORGAN HOME OFFICE, SEATTLE, U.S.A. s 
President Reliable Representatives Wanted | Suqniy, (ndemalls 


Thursday 





Good territory available in Texas and 
Oklahoma to Agents who can qualify as 
to character. 


SOUTHERN UNION 
Life Insurance Co. 


of 
Fort Worth, Texas 
JAS. L. MISTROT, Pres. TOM POYNOR, V.-Pres. 


— 
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THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 


ESTABLISHED 1869 


LONDON GUARANTEE & ACCIDENT CO., LTD. 
HEAD OFFICE, 55 FIFTH AVE., NEW YORK 
C. M. Berger, United States Manager 

















E. W. Lang, Resident Manager, 90 Maiden Lane, New York 


PUBLICATIONS OF C. & E. LAYTON 


The undersigned are sole agents in the United States for the old estab- 
lished publishing house of Charles & Edwin Layton of London, England, 
whose long list of publications on fire, life, marine and other branches of 
insurance embrace the most valuable and standard treatises on these sub- 
jects. 























SEND TEN CENT STAMP FOR CATALOGUE. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 




















WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Experimente, chance for promotion. 

FEDERAL CASUALTY COMPANY - - = DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 

Sold by—DETROIT CASUALTY COMPANY - = DETROIT, MICH, 

(Same Management as Federal Casualty Company.) 











NoRTHERN INSURANCE Co. 


OF NEW YORK 
83 MAIDEN LANE NEW YORK 
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Three Steps to Success 


By Witittram C. Morton 


There are three steps that every debit man 
must take if he expects to make a success; and 
success cannot be attained unless these three 
steps are taken. Of course a sale may be 
occasionally made without consciously taking 
them, but if it is a permanent sale—that is if 
the business stays on the books—it is absolutely 
essential that they be made. It must be borne 
in mind that “the business that pays is the 
business that stays.” There is nothing to be 
gained by a debit man going out and writing, 
say, two dollars’ worth of industrial business 
unless it stays on the books. When a policy 
lapses soon after it has been put on the books, 
everybody loses, including the agent, the in- 
sured and the company that: goes on the risk. 
Only persistent business is really worth while. 
The debit man should, therefore, as nearly 
as possible, avoid getting too much business 
by the “high pressure” method. Insurance 
bought under too much duress will always be 
short lived. 

There is only one way that I know of to 
sell any kind of insurance that will stay “sold” 
and that is to take the three steps which I now 
propose to outline, the first of which is: 


SELL YOURSELF 

Selling yourself is the first step. It is abso- 
lutely necessary that the agent make the right 
kind of impression, because if he does not, a 
sale will be absolutely impossible. By selling 
himself to his prospects I mean that he must 
create within the prospect a feeling that he 
(the prospect) is dealing with an honorable 
and upright gentleman. People must have con- 
fidence in the seller before they will become 
buyers. No person wishes to buy anything 
from any individual unless he has full con- 
fidence in that person. 

There are three ways by which this may be 
done. The first one is to tell the truth. Tell 
the truth about yourself, your company and 
your contracts. Be open and .above-board 
Never make a statement that you would not 
be willing to be put to the severest test. Do 
not make wild statements. Tell the truth and 
nothing but the truth. Everything is to be 
gained by a course of this kind and nothing 
is to be lost. Do not make any statements about 
your contracts or your company which they 
have not authorized you to make. Bear in 
mind always that you are the agent of both 
the company and the prospect. You therefore, 
have a double duty to perform. Before any 


physician will prescribe for a patient, he must 


first make a diagnosis and then he knows what 
is best for him. Likewise in insurance. Un- 
cover the needs, and then it will be an easy 
matter to fill them as you find them to exist. 
If after the necessary information has been 
secured it is discovered that the prospect does 
not need industrial insurance, sell him an ordi- 
nary policy. On the other hand, if it is found 
that he is in the industrial class, fill his needs 
accordingly. 

The second way of creating confidence is to 
show him that you are his friend. The fact 
that you are his friend will have been discov- 
ered by him if you have been honest with him. 
If you have been found to have misrepresented 
some fact which he has discovered, he knows 
that you are not his friend. This should cause 
the debit man to think twice before speaking 
once. Let him know that it is not the mere 
commission that you are working for, but that 
you are endeavoring to help him to help himself. 
Stress the fact that he and his family are the 
ones who will eventually be the better off by 
availing themselves of the service which you 
propose to render them. If you do this prop- 
erly they will see that you are a real friend, 
and confidence will be established. 

The third way of creating confidence and, 
therefore, enabling you to sell yourself to him 
is by referring him to those of his neighbors 


who are already your policyholders. Your 
motto in such cases might well be: “Ask 


Your Neighbor.” Refer perhaps to some of 
his closest friends who are already your pol- 
icyholders. Call them by name. Tell what 
insurance they already have and what it means 
to their comfort and happiness. By doing this, 
you are really getting next to him. If you 
do this as you should, he begins to reason that 
if Mr. So and So has found you to be all right, 
you evidently are trustworthy. The result of 
the method is that you have created a con- 
fidence that means by interpretation that you 
have sold yourself to him. 

One of the most successful insurance men 
that I know can attribute his success to nothing 
else than the fact that he literally sells him- 
self to every person with whom he comes in 
contact. He never has a conversation with 
any person but what he indelibly impresses him 
with his merits as an agent and a man. He 
becomes a life-long friend, and if he does not 
take any insurance himself, he perhaps knows 
of others who do take it. The amount of 
business you get in this way is enormous. 
People may buy insurance occasionally from 
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an agent who has not thoroughly “sold” him- 
self, but if they do it means that it will be 
almost a miracle if they give any more busi- 
ness to him or his friends. I really and truly 
believe that the agent who actually sells him- 
self will have very little difficulty in taking 
the other two steps which I have in mind, the 
second of which is: 


SELL THE CoMPANY You REPRESENT 

Whenever any debit man leaves a prospect, 
whether or not a sale has been made, two 
things should have been indelibly impressed 
upon him, and the first is: “I have just been 
talking with Mr. So and So, who knows his 
business thoroughly,” and the second impres- 
sion is that he represents: “The best life in- 
surance company in the world.” Then every 
time he sees you or hears your name men- 
tioned, the very thing he thinks of is that 
you are the efficient agent who represents the 
best life insurance company in the world. Then 
if he hears the name of your company men- 
tioned, the first thought he has is of you, the 
agent. In other words, when he thinks of 
one, he thinks of the other. The two become 
synonymous. 

The best way to sell your company to the 
public is to boost your company’s merits in- 
stead of magnifying the so-called demerits of 
your company’s competitors. Nothing is to 
be gained by knocking other companies and 
much could be lost. Boost your own company. 
Tell about how well it pays its claims—and 
how much it has paid in claims since it was 
organized. Stress the fact that, when a legiti- 
mate claim is made, your company always 
pays it promptly. What would-be insurers are 
interested in is whether or not their claims 
will be paid if it becomes necessary. They do 
not wish to throw their money away because 
they want to be assured of investing their 
money safely. 

You should have at your finger tips, ready 
for repetition at any moment, all the statistical 
matter necessary to convince them that you 
represent a good, strong, conservatively man- 
aged, well-directed, and efficient insurance or- 
ganization whose motto is “service that serves.” 
Every debit man should make boosters of all 
his policyholders, who will then tell about how 
well satisfied they are and how glad they are 
to have him as their insurance man. In fact, 
if they appreciate him as they should, they 
will be glad to speak a good word for him 
and his company. Selling a company to the 
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public is very much the same as selling one’s 
self. Both are handled in precisely the same 
insurance man is a_ mis- 


manner. Every 


sionary. 


And as every missionary in religion has a 
gospel to proclaim, so should the insurance 
salesman proclaim the glad tidings of insur- 
One of the very first questions that is 


always asked these days when a man dies is: 


ance, 


“How much life insurance did he carry?” The 
second, which is almost the same thing is: 
“Was he in very good shape when he died?” 
They both, in reality, mean the same thing 
because a man is not in good shape these days, 
as a general thing, unless he is amply insured. 
We are all getting to realize that more and 
more. By 
portunity the glad tidings of the particular in- 
surance that you are selling and how well your 
company is equipped to render just the ser- 


all means proclaim at every op- 


vice that you are trying to render. People will 
boost a company just as quickly as they will 
an individual when they have once been con- 
vinced that you are trying to render a real service. 
I frankly believe that it is easier for any one 
to boost than to knock, but people will do 
either if the occasion demands it. The burden 
of the debit man’s talk should be about what 
his company is equipped to do and, in fact, 
what it is already doing. When the agents 
of all companies learn this lesson it will be a 
comparatively easy matter for them to work; 
then the third step will be an easy matter also. 
The third step is: 


SELL THE IDEA OF INSURANCE PROTECTION 

This day and time the agents least job is 
that of selling the idea of protection because 
practically every man who is worth while at 
all is convinced that insurance is an absolute 
It is no longer, to say the least of 
it, necessary to convince people that 
ance is all right. They already know that. 
You may have to sell yourself and your com- 
pany in order to get them to take the protec- 
tion you wish them to buy, but there are not 
very many people to-day who have to be sold 


necessity. 
insur- 


the idea of insurance being necessary because 
they are already convinced. 


But there will be people, occasionally, to 
whom the idea of insurance protection must be 
sold and this is not a very difficult proposition 
because there are so many things on your side 
and none on the other. In selling the idea of 
the value or necessity of insurance, perhaps the 
following thoughts may be of interest: 


Life insurance offers interest, 
dividual industry, protects and pays when pro- 
tection and payment are most needed. From 
the standpoint of investment there are but few 
that offer the same returns from an interest 
earning viewpoint as does life 
Search the entire field of investments and can- 
dor compels but one answer and that is that it 
is a gilt edge investment. It requires individ- 
ual industry and therefore, individual respon- 
sibility. There is no time when money could 
be more opportune than when death has entered 


incites in- 


insurance. 


a household. There are thousands of cases on 
record when nothing but an industrial policy 
stood between the insured at his death and Pot- 
ter’s Field. For this, if for no other reason, 
it is worth while. 


Life insurance educates orphans, endows 
widows and emancipates a man from the criti- 
cism of not looking out for himself and family. 
Any ,kind of criticism is bad enough, but I 
verily believe the kind that hurts the most is 
to have it said after a man has quit the walks 
of life, that he did not look out for his wife 
and children. When you have occasion to do 
so, ask your prospect point blank: 
you would not wish such a statement to be made 
about you after you are dead and gone, would 
Then answer the question for him. 
Knowing that he would not, proceed to show 
him how you may help him to some time avoid 
just such criticism after he has departed this 
life. Stress the fact that society demands that 
every man protect his loved ones and unless this 


“Mr. Brown, 


you?” 


is done any criticism will be deserved. 


If no other reason will put it over, it should 
be stated that some folks are so constituted that 
they must impose upon themselves a duty, and 
life insurance imposes that duty. The very 
moment you receive a life insurance policy of 
any kind, you have fulfilled a duty and created 
an estate. It should be broadcast from one 
end of the world to the other that it is the 
duty of every individual to protect those depend- 
ent on him for their welfare and wellbeing. 
Drive that thought home, with the many uses 
to which insurance of to-day may be used, and 
I am sure that there will be no question about 
your success as a debit man. Remember the 
three steps as outlined: 

First: Sell yourself. 

Make your presence felt and your mission 
known everywhere. 


Second: Sell your company. 


Talk it up rather than talk down a competitor. 
Third: Sell the idea of insurance protection. 


Practice makes perfect. Repeat again and 
again the fundamental reasons for life insur- 
ance. Keep on repeating. It pays. 

These three steps will lead a debit man to 
success. 


Life Insurance Simply Explained 

William Alexander’s latest book, published 
by The Spectator Company, contains explana- 
tions with which every agent should be familiar. 
It does more than this. It tells of the scope 
and value of life insurance and how it can be 
made attractive to those who need insurance 
protection. Consequently, while it is an excel- 
lent book for the general public and for scholars, 
it is one of the most important of the many 
books written for the instruction and guidance 
of agents. 


This book, which costs only $1.00, should be 
in the library of every ambitious life under- 
writer. 
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That Dotted Line! 

There is one man who, wherever he goes, al- 
ways gets a welcoming hand—he’s the man who 
delivers the goods! 

He has one very important characteristic— 
whatever he starts—he finishes! 

All the preliminary work is wasted—except 
as practice for the worker—unless it results in 
a signature on the “dotted line’—and that goes 
for life, generally! 

The “dotted line” is man’s best friend. 

Every successful investment—every payment 
on a life insurance policy—every profit made on 
a real estate deal—started with a signature on 
a “dotted line.” 

Not a single one of the benefits which life 
insurance can bring to the prospect and his fam- 
ily will be available unless he starts them off 
by a signature on the “dotted line.” 

“The dotted line” is the open door to oppor- 
tunity—for the prospect and for the salesman. 

Never close any interview no matter what 
trend the solicitation has taken—without giving 
your prospect the chance to sign on the “dotted 
line.” 

It gives the opportunity for action and you 
always have a “fifty-fifty” chance that the ac- 
tion will be in your favor. 

It’s the shortest and most important sentence 
im all your solicitation—and the only one that 
brings action—and all the benefits which foliow 
it— 

“Sign Here!” 

The man who gets the signature “On the dot- 
ted line” is the man who delivers the goods! 


—Colonial News, Colonial Life Insurance Company 
of America, Jersey City. 


J. VICTOR LELAURIN’S RECORD 
New Agent of Home Life Wrote $176,500 
in First Month 
What officers of the Home Life Insurance 
Company of Arkansas, Little Rock, believe to 
be one of the most brilliant first month selling 
records made in recent years by a new agent 
was made by J. Victor LeLaurin who joined 
the Harrison Agency of the Home Life at Lit- 
tle Rock on May 1 and who, during the month 
of May, completed fifty-two sales for a total of 
$176,500 of insurance, delivering and settling 
for $142,500 of the total before the close of the 
month. One of the most notable features of 
Mr. LeLaurin’s achievement was that he se- 
cured at least one bona-fide application on each 

working day during the entire month. 

His largest single sale was a business case 
consisting of four $25,000 policies on the lives 
of four brothers engaged in the cotton business 
at Russellville, Ark., in which he delivered 20- 
pay endowment at sixty-five for a total premium 
of $3,186.50. His total premium for the month 
was approximately $4700. Mr. LeLaurin is 
only twenty-seven years of age and prior to 
joining the Home Life was manager of tie 
savings department for W. B. Worthen Com- 
pany, bankers of Little Rock. 
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WESTERN & SOUTHERN 
LIFE NEWS 





C. E. Reynolds Made Acting Superin- 
tendent at Hammond 





LEADERS IN ORDINARY AND 
INDUSTRIAL 





Peoria District Recently Staged Policy- 
holders’ Outing at Country Club 
Agent Thomas Stephenson, of the Norwood 
District of the Western & Southern Life Insur- 
ance Company, Cincinnati, has been presented 
a 15-year service pin by the company, which 
makes him eligible for Class IV of the West- 
ern and Southern Legion. 
Kip, 
ceived a 10-year service button, and nineteen 
field representatives 


emblems. 


Assistant Superin- 
tendent Lawrence Covington, Ky.,  re- 


other received 5-year 

The Peoria District office of the Western and 
Southern gave a policyholders’ picnic recently 
at the Peoria Country Club in celebration of 
Superintendent Ed. Shoemaker’s fifty-first birth- 
day. There was also a parade of decorated 
busses headed by an eighteen-piece band. Over 
50 relatives of Superintendent Shoemaker were 
present, as well as Director of Agencies H. 
Thomas Head, Superintendent of Agencies J. 
N. Reinhard, and Superintendent C. S. Heck- 
ingbottom, Terre Haute. The picnic was fol- 
lowed by a banquet for the Peoria staff and 





American Life 
Insurance Company 


OFFICES 


DALLAS 
HOME OFFICE BUILDING 


CHICAGO 
29 S. LA SALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
MORTON BIGGER, Secretary 
C. W. SIMPSON, Medical Director 
BERT H. ZAHNER, Chicago Mgr. 
MERLIN OATES, Actuary 











Superintendent Shoemaker’s family reunion. As- 
sistant Superintendent H. Nunn was presented 
a gold watch in recognition of his good pro- 
duction record. 

The ordinary leaders of the Western and 
Southern Life for the year are: Superintend- 
ent J. J. O'Leary, Chicago West; Assistant Su- 
perintendent D. Fusco, Chicago West, and 
Agent S. Nonskog, Chicago-Humboldt. 

Former Division Supervisor C. E. Reynolds 
has been appointed acting superintendent of the 
Hammond, Ind., District office of the company, 
succeeding W. L. Poston. 

The Industrial leaders of the Western and 
Southern Life for the year are: Superintend- 
ent D. Tow, Pontiac; Assistant Superintendent 
C. E. Wilson, Pontiac, and Agent J. M. Hart- 
nett, Peoria. 


The Sociology of Life Insurance 

The new book entitled “The Sociology of 
Life Insurance,” by the late Edward A. Woods, 
A.M.; published by D. Appleton & Co., is one 
of a series of life insurance studies edited by 
Dr. S. S. Huebner. In this volume the author 
explains the vital bearing of life insurance upon 
the numerous problems that claim the interest 
of the sociologist. It will be read with great 
interest by all who are engaged in social and 
philanthropic work and by students of sociology. 
Particularly will those engaged in the life in- 
surance field derive from it a much clearer 
vision of the social significance of their calling. 

The chapter titles of this excellent work will 
furnish a general outline of the contents. They 
are as follows: Life Insurance and the Value 
of Human Life; Increasing Length of Human 
Life, Health and Efficiency; The Influence of 
Life Insurance Upon the Status of Women; 
Life Insurance and Dependency; The Response 
of Life Insurance to Social Needs; Life Insur- 
ance as an Aid to Education and Philanthropy; 
The Relation of Life Insurance to Decedents’ 
Estates; Life Insurance—A Promotor of 
Thrift; Social Significance of Life Insurance 
Company Investments; Social Problems of Life 
Insurance Taxation. The book also contains a 
number of illuminating charts, illustrating im- 
portant features. In each chapter there are 
numerous sub-divisions, and an excellent index 
making it easy to find at once any subject it is 
is desired to locate. 

The Sociology of Life Insurance contains 331 
pages, is substantially bound in cloth and sells 
at $2.50 per copy. It may be procured through 
The Spectator Company. 


Death of George Siewe 

CINCINNATI, OHIO, June 25.—Funeral ser- 
vices for George Siewe, 65, one of the oldest 
life insurance writers in Cincinnati, were held 
June 23. Mr. Siewe died June 20 at his resi- 
dence, 948 Kirbert avenue, Price Hill. Mr. 
Siewe was connected with the Metropolitan 
Life Insurance Company for thirty-one years, 
and was retired last October. Surviving him 


are his widow, Mrs. Louisa; two daughters and 
two sons. 
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PRUDENTIAL NOTES 





Promotions and Progress of Indus- 
trial Leaders 





MANY CHANGES IN THE FIELD 





A. L. Ackerman Made Superintendent of 
Trenton No. 2 District 

The men on the debit for the Prudential In- 
surance Company of America, Newark, have 
been turning in new business records during 
the past month. Among those who have won 
special recognition and promotion are the fol- 
lowing: 

C. A. Rye, agent, Battle Creek, Mich., has 
built a fine industrial and ordinary record. 

Agent W. M. May, of Flint, Mich., made 
an outstanding record in industrial and ordi- 
nary production in 1927 and has made marked 
strides in the reduction of arrears and improv- 
ing his condition of account. He also has found 
time to write a large amount of industrial and 
ordinary business in 1928. 

Assistant Superintendent R. L. Kane, of 
Detroit No. 1, advanced to his 
position after one year’s service and although 


was present 
he has had only three years of continuous ser- 
vice he is rapidly closing the gap between him- 
self and the company’s leaders in industrial. 

Agent Edward M. Barry, of Cambridge, 
Mass., is to be congratulated upon the record 
he has produced this year. He has been the 
recipient of special salary payments each week 
and his industrial and ordinary writings have 
been large. 

Assistant Superintendent Thomas E. McGuire, 
of the Chicago No. 14 district, has built an 
enviable record in the ordinary branch, being 
leader of Division “J,” as well as holding 
twenty-fourth position in the company. 

Archibald L. Ackerman, assistant superin- 
tendent at Irvington, N. J., has been promoted 








RAPID PROGRESS 


The service which the Massa- 
chusetts Mutual has rendered to 
its policyholders and representa- 
tives is reflected in the Company’s 
rapidly increasing business. Mean- 
while there has been no deviation 
from the sterling principles for 
which this organization has been 
noted during the past seventy- 
seven years. 


Massachusetts Mutual Life 
Insurance Company 
Springfield, Massachusetts 
Organized 1851 
More Than a Billion and a Half 

of Insurance in Force _| 
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to be superintendent of the Trenton No. 2 dis- 
trict. 

The following men have qualified for $150,- 
000 Merit buttons: Nathan Schweiger, agent, 
Middletown, N. Y.; Doyley S. Hutchins, agent, 
Newburgh, N. Y., and George F. Coughlin, 
agent, Poughkeepsie, N. Y. 

The Hornell, N. Y., office of the Prudential, 
which has been a detached assistant superin- 
tendency from the Elmira district for many 
years, has been transferred to the Olean dis- 
trict. This office has two assistancies and six- 
teen agencies. 

The Salamanca, N. Y., assistancy, under 
Frank W. Parsons, assistant superintendent, 
with seven agencies, has been transferred from 
the Olean district to the Jamestown district. 
This assistancy was started on April 5, 1897, 
detached from the Jamestown district, remain- 
ing under the supervision of that district un- 
til the opening of the Olean office on Decem- 
ber 14, 1925. 

The Gowanda, N. Y., assistancy, under Clar- 
ence E. Austin, assistant superintendent with a 
staff of four agencies, also has been transferred 
from the Olean district to the Jamestown dis- 
trict. This assistancy was started May 2, 1927. 

Agent Mathew J. Clark, of St. Paul No. 2, 
has been promoted to the position of assistant 
superintendent of the same district. He as- 
sumed his new duties May 28. 

The following were recently admitted to 
Class “A” of the Prudential Old Guard: Agent 
Adolph E. Beckman, District Clerk Esther Mar- 
quardt, and Agent Joseph A. Eckl, all of Mil- 
waukee No. 2. 

The following have entered Class “B” of the 
Prudential Old Guard: Assistant Superintend- 
ent Frank F. Weerzyn, of Milwaukee Number 
4: Agent William J. Hindmarsh, of St. Paul 
Number 1, and Assistant Superintendent George 
C. Varner, of Davenport, Ia. 

Agent Frank J. Simek, of the St. Paul No. 
2 district, has been admitted to Class “C” and 
Assistant Superintendent Arthur J. Schmidt, of 
Milwaukee Number 5, to Class “D” of the Pru- 
dential Old Guard. 


The High Cost of Dying 

Many writers have from time to time made 
scornful references to the life insurance poli- 
cies of small amounts—because such policies are 
“for the undertakers.” At times we have taken 
exception to slighting references to “small poli- 
cies” and expressed our belief—based on know!- 
edge—that the “small policies” do very great 
good. That particular belief we repeat: The 
small policy does its work and probably in 
most cases gives relief where the stress of life 
would be crushing without it. When a man 
can actually carry no more than a small pol- 
icy, he is doing his duty; and his work does 
good and to those he loves gives a degree of 
relief in their darkest trial. As a matter of 
fact, the “small policy” probably as absolute 
relief does more good than the large policy 
which is perhaps “so much more.” 

The contemptuous statements concerning the 
“small policy” are doubtless made because the 
proceeds of the “small policy” are in the major- 


ity of cases immediately put out for current 
debts and for “death expenses’—the relief so 
obtained being overlooked by those who make 
the statements. The proceeds of the small pol- 
icy do “evaporate” quickly as a general thing 
—there’s little doubt of that. 

When a man is really limited to a “small 
policy,” nothing more can be said. When a 
man can take a comfortable amount, however, 
the fact that a “small policy” will do no more 
than pay running debts and death expenses 
should be brought to his attention. If such a 
man desires to have insurance do more for his 
family than bury him, he should be shown that 
the “small policy” is small in his case—and 
altogether too small. 

The actual expense after death—the inevit- 
able expense—is heavy. We make no comment 
upon the ethics involved in the matter, but for 
presentation to the man of “small policy” who 
can do better by his family—to show the prob- 
able fate of the small policy when it becomes 
a claim—we reprint facts from a report upon 
“Reasons for Present Day Burial Costs’ made 
by a committee of forty physicians, lawyers, 
clergyman, social workers and funeral directors. 

The committee made a study of several hun- 
dreds of decedents’ estates in New York city, 
Brooklyn, Chicago and Pittsburgh and cases 
of widows applying to the New York Board 
of Welfare for pensions and of a large num- 
ber of cases of industrial insurance holders 
throughout the country. 

It was ascertained that the average expense 
of burial absorbs 52 per cent of estates under 
$1000 in New York city (Manhattan) and 62 
per cent of such estates in Brooklyn. For 
estates between $1000 and $5000 in these two 
areas the percentages were 18 and 15 respec- 
tively. 

The result showed that not until an estate 
reached $20,000 is the inroad of funeral cost 
negligible. 

“Our study,” state the committee, “clearly 
indicates that excessive funeral expenditures 
are the most acute and entail most suffering 
in families of limited means who have minor 
children to support.” 

We believe that the averages given are gen- 
eral all over the country. 

It is common for families of small means to 


be extravagant in funeral expenditure; but this 
is somewhat beside the point. 


There is something wrong in a situation 
where even a “reasonable percentage” would 
make serious inroad upon the proceeds of the 
“small policy.” 


Many a man of generous impulse is protected 
by a smaller amount of life insurance than he 
can afford to own—and ought to own. He 
thinks of the full amount of the policy—which 
is a large sum to him, even if a man of good 
sense. Such a man—the family man of small 
or moderate means who desires to protect his 
protection as best he can—would welcome 
knowledge of the facts of “death expenses.” He 
thinks of his life insurance as “sufficient” for 
his means. He intends to give his family help 
through his insurance—and is giving them help. 
If he can carry more without undue stress, 
however, he will be glad to do so if he finds 
upon facing the facts that his “small policy” 
is too small to do what he wishes to do and 
hitherto has believed he was doing. He wants 
his life insurance to clear up his last debts and 
to pay for his burial; but he wants to give 
more comfort than that. That’s nature—human 
nature, the desire of the “average” man.—Mu- 
tual Life Points. 











CAN YOU write Health and Accident 
Insurance? 


Do you want Large immediate earn- 
ings plus liberal renewals on your 
business? 


If so—We want you with us right now 
as a District or General Agent. 


Best protection to policyholders, low 
premiums, wide coverage, unexcelled 
service to all. 


Write 
Superintendent of Agencies 
INCOME GUARANTY COMPANY 


South Bend, Indiana 
Drawer 422 
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Scranton- Pittsburgh, Pa 
| General Agency of a Pennsylvania Company 


| Territory unsurpassed and large enough for 
| an unlimited production. 
| Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
Address 


Exclusive, care of THE SPECTATOR 
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INSURANCE TRUSTS 


By C. Alison Scully 


Vice-President and Trust Officer National Bank of Commerce in New York 








Here is a book you need. It deals clearly, comprehensively and instructively with the most significant and out- 
standing topic in the fields of trust service and life insurance. 

Vice-president and trust officer of the National Bank of Commerce in New York, the author is also a member of 
the Bar in that city and Philadelphia; he is an expert on trust agreements; and he not only knows his subject, but 
understands how to convey his knowledge to you so that you will remember and profit by it 

With the widespread interest in Insurance Trusts sweeping the country, life insurance agents, brokers, general 
agents and company executives cannot afford to be without an authoritative manual on the subject. The book 
also is of practical value to officers of banks and trust companies, attorneys and those business and professional 
men who require compact, definite and reliable information on trust agreements. Asa textbook, INSURANCE TRUSTS 
is especially suitable for universities, colleges, financial and banking courses and life insurance schools. Policy- 
holders too will find it useful in planning the disposition of estates. 

Get this new book. It describes the making and operation of Trust established by policyholders for tne handling 
of proceeds of their life insurance with bank and trust companies as Trustees. It discusses and explains funded and 
unfunded trusts, advantages of insurance trusts, mutual interests of insurance company and trustee, legal aspect of 
insurance trusts, duties of life underwriters and all phases of the question. Specimen trust forms are included, both 
revocable and irrevocable. Your copy of Insurance Trusts, (the price is only $3), should be ordered now from 
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CAPITAL STOCK, $206,700.00 —— 


PENINSULAR CASUALTY COMPANY ARE YOU IN A BLIND ALLEY 


General Offices: Physicians Building, Jacksonville, Fla. 
Accident and Health Insurance - Commercial and Industrial 


| ? 














Can you see a way to better 

? things in your present job? Will 

o it land you where you want to be 
in ten years from now? 


REINSURANCE 


FIRE and CASUALTY You A MAN CAN GO DEAD ON 
; ANY LEVEL 
ROSSIA INSURANCE COMPANY 


ee If you have thought about your 
job, and believe it is a blind alley, 


THE FIRE REASSURANCE COMPANY why not talk over working for 


this company. 
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AMERICAN RESERVE INSURANCE CO. —— and a desire to get 
. of New York ? 
LINCOLN FIRE INSURANCE COMPANY ? WE WILL HELP YOU ON 
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of Hartford 





WILLIAM A. WATTS, President 
W. E. BILHEIMER, Vice-Pres. and Manager of Agencies 


HOME OFFICE: DES MOINES, IOWA 


115 BROAD ST., HARTFORD, CONN. 
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LEON IRWIN & CO., Inc., New Orleans, La. 
Representing 
Fidelity Phenix Fire United States Fire National Fire of 
of New York of New York Hartford 
Automobile of Hart- National Liberty of New Amsterdam 
ford New York Casualty Co. 
Standard of New State of Penn. Indemnity Company 
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GEORGE B. BUCK 
ACTUARY 


Specializing in Employee’s 
Benefit and Pension Funds 


25 SPRUCE ST. NEW YORK 
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Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 


25 CHURCH STREET NEW YORK 











JNO. A. COPELAND 


Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 








ADJUSTERS & APPRAISERS 
LIMITED 
Incorporated 1914—Dominion Charter 


Claim Adjusters for Insurance Companies 


UNDER ALL POLICIES 


HEAD OFFICE: 465 St. John St., Montreal. 
Telephone Main 3300-2607 
BRANCH OFFICE: 11 Mountain Hill, Quebec City 
































MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 
Bar Building, 36 W. 44th St. 
NEW YORK 











E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 




















T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg. OKLAHOMA CITY, OKLA. 











Woodward, Fondiller and Ryan 
Consulting Actuaries 
Actuarial Service in all branches of Insurance and for Pension 
Funds—Examinations and Appraisals—Statistical Service and 
Installations—Companies and Associations managed under 
contract—Office Systems and Reorganizations—Insurance Ac- 
counting and Auditing. 
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FRANK M. SPEAKMAN 
Consulting Actuary 
Associates 
} Fred E. Swartz, C. P. A. 

W. L. Clayton 
E. P. Higgins 
J. A. Craig, C. P. A. 


THE BOURSE PHILADELPHIA 

















DONALD F. CAMPBELL 
CONSULTING ACTUARIES 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 











L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


128 North Wells Street, Chicago 




















JAMES H. WASHBURN, F. A. I. A. 
Consulting Actuary 
LIFE INSURANCE — Ordinary, Intermediate, 
Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY NEW YORK CITY 
Room 101 Memorial Bldg., Nashville, Tenn. 








JAMES R. COTHRAN 


Consulting Actuary 


306 Candler Building 
ATLANTA, GA. 


NOW READY—NEW EDITION 


THE COST 
OF DYING 


By WILLIAM T. NASH 


Including the Federal Estate Tax 
Law of 1926 


This well-known leaflet has been the 
means of closing many ‘‘hopeless’”’ cases 
for large amounts. Agents attest its 
usefulness. It helps sell big policies. 


THE COST OF DYING 


proves the need for life insurance to 
protect the estates of those of moderate 
means, as well as men of wealth. 
A difficult prospect, after reading 

THE COST OF DYING 


said: ‘“‘No agent on earth could sell me life insur- 
ance, but I am going to buy a policy just the 
same”; and he signed up for $75,000. 

USE IT AND PROSPER! 


PRICES: 


Sarnipile Goes o.o65c cores vars 80 sed veins $ .25 
50 Copies Rovere aaeislamivina acevelatsatea aise wa 
ieee ee 
ae ee 62.00 
es See 
ME res ave ome aemerine cess earng 750.00 


Orders tor single copies must be prepaid. 


Please remit by money order or bank draft 
on New York, to avoid exchange charges. 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 



































HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 








SIDNEY H. PIPE, 
Fellow, Actuarial Society of America, 
Fellow, American Institute of Actuaries, 
Associate, British Institute of Actuaries. 
MAJOR E. P. S. ALLEN, D. S. O., 
Associate, Actuarial Society of America. 


PIPE & ALLEN 


Consulting Actuaries 








1711-1712 Metropolitan Bidg., Toronto, Ont. 
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SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 








ATLANTA, GA. 
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H. J. WERDER 
Translations 
from English, German, French, Spanish, Italian. 
Dutch, Danish and Norwegian into German and 
English, 
20 years insurance experience 
FIRE AND MARINE WORK 
80 MAIDEN LANE, ROOM 1801 
Ask for Rate Card 


JOHN 2484 


























Liability of Automobile Users 


for Personal Injury 
By Clayton G. Hale 


A new booklet for distribution 
among large users of automobiles, 
as an unusual and effective sales 
document for Automobile Liability 
Insurance. 


PRICES 
Single copy, 50 cents 
12 copies.... 4.80 50 copies. 16.25 
2 “ . .. Be 100 ... ae:00 


THE SPECTATOR COMPANY 
CHICAGO NEW. YORK 
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THE PURITAN LIFE 


of PROVIDENCE, R. I. 


Operates in just two states, Rhode Island and Cou- 
necticut Non-Participating insurance. Extra inter- 
est dividend granted under settlement options. No 
double indemnity. No monthly Income in event of 
disability Waiver of premium only. Company’s 
practice makes new benefits retroactive for old policy- 
holders so far as possible. Agents contracts upon 
salary basis direct with company. 
































WE WANT MEN in 
—men who are self-con- OHIO 
fident— INDIANA 
—men who are morally KENTUCKY 
econ WEST VIRGINIA 
—men who are finan- 
cially responsible— PENNSYLVANIA 
ae h ae TEXAS 
men W. oO are anxi0o OKLAHOMA 
to accomplish results— CALIFORNIA 
—men who are open to Partnership-basis ILLINOIS 
Agencies IOWA 
LIFE HEALTH ACCIDENT 
THE OHIO STATE LIFE INSURANCE COMPANY Tell it all in the 
Columbus, Ohio first letter—Time is 
Standard Sub-Standard Super-Standard Money. 


























SERVICE AND ITS REWARD 
By William T. Nash 

In this latest leaflet, Mr. Nash, well known and convincing writer on life insurance topics, in 
an interesting true story of the experience and success of a real agent in a small town, shows the 
—— Life Insurance as a profession affo 

nspiring example is the best spur to progress, and no man or woman can read ‘SERVICE AND 

i Rewarp” without realizing that the life insurance profession offers limitless opportunites 
lor success. 

a life insurance company should get a supply of this new leaflet comprising 16 pages of 
interesting reading, and cover, to distribute among ite present and prospective agente. 


PRICES 
Single copy 15 cents 
eR Ce $5.00 1000 copies............. $65.00 
00 Je. giienenehreion $9.00 5000 +2 i ene $260.00 
GF vidvswiececcesrne $37.50 10000 OP iwiwabvaaes $475.00 
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Security Mutual Casualty Co. 
Cash Assets $9,902,640 Cash Surplus $2,710,000 


Fundamentally Right Financially Sound 


Economically Operated 


The largest carrier in 
the United States of 


Treaty Reinsurance and Catastrophe 
Excess Insurance on Workmens Compen- 
sation and/or Employers Liability 
All Forms of Public Liability, including 


Automobile and other Casualty Lines 


Inquiries Invited 


HENRY W. IVES & CO. 


United States Underwriting Managers 
75 FULTON ST., N. Y. Telephone Beekman 6727 


FACULTATIVE FACILITIES ON ACCIDENT & HEALTH 
BURGLARY, FIDELITY & SURETY 
































We have something to offer in the way 
of a general agency that is very attractive to 
find with an old, conservative life company. 
It will pay anyone interested to investigate. 


All communications confidential. 


BOX 54 
Care of THE SPECTATOR 
































The Central Life Insurance 
Company of Illinois ‘ 
720 N. Michigan Blvd., Chicago, III. 


Offers old time General 
Agency contracts — non - 
forfeitable renewals — top 
first year commissions in 
twenty-two States. 
Ratio of Assets 
to Liabilities 112 
per cent. 
Interest earned 
on mean invested 
funds 6.03 per 
cent 
Capital and Sur- 
plus funds $903,- 
325.65 
Insurance in 
force over $58,- 
000,000.00 
Real Sales Service for 
agents—Practical Sales 
Course — Profit Sharing 
Bankers’ Plan—Participat- 
ing and Non-Participating 
Policies — Children’s Poli- 
cies from date of birth, 
Mortgage Coverage, Non- 
Medical Preferred Risk. 


S. B. Bradford, Secretary 


W. H. Hinebaugh, President 
Minor Morton, Agency Director 
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VALUABLE FIRE INSURANCE COURSE 









Sunderlin’s Lectures 


ON THE 


Fire 


Insurance Contract 


By CHARLES A. SUNDERLIN, A. B., LL. B. 


of the Los Angeles Bar 
Secretary and General Counsel of the Insurance Institute of Southern California 


The 40 lectures by Mr. Sunderlin constitute a distinctly valuable contribution to the literature of fire 
insurance, and will be of genuine service to executives; underwriters; adjusters; general, special and local 


agents; insurance brokers, lawyers and the public. 


By studying these lectures, managers, agents, brokers and other students can gain a clearer under- 
standing of the provisions of the fire insurance contract, thus fitting themselves the better for the intelligent 


handling of their business. 


34 OF THE SERIES OF 40 LECTURES NOW READY EMBRACE THE FOLLOWING TITLES: 


1—The Policy Contract—General 
2—Insurable Interest 
3—Public Relations 
4—State Regulation or The Police Power 
5—Cooperation and State Supervision 
6—Co-Insurance 
7—Valued Policies 
8—Professionalizing the Fire Insurance Busi- 
ness 
9—Construction and Operation of the Policy- 
Contract 

10—The Fire Insurance Rate 

11—Fire Insurance Reserve 

12—Agency and Brokerage 

13—Premiums 

14—Fire Prevention 

15—Waiver and Estoppel 

16—Coverage 

17—-Misrepresentations 

18—Warranties 


19—Matters Voiding Policy 

20—Matters Suspending Insurance 

21—Chattel Mortgage Clause 

22—Fall of Building Clause 

23—Negligence 

24—-Cancellation 

25—Risks and Causes of Losses 

26—Requirements in Case of Loss 

27—Ascertainment and Amount of Loss—Ap- 
praisal 

28—Options of Company in Case of Loss 

29—Apportionment of Loss—Pro Rata Lia- 
bility 

30—Loss—When Payable—Non-Waiver by Ap- 

praisal or Examination 

31—Adjustments 

32—Subrogation 

33—Insurer’s Liability 


34—Mortgagee Interests 


LECTURES STILL TO BE PUBLISHED 


Earthquake Clauses 

Use and Occupancy—Profits and Commis- 
sions—Rents and Leaseholds 

Floating, Excess and General Cover Contracts 


Miscellaneous Forms 
Endorsements 


Reinsurance 


34 of the lectures have already been delivered and printed in pamphlet form, and the 6 others are 
to be delivered at regular and short intervals. 


PRICES 


Single copy of one lecture, $1.00 


Set of 40 lectures, $30.00 


Liberal Discounts Granted Purchasers of Large Supplies of Sets or of Single Lectures 


THE SPECTATOR COMPANY 


CHICAGO 





Sole Selling Agents 


NEW YORK 






Thursday 

















June 28, 1928 





THE SPECTATOR 














Man-Power 


The Penn Mutual is actively engaged in a campaign to 
organize the man-power of its Field force through care- 
fully selected additions and through education and co- 
operative supervision. 


Important General Agency appointments are being 
made, and a comprehensive plan of teamwork between 
Agency department and Field is being put into opera- 
tion. 2 


If you have organizing ability, or sales ability, or the 
desire to be a life underwriter, plus ambition and in- 
dustry, we can supply successful methods for putting 
them profitably at work. Address 


HUGH D. HART, Vice President 


The Penn Mutual Life 
Insurance Company 
Philadelphia, Pa. 


Founded 1847 








DISTRICT MANAGERS WANTED 


We have a few openings in’ West 
Virginia available to men who can 
qualify as organizers and personal 
producers. 

Direct Home Office contracts with 
top commissions and renewals. 
Openings at 
CHARLESTON HUNTINGTON 
CLARKSBURG WHEELING 


Write F, A. HICKS, Superintendent 


Guarantee Fund Life Association 


Omaha, Nebr. 


ORGANIZED 1901 
Largest Organization of its Kind in America 


























GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Vriginia, Ohio, Kentucky, 
Tennessee, South Carolina, North Carolina, Georgia, Michi- 
gan, Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y. 








OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 




















Equitable Life and Casualty Insurance Company 


OFFERS: The public the greatest value on the market including, Life time 
benefits—dividends—non-prorating and non-cancellable features—Backed 
by a second to none claim paying reputation. 
To rea! producers, high first commissions, substantial renewals and bonus. 
Exceptional opportunity for district managers now in Illinois, Kentucky, 
California, Colorado, Oklahoma and Indiana. 


360 i.orth Michigan Ave., Chicago, Illinois 
































KEYSTONE INDEMNITY EXCHANGE 


PARTICIPATING AUTOMOBILE INSURANCE 


110 SOUTH 16th STREET, PHILADELPHIA, PA. 


LOCAL AGENTS WANTED 


FIRE, THEFT, COLLISION, PROPERTY DAMAGE, PUBLIC LIABILITY 








Address Home Office for Agency Connection 


t= HAMPTON ROADS 
FIRE «» MARINE 
Insurance Company 


NORFOLK, EVA. 


P. D. BAIN HENRY G. BARBEE 


Chairman of the Board President 





























GRAND RAPIDS. 
MICH. 7 


FOR FOLDER 
SHOWING ELABORATE DISPLAY, 














If the entire story of Continental were 
reduced to a motto or epigram, it might well 
be stated in ten words, ‘‘When in need of 
a good casualty company, use Continental” 


CONTINENTAL CASUALTY CO. 


H. G. B. Alexander, President 
CHICAGO 


Casualty Insurance Surety Bonds 
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Three Out of Four Needed Help 
To Prolong Their Lives 


In 1927 the Life Extension Institute ex- 
amined 127,190 persons. 


105,339 were insurance policyholders. 


91,752 were referred to physicians for treat- 
ment. 


Of these 71,200 showed defects requiring 
some form of medical supervision and 
hygienic corrections. 


17,158 showed advanced physical impair- 
ments requiring systematic medical or 
surgical attention. 


3,394 showed serious physical conditions 
requiring immediate medical or surgical 
attention. 


Based on experience of other years, it may be 
estimated as a result of the advice given by the 
Institute there will be a saving in mortality of 
18% for the entire number of 127,190. And 
among the policyholders between the ages of 
50 and 60, a reduction in mortality of 53%. 
Records show that every dollar invested by life 
insurance companies in physical examinations 
of their policyholders brings a return of two 
dollars in mortality savings. 


Free Reprints on Health 


Below is a list of free reprints on health and hygiene 
which will interest you both from an individual and an 
insurance standpoint. Send for them. 


Harold A. Ley, President 


Life Extension Institute, Inc. 





25 West Forty-third St. New York City, N. Y. 





SE ae 


The following companies offer 
the health examination of the 
Institute to their policyholders: 


Ancient Order United Workmen of Kas. 
Newton, Kas. 

Baltimore Life Baltimore, Md. 

Berkshire Life Pittsfield, Mass. 


California Sta e Life Insurance Co. 
Sacramento, Calif. 


Cedar Rapids Lite Cedar Rapids, Ia. 
Des Moines Life& Annuity Des Moines, Ia. 


Dominion of Canada Guar. & Acc. 
Toronto, Can. 


Gem City Life Dayton, Ohio 
George Washington Life Charleston,W.Va. 
Great Northern Life Chicago, IU. 
Guarantee Fund Life Assn. Omaha, Neb. 


Guaranty Life 
Guardian Life 

Home Life 
Independent Life 
Inter-Southern Life 
Liberty Life of Illinois 
Merchants Life 
Metropolitan Life 
Midland Mutual Life 
Midwest Life 
Missouri State Life 
Montreal Life 

Mutual Life of Canada 
National Fidelity Life 
National Life & Acc. 
Ohio State Life 
Ontario Equitable Life 
Oregon Life 

Penn Mutual Life 
People’s Life 
Provident Life 
Southeastern Life 
Southern Union Life 
Standard of America 
Union Central Life 


Davenport, Ia. 
New York City 
Little Rock, Ark. 
Nashville, Tenn. 
Louisville, Ky. 
Chicago, Ill. 

Des Moines, la. 
New York City 
Columbus, Ohio 
Lincoln, Neb. 

St. Louis, Mo. 
Montreal, Canada 
Waterloo, Ont. 
Kansas City, Mo. 
Nashville, Tenn. 
Columbus, Ohio 
Waterloo, Ont. 
Portland, Ore. 
Philadelphia, Pa. 
Frankfort, Ind. 
Bismarck, N. D. 
Greenville, S. C. 
Fort Worth, Texas 
Pitteburgh, Pa. 
Cincinnati, Ohio 


United Life & Accident Coneord, N. H. 


Volunteer State 
West Coast Life 


Chattanooga, Tenn. 
San Francisco, Cali#. 


Western and Southern Life Cincinnati, O. 


Wisconsin Life Madison, Wis. 


Oshkosh, Wis. 


Wisconsin National Life 


SEND FOR THESE FREE REPRINTS 


Please send me the free reprints listed below: 
How to Live Long. 


ee aes ee ee ee 


Extending the Health Span and Life Span After Forty. 


Overweight and Underweight. 
Food Values and Bowel Regulation. 


Wame....... 


Address........ 


Reasurtnce Ces oicts ncctcceors + chet s oad al oun 
























































